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eel Strike Begins to Close 


ruman Hints U.S. Seizure of Mills Is Near 


| Sparks 


As one executive puts it, the 
automotive industry is suffering 
from delirium Trumans. 

= oa ” 


Concrete promises from respon- 
sible unions would make a solid 
block in the foundations for pros- 

ty. ” +. * 


First, the Stone Age, then the 
Iron Age (it was still with us up 
until a couple of weeks ago), now 
the Strike Age. 

* ea 


Production lines and front lines 
made V-J Day possible, but picket 
lines and political lines are post 
poning a real peace. , 


With both Army Signal Corps 


established that the Army got 
there first. 


‘Hiss Me’ 
’ A lot of workers, yet to be disil- 
lusioned by unsound union policies, 
will be singing: “Hiss me once, hiss 
me twice, hiss me once again if I 
fall for that stuff any more,” 
ae 


In the Middle 

At last, a car definitely dedicated 
to John Q. Public. It has the steer- 
ing wheel in the middle. JQP, used 
to being in the middle, can now 
ride along with the OPA on one 
side and striking unions on. the 
other. 


cd 

Heat Reflector 

Auto makers are considering the 
use of heat-reflecting paint, like the 
Army and Navy used in the tropics, 
to make cars cooler on the inside 
during hot summer months, ac- 
cording to the National Paint, Var- 
nish and Lacquer Assn., Inc. 
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DEALERS ARE STUDYING national loateindeve 


strife and promote a sound national econ 
of NADA, 
last week. 


ter, and wi) E. Dew: 


yor (above) are A. H 


NADA Directors May 


— 2 annual convention “of t ithe 


to end industrial 


L. on (center), president 
hebansies Auto omobile Dealers Assn 
Jones (left), Nebraska NADA direc: 


resident of the Nebraska dealers. (See story page 3.) 


Take 


Stand in Strike Crisis 


WASHINGTON.—NADA’s direc- 
tors, meeting this week at Chi- 
cago’s Hotel Stevens, will consider 
these problems: 

Dealer discounts, new car pricing 
(MPR-594), possible action in the 
factory strike situation, MPR-540, 
MPR-341, wage stabilization, report 
of the Postwar Planning committee 
on time sales financing with pos- 
sible recommendations. 


Blection of officers will take place | 11 


Wednesday. 

The 1945 Executive committee 
will convene at 1:30 p. m. today 
in room 16 of the hotel, with the 
newly elected regional vice-presi- 
dents invited to attend. 

At 5 p. m. a cocktail party has 
been scheduled in the south ball- 
room. 

Four events have been listed 
for tomorrow: a meeting at 9:30 
a. m. in private dining room 2, 


OPA Sets Nash Prices 


Most Models Up $31 to $77 Over 1942; 
Ambassador Sedan Cut $35 


WASHINGTON.—OPA last week 
set retail prices for new Nash auto- 
mobiles, ranging from $35 less to 
$77 more than prices for the 1942 
models. 

The price cut applies to one mod- 
el, the Ambassador two-door sedan, 
to which OPA assigned a retail fac- 
tory list price of $1,084, compared 
with $1,119 for the comparable 1942 
model. 


The price reduction which was 
not explained by OPA, is the first 
put into effect by OPA for new 


autos. 

Here are retail prices for new 
Nash cars, FOB Kenosha, Wis., as 
ee with prices for 1942 


a series — Brougham, $1,038, 
as compared with $961; four-door 
, Sedan, $1,041 and $971; two - door 
sedan, $987 and $946. 

Ambassador six series — Brough- 
am, $1,165 and staat four - door 


sedan, $1,179 and $1,144; two-door 
sedan, $1,084 and $1,119. 

These prices do not include fed- 
eral taxes, transportation, or prep- 
aration and handling charges. 

Prewar discount margins 


Nash dealers will be cut by 2 
percentage points in line with % 
uniform policy applicable to all 
dealers. 

Here are net wholesale ceiling 
prices at which the Nash factory 
may sell cars to dealers: 

The 600 series — Brougham, 
$804.45; ae oe a $806.78; 
two-door sedan, $7! 

Ambassador six Peoria Sais. 
am, $867.93; four - door sedan, 
$878.36; two-door sedan, $807.58. 

Retail ceiling prices for some 
items of optional equipment, which 
may be added to retail ceilings 
when optional equipment is sup- 
plied, are as follows: cruising gear 
(600 series), $56.75; cruising gear 
(Ambassador series), $62.65; special 
color option, single color, $29.60, 
two-tone, $41.50; Weather Eye 
(heater - defroster - air circulating 
system), $34.85; oil bath air cleaner, 
all models, $4.75. 


= 


a luncheon at 12:15 p. m. in the 
south ballroom, a second eee 
at 1:30 p. m. and a dinner at 
6:30 p. m. 

On Wednesday the same pattern 
will be followed, except for the 
dinner. 

The 1946 Executive committee 
will meet at 9:30 a. m. Thursday 
in room 16. Headquarters for the 
four-day conclave will be in room 


Regional vice-presidents consti- 
tuting the Executive are as follows: 

W. L. Mallon, Newark; N. J.; R. 
C. Jones, Reading, Pa.; E. G. Fitz- 
Henry, Worcester, Mass.; E. O. 
Thomas, Asheville, me Oye de 
Bell, Piqua, O.; Ben T. Wright, 
Evanston, Ill. 

W. S. Edwards jr., Birmingham, 
Ala.; D. G. Kelly, Grand Korks, 
x a L. Ledterman, Tulsa, 
Okla.; J. N. Mitchell, Waco, Tex.; 
Ed Hammer, Sheridan, Wyo.; M. 
O. Anderson, Seattle, Wash. 

Directors are as follows: 

Ala.—_W. S. Edwards jr., Birm- 
ingham (Chevrolet); Ariz—W. C. 
Quebedeaux, Phoenix (Buick-Chev- 
rolet); Ark.—L. Clare Cargile, Tex- 
arkana (Chevrolet); N. Calif.—Glen 
(Continued on Page 13, Col. .1) 


Strike Score 

Sree, — Nationwide strike will 
force Ford to close this week, 
threatens auto industry shutdown 
in two weeks. Truman hints gov- 
ernment seizure is near. 

Guiass—Strike and critical tieup 
for vehicle makers ends. CIO 
union accepts raise of 10.7 cents 
an hour. 

Forp-Curyster — UAW -Ford 
talks resume tomorrow (Jan. 29). 
Two-cent gap still separates com- 
pany and union on wage raise. 
Wage and contract bargaining 
resumed at Chrysler. 

GM-—Strike enters third month; 
wage deadlock still tight. UAW 
restores original 30 percent de- 
mand. NLRB hearing on charges 
of GM unfairness starts today 
(Jan. 28). 

Oruers—U. S. mediators inter- 
vene in CIO strike against elec- 
trical industry. Government seiz- 
ure of meat plants sets precedent 
for similar action elsewhere. 


Chrysler, UAW 
Renew Pay Talk; 
Ford Rift Holds 


By Mac Gordon 
Staff Writer 


DETROIT.—Early govern: 
ment seizure of the strike- 
bound steel and aluminum 
industry appeared Friday as 
the Administration’s method 
to. avert a disastrous deflation of 
the nation’s postwar economy. 

As an example, new - car and 
truck plants forecast a total shut- 
down within two to three weeks if 
the steel stoppage continues. The 
shortage of steel itself was not af- 
fecting vehicle assembly as much 
as the declinjng stocks of key parts 
fabricated from steel. 

Since fully 50 percent of Amer- 
ican manufacturing depends upon 
steel, other industries also were 
nearing the paralysis stage. Unless 
the government acts and the flow 
of steel resumes, it was pointed 
out, the shortage of available goods 
will result in a critical deflation of 
buying power and trade. 


industry, 
—— the end of this cu?- 
rent week. 


age negotiations between Ford 
sit “TAW-CIO, meanwhile, 
recessed Friday until 2 p.m. tomor- 
row (Jan. 29). The report of a wage 
agreement between the company’s 
offer of an hourly raise of 17% 
cents and the union’s demand for 
_ cents failed to bear fruit Fri- 

ay. 

The union reinstated its original 
demand for a 30 percent boost on 
General Motors following refusal of 
the corporation to accept the fact- 
finding recommendation of 19% 
cents. Wage and contract talks 

(Continued on Page 38, Col. 1) 
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Suppliers Hit 
First by Lack 
Of Material 


Ford Lays Off 15,000; 


Shortage of Bearings 
Shutting Packard 


By Bob Finlay 
DETROIT. — La 


Ford laid-off 15,900 wéuhers teat” 
week at the Rouge, and an addi- 
tional 25,000 across the nation will 
be out of work within a week, said. 
od L. ees vice-president in 
charge of manufacturing. 

While 


Ford, for instance, supplies’ 50 
percent of its own steel in tonnage 
but does not have the types needed 


for turnplate, instrument panels, 
stainless 


steel or wheel stock, to 
name a few. 

Both Chrysler and Studebaker 
have built up banks of parts due 
to their late starts on car manu- 
facturing, but here again, closing 


of suppliers may affect them fairly 


Auto makers have good supplies 
of some items. In normal times 
they might hold out for 30 days or 
more. But having lived on a hand- 
(Continued on Page 37, Col. 1) 


Auto Glass Flow Resumes; 
Nash, Chrysler Reopen 


DETROIT.—Arrival of the first 
glass shipments in three months 
brought sighs of relief to new-car 
and truck makers last week, but 
the simultaneous eruption of a 
strike in the vital steel industry 
cut their joy short (see Page 1 
story on steel prospects). 

Although glass production will 
not reach normal for six months 
because of a manpower shortage, a 
limited flow will keep the vehicle 
lines rolling at least until the steel 
shortage forces a shutdown. 


kept 
the Nash lines down for almost 

a month. 

Chrysler Corp. assembly and body 
units were slated to reopen this 
week as the glass stockpile mount- 
ed. De Soto and Chrysler shut 
down Tuesday because of glass, 
while Dodge was forced to close 
Jan. 18. 

Express deliveries of glass which 
was tied up in the struck plants 
for the duration of the three-month 
walkout relieved the crisis for Hud- 


son and Packard. Hudson had been 
producing some new cars with 
poo pe windows when the strike 
ended. 


Studebaker and Willys-Overland, 


themselves closed for 12 weeks last 
year by the Warner Gear Strike, 
suffered the least during the glass 
strike. The South Bend and Toledo 
firms were able to build up an 
ample glass backlog while they 
were idle. 

Ford, self-producer of a third 
of its own glass, also felt the 
strike. 


The shortage resultant from the 
glass strike would have closed 
General Motors by Dec. 1 had not 
the UAW-CIO struck first. A 
spokesman for Libbey-Owens-Ford, 
one of the two struck glass makers, 
said the normal order will be filled 
for GM in anticipation of the end 
of the auto strike. 

Auto plants were receiving lami- 
nated plate glass last week, in 
addition to the sheets which were 
“frozen” in the plants quriae the 
strike. L-O-F said its ’ 
were converting plate glass inte 

(See GLASS, Page 17, Col. 1) 








Snyder Asks Congress 
Extend Price Controls 


WASHINGTON. — “We must 
smother inflation with a steady 
stream of goods” and continued 
price controls, John W. Snyder, 
director of: reconversion, said in 
a year-end report to Congress and 
the President last week. 

Foreseeing an “economic Pearl 
Harbor” unless production rises and 
prices fall, Snyder called on Con- 
gress to extend price controls be- 
yond the scheduled expiration date 
of June 30 as soon as possible. 

“It would be foolhardy not to 
recognize that the excess of de- 
mand over supply throughout the 

system may continue 
far beyond June 30,” he he declared. 


Snyder warned that unemploy- 


Mason and Doss 
Making Swing 
Of West Coast 


DETROIT. — George W. Mason, 
peers of Nash-Kelvinator Corp., 
and H. C. Doss, vice-president and 
general sales 
manager of Nash 
Motors, left De- 
troit last week to 
call on Nash 
dealerships an,d 
zone offices on 
the West Coast 









H. C. Doss 
Angeles 

Mason and eis will arrive in 
Los Angeles Jan. 28, to attend a 


dealer luncheon given by 
Spencer Honig, distributor for Los 
Angeles, in honor of Nash's birth- 
day. Nash will be host at a birth- 
dinner that evening. 

group will be joined in Los 
Angeles Roy Boscow, Nash 
western regional manager, who will 
accompany Mason and Doss on 
trips to dealerships in the San 
Francisco, Portland and Seattle 


They will be in San Francisco 
from Jan. 31 to Feb. 2; in Portland 
Feb. 4-5; in Seattle Feb. 6-7; re- 
turning to San Francisco for visits 
in that zone from Feb. 9-13. They 
will return to Detroit Feb. 16. 


Die Strike to Delay 


GM poimene Outpae 
DETROIT. — UA 
have been ordered to cease work 





ment and inflationary pressure will 
hit their peak simultaneously this 
spring. 

However, joblessness is below 
former estimates, since the nation’s 
idle approximate 3 million, com- 
pared with the 5,500,000 government 
agencies had expected. 

“We must race to expand our 
output,” the reconversion czar 
asserted. “We must speed up the 
wheels of industry to create the 
jobs our workers and veterans 
need.” 

Snyder also reported that: 

1 Business cannot expand quickly 

enough to absorb soon the 4,- 

500,000 veterans due for release by 

July, along with the newly dis- 

charged war plant workers. 

2 Trade may double the 1939 total 
of $40 billion in sales and far 

exceed the 1945 record. 


3 The auto industry is physically 
ready to produce 4 million cars 
this year, a figure topped only in 
1929, 


Snyder urged Congress to pass 
the full employment bill and pro- 
long the War Emergency Powers 
act past June 30, saying that un- 
less the latter is done, the gov- 
ernment will be unable to cope 
with industrial bottlenecks and 
labor shortages. 


On V-J Day goods and services 
were being produced at an annual 
rate of $200 billion, nearly half 
of it for war, he said. 


“Now, although the war share of 
output has fallen by about $40 bil- 
lion, total national production has 
fallen much less and stands at 
about $180 billion.” 


Similar resilience was shown in 
employment: ° 

“Employment has dropped less 
and recovered faster than had been 

expected. By mid-November — only 
90 days after the end of the war— 
the transition drop had been re- 
versed and a decided ise had set 
in. 

The report, arguing for quick ex- 
tension of the Price Control act, 
said: 

“It is vital for the prevention of 
inflation that businessmen and 
consumers anticipate that prices 
will remain stable. To provide 
them this assurance, it is essen- 
tial that the Congress act well 
before the expiration date.” 

The reconversion director also 
saw inflation psychology in the 
“growing business expectation that 
effective price control will end and 
prices will rise.” 

He added: 

“Such an atmosphere is contagi- 
ous. The expectation of inflation 
immediately becomes one of its di- 
rect contributing causes. 


“The belief that prices will rise 
gives businessmen a powerful in- 
centive to buy, hoard inventories, 
and refuse to sell; it gives con- 
sumers a similar incentive to buy 
more than their current needs. 


“Price controls remain our only 
bulwark until production can in- 
crease sufficiently to balance de- 
mand. If people thought that price 
control would end at June 30, com- 
pliance and enforcement would de- 
ao some time before that 

ate.” 
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os REX APPLEGATE, parts and service manager for Higgins y 
A., which is constructing a Nash assembly plant near Mexico City, 
to discuss parts and service for new Nash cars south of the 


Detrcit recently 


border. In the y detare (left to right) are S. I. Carlson, Nash expo 





Morris, 
was in 


rt manager; 


J. P. Goodyear, export manufacturing manager; Col. Applegate, and H. A. Lotz, 


Nash Motors parts and service manager. 





Packard Signs 700 Dealers; 


Outlets Hit 90% of Output Goal 


DETROIT.—Contracts have been 
signed with outlets for 90 percent 
of the expanded car production 
goal of Packard 
Motor Car Co., it 
was revealed last 
week at a three- 
day conference of 
company regional 
and zone man- 
agers. 

Progress made 
during the past 
two years in deal- 
er expansion and 
development was 
discussed with the 
managers, holding 
their first quarterly meeting since 
shipment of 1946 models to all 
Packard dealers, by Vice-President 
and General Sales Manager L. W. 
Slack. : 

The field .men participated in 
group discussions and closed their 
meeting with individual confer- 
ences at company factory offices. 

Slack outlined the final phase of 
the company’s dealer program and 
announced new contracts signed 
since 1944 total more than 700. “The 
increase in sizeof the Packard field 
organization, compared with 
prewar dealer outlets, plus greater 
efficiency,” Slack said, “now give us 


Obituaries 


Fred Vesper, 72, 
Dies of Stroke; 
Ex-NADA Chief 


ST. LOUIS.—Frederick W. A. 
Vesper, former president of Vesper- 
Buick Co. of St. Louis until his re- 
tirement and for five years presi- 
dent of NADA, died last week of a 
stroke in a Phoenix (Ariz.) hotel 
where he had gone for his health 
several weeks ago. Mr. Vesper, who 
was 72, was stricken while playing 
cards with friends. 

Besides his automotive activities, 
Vesper was twice president of the 
St. Louis Chamber of Commerce, 
president of the Civic Music 
League, vice-president of the Mu- 
nicipal Theatre Assn., director of 
the St. Louis Symphony Society, 
member of the Missouri State 
Board of Agriculture and Missouri 
State Fair Board. He also was a 
vice-president of the Holstein- 
Friesan Assn. of Missouri and a di- 
rector of the Mercantile-Commerce 
Bank and Trust Co. 

In 1933 under NRA, Mr. Vesper 
was code authority for the motor 
car dealers of the country. He also 
was NADA treasurer for about 12 
years. His widow, a daughter, 
brother and sister survive. 

* * oe 
Joseph G. Busam 


CINCINNATI. — Joseph G. Busam, 
one of the oldest Ford dealers in this 
vicinity, died Jan. 23 at the age of 58. 
Mr. Busam had served as president of 
the Ford Dealers Assn. as well as hav- 
ing been a member of the board of di- 
rectors of the Cincinnati Automobile 
Dealers Assn. 





L. W. Slack 





* * * 


Felix G. Petersen 


WICHITA, Kan.—Felix G. Petersen, 
53, owner of Felix Motor Co., died Jan. 
16._A native of Denmark. he had 
worked in and around Wichita many 
years, establishing his own dealership 
three years ago. a " 


Milby Stone 


GREENSBURG, Ind. — Milby Stone, 
58, auto dealer here, died recently. 


the strongest sales force in the 
company’s history.” 

Virtually all key sales points de- 
clared open two years ago have 
been closed, Slack stated, and deal- 
er development during the next few 
months will be concentrated on the 
smaller unclosed areas. 

A presentation by parts and ser- 
vice manager K. M. Greiner re- 
vealed Packard dealers have al- 
ready expended more than $1,500,- 
000 in reconversion of parts facil- 
ities. 

Other topics covered with the 
field managers included initial 
plans for merchandising Packard’s 
newly-announced “Clipper” taxicab, 
and a discussion of beneficial re- 
sults obtained last week at a com- 
mercial car clinic held by factory 
executives with rental car oper- 
ators. 

In addition to Slack and Greiner, 
discussion leaders included George 
T. Christopher, president and gen- 
eral manager; assistant general 
sales managers C. E. Briggs and 
E. H. Taylor; R. A. Stougaard, real 
estate and building manager, and 
H. W. Hitchcock, director of ad- 
vertising and public relations. 


1st Quarter Goal 
For Car Tires 


Set at 15 Million 


WASHINGTON. — The Civilian 
Production administration last 
week set an output goal of 15 mil- 
lion passenger car and motorcycle 
tires for the first quarter of this 
year, it was announced by the 
rubber division. 

The goal is 30 percent higher 

than the 11,250,000. production dur- 
ing the last quarter of 1945, put 
reports from manufacturers indi- 
cate that it can be met, the division 
said. 
Truck and bus tire goal is 3,500,- 
000, compared to 3,115,000 produced 
during the last quarter. Approxi- 
mately 13,500,000 inner tubes for 
passenger car and motorcycle tires 
are expected to be produced during 
this quarter and about 3,150,000 bus 
and truck tire tubes. 


December Sales 
Up in Richmond 


RICHMOND, Va.—New and used 
ear sales here rose from 827 in 
December, 1944, to 1,064 in Decem- 
ber, 1945. 

Sales in 1945 dropped to 13,036 
from the 14,298 recorded in 1944. 










{OPA Tightens 


Procedure on 
Parts Ceilings 


WASHINGTON. — The special 
wartime provisions which manu- 
facturers building new automobile 
parts plants may use in pricing 
parts produced in the newly con- 
structed plants are to be termi- 
nated, OPA announced last week. 

Beginning Mar. 23, builders of 
new plants for the production of 
automotive parts will be required 
to use their Mar. 31, 1942, costs for 
labor and materials, rather than 
the more liberal provisions now in 
effect, in calculating their ceiling 
prices. 

At present a builder of a new 
parts plant may use as a base date 
for pricing purposes the date upon 
which price quotations were first 
made from the new plant or upon 
which production was started in 
the plant, whichever was earlier. 

OPA said that the procedure was 
originally provided to encourage 
new plant construction for produc- 
tion needed in the war. 


Packard Closes 
Assembly Due 
To Parts Tieup 


DETROIT.—Packard closed down 
its assembly line Thursday because 
of a shortage of crankshafts and 
connecting rod bearings supplied 
by a sole supplier now strikebound, 
President Geo. T. Christopher an- 
nounced. 

The company had resumed pro- 
duction Jan. 2 after a shutdown 
caused by lack of other parts. 

“Bearings of Packard quality 
cannot be obtained from any other 
but the struck vendor,” Christopher 
said. 

Assembly of new cars cannot be 
resumed until three weeks after the 
bearings strike is settled, Christo- 
pher added. He added that Packard 
had enough steel and glass for sev- 
eral more weeks of operation. 

At the time of the stoppage, 
Packard was turning out 220 cars 
a day. A total of 4,000 new Clip- 
pers had been produced since as- 
sembly started. 

Production of service replace- 
ment parts will be continued as 
long as demand lasts, Christopher 
said. He estimated, however, that 
the entire Packard plant, involving 
8,000 workers, would be idle by 
Feb. 1. 









OPA Corrects Errors 


In Plymouth Prices 

WASHINGTON.—OPA report- 
ed last week that it had made 
eight errors in computing retail 
price ceilings on 1946 Plymouth 
cars. Following are the corrected 
prices, along with those origi- 
nally 


issued: 
DELUXE 
Right Wrong 
Price Price 
4-Door Sedan ...$ 998 $ 999 
2-Door Sedan ... 947 949 
$-Pass. Coupe ... 910 912 
Club Coupe ..... 983 990 
SPECIAL DELUXE 
4-Door Sedan ...$1,025 $1,013 
2-Door Sedan ... 985 973 
8-Pass. Coupe ... 951 939 
Club Coupe ..... 1,028 1,015 





Walden to Head Sales 


Selection of Frank Walden as 
Oldsmobile sales manager for Don 
Lee, San Francisco, was announced 
last week by Fred Pabst, general 
manager. 





PLANS FOR the automotive field du 
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ILLY HUGHSON, of San Fran- 

cisco, asks me what I think of 
Martin Bury’s proposal, in Automo- 
tive News of Dec. 24, that automo- 
bile dealers should appoint a czar. 
Billy Hughson, if you don’t remem- 
ber, is the oldest Ford dealer in 
America, and is a past president 
of NADA. Martin Bury is past 
president of the Philadelphia deal- 
ers’ association. He has been a real 
leader in many projects, including 
some real original thinking on used 
car marketing. 

1 subscribe wholeheartedly to 
what Bury wants to accomplish 
by a “so-called” czar, but I don’t 
think that such a method would 
accomplish his objectives. I have 
talked the situation over with 
many dealers. They all agree with 
me. The advocates of the plan 
point out the success of czars in 
baseball and moving picture in- 
dustries. Admittedly, they are 
successful. Each make a very 
definite contribution to their in- 
dustry. 

* * * 
Situation Different 
In Baseball 
HE situation, however, is entire- 
ly different. In the major base- 
ball leagues there are 16 teams 
owned by individual, independent 
companies. These operators are in- 
terested only in their respective 
baseball investments and _  con- 
cerned with public acceptance of 
the game as a whole. Even with the 
close relationship of a small group, 
a baseball czar was not appointed 
until after the “Black Sox” scandal 
years ago. Such action then became 
imperative to reestablish public 
confidence, to make sure that at- 
tendance at games did not drop off. 

Remember, too, rules for the 
benefit of all can be agreed to by 
a small limited group such as the 
major leagues. No one of the 16 
team presidents could admini- 
strate those rules. Therefore, an 
executive head was appointed to 
carry out the procedures already 
agreed to by each of the 16 indi- 
vidual teams. Bear in mind, with 
16 companies, it is comparatively 
easy to get unanimous agreement 
on & program. 

With 40,000 dealers in the auto- 


Just Among 
Dealers 


NADA’s directors meet in Chi- 
cago this week. The association 
was organized in 1917; so this 
marks its 29th anniversary. A lot 
of leadership has been furnished 
by automobile dealers to make the 
NADA program progressively suc- 
cessful. One of the instigators of 
the association was Fred Vesper of 
St. Louis, who died last week at 
the age of 72. He gathered a group 
of dealers in 1917, to go down to 
discuss with Congress excess taxes 
and car production. Vesper was 
association treasurer for many 
years. He served also as its presi- 
dent for several terms. During the 
NRA days he was president as well 
as national code authority for the 
trade. 

Other illustrious leaders include 
Ernie Lied, J. W. Roby, Stanley 
Horner, Clare Cargile, Harry Som- 
mers, Dave Castles and Dave Kelly. 
Below you will find a little history 
of some past and present leaders: 

* « * 


E. M. Lazy (Buick), Omaha—born 
Jan. 12, 1881, in Cleveland, he 
started out in the business as zone 
manager for Willys-Overland in 
1915. He also served Overland as 
Columbus (O.) branch manager. In 
1914 he joined with Bob Letterman 
in Kansas City to take the Cadillac 
distributorship for Nebraska, lo- 
cated in Omaha. He has recently 
retired from business and his auto- 
mobile interest has been taken over 
by his son, E. F. Lied. Ernie spends 
his winters in Florida, the Gulf 

(Continued on Page 36, Col. 1) 





mobile retailing trade, there is a lot 
of diversity of opinion. The basic 
fundamental, agreement, just does 
not exist. A czar cannot success- 
fully function without it. 

* 7 > 


Picture Industry 
Analyzed 


TS moving picture industry is 
quite similar. Each company is 
in competition with each other, 
and each of them know that com- 
petition, if left unregulated, would 
tear down the whole trade. One of 
the things that the moving picture 
industry has to consider is the 
censors in many states. Producing 
companies could see that if they 
could set up their own censor 
bureau on a voluntary basis they 
could censor themselves, and thus 
avoid the embarrassment and ex- 
pense of dealing individually with 
each state. This is another situa- 
tion where the companies involved 
promulgate and agree in advance 
to the rules or regulations. Then 
they merely employ some one that 
has the confidence of the respective 
operators, as well as the public, to 
enforce them. 

Automobile dealers have tried 
“czars” in the past. Donald Rich- 
berg, for instance. I don’t know 
of a better selection. He was en- 
gaged in negotiation with the fac- 
tories, with a salary of $25,000. 
After pursuing the assignment 
for several months he reported 
back to the organization that it 
was an impossible assignment. 
Automobile dealers had a “czar” 
at $25,000 a year during the NRA 
code. he had been given 
$100,000, he nor anyone else could 


let any dealer operating at that 

time make his own decision as to 

whether it was successful or not. 
oe * 7 


Progress Made 


On Unity 
Guce the NRA days there has 
been remarkable progress in 
getting dealers together. NRA at 
least served to emphasize the nec- 
essity of dealer organization. All 
dealer associations are now on a 
firmer basis. What is needed in this 
field is the development of unani- 
mity of opinion on the part of the 
dealers. This is the result of educa- 
tion from the inside out, rather 
than action from the top down. 


We are all free enterprisers. 
Democracy itself is a struggle. 
We develop only by overcoming 
obstacles. This is the only situa- 
tion that is safe if we are going 
to retain the liberty that our 
forefathers as well as the present 
generation sacrificed a lot for on 
the battlefields. 


* * 


No Czar Needed, 


Munn Holds 


N MY OPINION the automobile 

trade doesn’t want or need a 
ezar. No long time good can be 
accomplished. We just need the 
machinery, as we have it now, so 
we can do for ourselves what is 
needed. We should have all freedom 
from trial and error. Even the free- 
dom to fail and the privilege of 
starting over again. We can’t grow 
strong having someone do our work 
or thinking for us. 

We must remember that we 
live in a democracy. That means 
the free enterprise system. Any 
government, except a tyranny, 
depends on community interest 
among the governed. Even a city 
police force works only because 
the citizens are already in over- 
whelming agreement on the rules 
to be enforced. 

If we as a trade are going to 
meet the challenges of our prob- 
lems, now and in the future, we 
must first expel the differences 
that exist in the minds and hearts 
of dealers. That is a job that re- 
quires education from the bottom 
up, not force from the top down. 





Reminder to Post Data 


Sent Detroit Dealers 

DETROIT.—A reminder that 
retail dealers must post infor- 
mation about each new car for 
sale was issued to members of 
the Detroit Automobile Dealers 
Assn. last week by Paul Graves, 


of the information in 
a conspicuous location on the 
's premises is un- 








Mallon Tells Neb. Convention... 


Dealers Study Bills 
To End Labor Strife 


OMAHA. — While dealers have 
nothing specific to offer at the 
moment, they are studying nation- 
al legislative proposals to end in- 
dustrial strife and promote a sound 
national economic policy, W. L. 
Mallon, NADA president, told the 
annual convention of the Nebraska 


Dealer Directors 





DIRECTORS of the North Carolina Automobile Dealers Assn. met at Pine- 
urst last week and accepted the recommendation of the convention city - 
mittee to hold the next annual Carolina in Pinehurst 
May 12-14. 0 r that district, will be chairman of 
convention ments committee. Left to right are W. H. Wray, president, 
of Gastonia; F. - De Sagetie vice-president, le meee 8. D. Lovelace, 
secre Bs Bessie B. Ballentine, guogatirs secreta: E. O. Thomas, 
NADA Asheville, and D. C. Barnha: , assistant to ne executive vice- 
resident of NADA. Thomas reported that’ North Carolin ‘now has 622 


ADA members. 





of the 


Massachusetts State ane Dealers 


They are from left to right, seated, George A. Foster, Beverly (Ford); Ralph 
H. Winchester (Ford); E. ‘I. Ofgant, Cambridge and Be (Chev- 
rolet); J. Lawrence Bough, clerk. ilton ees Lyle F. s, Wor- 
cester (Chrysler); and cooing. Herbert W. Scott, Holyoke (Chevrolet) ;) Bollin 
Farr, Greenfield (Cadillac-Oldsmobile) ; W H. , Brockton (Cad- 
urice Woolverton, Pittsfield (Chevrolet) ; Clifford w. Day, Worcester 


illac) ; 
(Hudson) ; Raymond A. Wolloff, Roxbury (Ford). 


Full Freight Recovery 


Granted Ford 


WASHINGTON.—Revisions which 
will permit Ford dealers to charge 
retail buyers the exact amount of 
the cost for transportation and de- 
livery which they are required to 
pay through the manufacturer or 
direct as railroad freight or truck- 
away charge, were reported last 
week by NADA. 


The revised orders have been 
drawn to Pricing Orders No. 4 
(Ford) and No. 5 (Mercury). The 


Trew Elected 
President of 


Wash. Dealers 


WASHINGTON.—Joseph R. Trew, 
son of the founder of Trew Motor 
Co., and now vice-president and 
general manager of the organiza- 
tion, was elected to head the Wash- 
ington Automotive Trade Assn. 
here last week. Trew succeeds Rob- 
ert A. Lewis, of Steuart Motor Co., 
who served as WATA president 
during the past three years. 

Other officers chosen for 1946 
were H. Burton Leary jr., presi- 
dent of H. B. Leary & Bros., first 
vice-president; Earl O. Baker, head 
of Williams & Baker, second vice- 
president; F. L. Haller, president of 
District Motor Co., secretary; and 
Lou Jullien, head of L. S. Jullien, 
Ine., treasurer. 

Elected to the board of directors 
were Stanley H. Horner, J. M. 
Sanders, R. A. Lewis, William 
Emerson and John’ J. Blank. 


Dealers 


association says “This must not be 
interpreted to mean that a dealer 
who operates his own transporta- 
tion system may charge costs 
higher than the carload rate if 
transported by rail or the estab- 
lished truckaway charge at truck- 
load rates. 


“All other limitations in Orders 
4 and 5 under ‘transportation ex- 
pense’ continue to apply.” 


These revisions eliminate the in- 
justice of denying dealers the priv- 
ilege of at least recovering the 
actual dollar cost of transportation 
and factory handling regardless of 
how the cars were transported or 
whether the freight was prepaid or 
not. 

After the issuance of the pricing 
orders under MPR-594, it was ap- 
parent that Ford could properly 
charge the dealer around $5 more 


per car than the dealer was per- | ©! 


mitted to pass on to the retail 
buyer as transportation or freight. 


La. Dealers Meet 
March 15 


NEW ORLEANS. — Stewart Ab- 
bott, president of the Louisiana 
Automobile Dealers’ Assn, an- 
nounced last week that the state 
convention will be held here Mar. 
15 at the Hotel Roosevelt. 


Roy Beydler has been appointed 
program chairman. Serving with 


him will be Wiley L. Mossy, George | Nash, 


Bohn, Sidney Gonzales. 


+E. J. Morehead, Falls City 
| Henderson, Auburn; 


Automobile Dealers Assn. here last 


week. 

He stressed the importance of 
a unified front of all dealers to 
meet the problems of the postwar 
period. Dealers will be confronted 
with a demand for between 8 and 
12 million cars, he estimated. He 
pointed out that while over 4 mil- 


lion cars were turned out in the 


best prewar production year, man- 
ufacturers are now of the opinion 
that they can produce 6 million 
in the first full year of production. 

Harold G. Britton, representing 
the Consumers Goods division of 
the RFC, explained the procedure 
for dealers to follow in obtaining 
surplus parts from the War Assets 
Corp. He said that dealers can get 
30 days credit on parts purchases. 


E. Dewey, president, said 
the meeting was the largest in 
the history of the organization. 
Dewey, of Omaha, was reelected 
president. Vice - Presidents are 
Frank Button, Ogallalla, and J. V. 
Thorndike, Omaha. Floyd Ran- 
dolph, Lincoln, was elected secre- 

tary-treasurer. 

Directors for the coming year are 
; H. B. 
L.. W. Rase, 
Murdock; J. V. Thorndike, Omaha; 
Elno G. Grant, Freemont; 
Eriksen, Oakland; O. N. Knerl, 
Ponca; Duane Miller, Hartington; 


the | William R. Johnson, Madison; Wal- 


ter Miller, Wayne. 

Others are D. D. Davis, David 
City; W. R. Mowbray, Lincoln; 
Fred W. Lentz, Beatrice; O. Cc. 
Brickell, Fairbury; Fred Kerst, 
Crete; Earl Grant, York; C. G, 
Yost, Sutton; E. M. Nielsen, Colum- 
bus; Dorsey Howell, Albion; H. J. 
Lohaus, O’Neill; Ed Jarecke, St. 
Paul; T. F. Kinman, Grand Island; 
Claren Kerr, Hastings. 

Fred J. Noren, Superior; R. G, 
Dunlap, Alma; Otis Melton, Kear- 
ney; W. S. Stanford, Broken Bow; 
Al Beisner, Lexington; Hugh Leach, 


'| Imperial; Walter H. Nielsen, North 


Platte; E. W. Hayford, Ogallala; 
Leonard D. Milburn, Gordon; Sam 
Prey, Chadron; H. Bomgardner, 
Scottsbluff; Joe A. Gibson, Sidney. 

Assistant Director Owen J. 
Bowles, state motor vehicle di- 
vision, told the convention that 
there were 


“The 1945 report shows that since 
the enactment of L.B. 157 there are 
1,632 dealers who qualified. Last 
year 15 complaints were filed 
against persons selling cars without 
a license. Eight were convicted.” 

A. H. Jones, national director of 


NADA, discussed current projects 


of the national association. 


No Warranty 
On Used ’46s, 
NADA Warns 


WASHINGTON.—Amendment 12 
to MPR-540, fixing ceilings on used 
45 and ’46 cars, does not provide 
for a difference between as-is and 
warranty prices, NADA pointed out 
last week. 

Thus, a dealer will have to buy 
a used ’45 or ’46 low enough to pay 
for reconditioning and a profit. 
NADA added that if a car is sold 
new at a price less than the ceil- 
ing, the lower price becomes the 
ceiling for all future sale of the 





OPA adopted this position to pre- 
vent the sale of new models at a 
price above the new-car ceiling 
over NADA objections to different 
ceilings on the same car. 


The association reported that § 


OPA is disinclined to alter this 
temporary amendment until per- 
manent ceilings are fixed. 


Nash-Steele Chartered 
Nash-Steele Motor Co., Raleigh, 
N. C., has been chartered with 
authorized capital of $300,000 to 
engage in a general dealership 
business. Principals: Rowland B, 
Russell E. Steele and Jose- 

phine B. Nash, all of Raleigh. 


: 
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| 
| 
| 
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UTOMOTIVE 






OUR FIELD DEFINED 
Automotive: Self-propelling, hence, of, 
to, or concerned with, vehicles or machines, as auto- 
mobiles, airplanes, or motorboats, that contain with- 
in themselves means of motion, control, & direction, 
as, automotive engineering.—Webster’s New Inter- 
national Dictionary. 


M 
A 








; Wrong-Way Truman 

ge egnerneht TRUMAN has done mo any one man 
to make the labor muddle the serious thing it is today. 
At every crisis, he has proved a false leader. His inter- 
ference has lured union leaders into believing that they could 
orcs than they can get. In fact, in the steel case he put 
p Murray, head of the Steel Workers Union, on the spot. 
Without Truman’s interference, it might have been pos- 
sible for Murray to recognize that the steel makers had 
= as far as they could. However, once Truman had put 
orth his so-called compromise, Murray was stopped. Even 
if he wanted to, he could not sell his workers on a fifteen- 
cent-an-hour increase once the President of the United States 

had led them to believe they could get 1814 cents. 


In the General Motors case, too, he misjudged the situ- 
ation, backing up the UAW’s Walter Reuther in a de- 
mand for invasion of management. And at that time it 
was obvious that not only had Reuther gummed up the 
GM tiations but he had angered his own bosses, 
= 1. Them, president of UAW, and Murray, head of 

Just why should the President of the United States bolster 
the weak stand of Reuther at a time when it was obvious 
that Reuther was wrong. 


President Roosevelt had a keen sense of the tem of 


the people. Truman is totally lacking in that ability. Tossed 
by political fate into a job he cannot handle, Truman is a 
lost soul. In a In 


— era, he might have coasted along. 
this hectic era, he is writing a shameful record, hoping that 
America will pull through despite his ineptitude. 

By now it must be obvious even to him that his every 
attempt to clear the industrial situation only makes the 
issue more cloudy. If at this late date he should at last take 
stock of his horrible muddle, he has these two choices: 

To withdraw entirely, leaving labor and management to 
battle it out until both get tired and finally come to terms. 

Or to adopt a sensible labor policy. 

The latter course is obviously the best and should not 
be too difficult. It is apparent now that t is 
ending its own functions from in- 


falen bp Liber. kt 


Whatever you think, you should stop leading the le 
to believe that they can get more than they can. ns 
course will only prolong the crisis. 
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General Motors has rightly de- 
cided to take its case to the Amer- 
ican people, and it was my privilege 

r at Miami, F'la., 


GM CARRYING business, profes- 
ITS CASE TO sional and finan- 
THE PUBLIC cial leaders of 
this Metropolitan 
Southern city. There were upwards 
of 600 in attendance at this par- 
ticular meeting, and it is my under- 
standing that similar affairs are 
being held in every sizable city in 
the United States. That GM’s case 
is one on which the citizens of our 
country will eventually be called 
to render the final verdict, no one 
conversant with the underlying fact 
can deny. 

- * - 
FORTUNATELY for America, 
the UAW-CIO decided to focus its 
challenge to our democracy on a 
corporation which can afford to 
withstand the attack. And its slo- 








American way of life. General Mo- 
tors has taken this means of pre- 


signed by A. P. Sloan jr., chairman, 


and C. E. Wilson, president of the 


corporation: 

America to continue as a 
democratic nation, based on free 
competition, with government the 
servant of the people—or is it to 


all activities controlled and regi- 
mented, and with the people the 
servants of government?” 


Of course, the answer to that 


startling question is that no Amer- 
ican, who boasts the right to call 


himself one, would even give a 


second thought to replying that we 


want the kind of an America 


which, alone in the world today, 
gives every man the right to profit 
from his own energy and his own 
ability. 


NONE ARE nifore opposed to any 
change in the American way of 
life than are those young men and 
women who have just returned 
from defending it overseas. The 
trouble is, of course, that in our 
typical American fashion we leave 
the solution of the problem up to 
General Motors or whoever else is 
under attack, forgetting that be- 


‘2.2 wt 


General Motors therefore has 
followed the one and only course 
open to it in a truly democratic 
nation. The corporation is going 
directly to the people, not only 
through the press and radio, but 
by this means of public assembly 
which provides for open discussion 
and debate. We, you and me, not 
the greedy labor leaders nor even 
the officers and directors of a great 
publicly-owned corporation such as 
General Motors, must decide 
whether or not we want a change 
in our economic system, as the GM 
a at the Miami meeting 
said: 

“General Motors does propose 
voluntarily to blaze a trail in this 
direction. If our system of free 
enterprise, of competition under 
our anti-trust law, and of rewards 
for efficiency, productivity, inven- 
tion and progress, is to be aban- 
doned, it must be by act of Con- 
gress and not by act of General 
Motors.” 

* +e 


THE DEALERS, with whom I 
have talked since leaving De- 
troit, are with them to a man. Not 
one single word of criticism have I 
heard of the policy which General 
Motors has adopted. As Arthur 
Buick dealer in West 
h, said: 


“I agree that we are at the 
crossroads. The kind of a regi- 
mented government, which these 
so-called labor leaders are demand- 
ing, I don’t care to live under. If 
it takes every last dollar I have in 
the world, I will back up the cor- 
poration in what they are fighting 
for, not because I’m a Buick dealer, 
but because I’m an American 
whose ancestors came over here 
many generations ago to get away 
from the very kind of dictatorship 


senting to the jury of public 
opinion the clear - cut question 


a 


THE 


In This Corner 


———— 










‘What is the Price? ....’ | 


The views expressed in this column are those of our readers. Anonymous 
contributions will not be accepted but confidence will be observed upon request. 


The Kaiser 

The writer has just been perusing 
your Jan. 14 issue, and noticed on 
the front page a beautiful picture 
of the Kaiser car which you state 
is the newest entry in the low-price 
automotive field. Further on in 
your description of the car, you 
state that it is the first American 
car in the low-price field to have 
a front-wheel drive. 

I want to question the truthful- 
ness of these statements. I will ask 
a question, what is the price of the 
Kaiser car FOB? Then, too, I would 
like to ask if this front-wheel drive 
is not the same drive as the Cord 
used some years ago without very 
much success as our records would 
indicate? 

Please advise me what range of 
prices you consider in the low- 
price field at the present time.— 
B. V. Sropecumx, Atlanta. 


Eprror’s Note: No price has yet 
been set on the Kaiser. Yes, the 
Cord had front-wheel drive, but 
price and production was the big 
factor in its demise. The low- 





they are now trying to foist on us. 
Believe me, I’ve let every man who 
represents me in Washington know 
exactly how I feel about it, and 
I’m in this fight to the finish, win, 
lose or draw.” 

* + ¥ 


BY THE WAY, the General Mo- 
tors case, interestingly presented 
in slide films, is available and will, 
I understand, be presented before 
any group or luncheon club any- 
where in the United States, with- 
out cost. Any GM dealer can ar- 
range to get it, but no matter what 
line you handle you should see 
that it is presented in your town 
within the next two weeks. This is 
a fight in which we are all equally 
involved. There can .be no turning 
back now.—G.M.8. 





price field is considered anything 
up to $1,013, the highest FOB 
price thus far approved by OPA. 


Seller’s Market? 


There’s been a lot of talk about 
new cars hitting a seller’s market, 
and that was one of the chief rea- 
sons given by OPA for cutting 
dealer discounts. But now, in the 
face of the nationwide strike bar- 
rage storming all major industries, 
what is happening to the expected 
seller’s market? 


The blasted strikes have already 
cost thousands of would-be new car 
customers their entire life savings, 
exhausting a mighty big share of 
the public’s purchasing power. 


As usual, it’s just another case of 
legalized racketeers shoving the 
“little guys” up the proverbial 
creek without: even a paddle.— 
P.B.M. . 


Coming Events 


JANUARY 
28-29—Chicage (Hotel Stevens). Fifth 


annual of Truck - Trailer 
ay, OY 
29-Feb. 1— Oklahoma . American 
Assn. of State Highway Oinctals. 
FEBRUARY 
+-0—iiooee (Hotel Stevens). Annual 
m 


ng Assn. of Private Truck Oper- 
ators. 


. MARCH 
15— New Orleans (Hotel Roosevelt). 
State convention of Louisiana Auto- 
mobile Dealers’ Assn. 


APRIL 
; and Reid House) a of 
New York (Hotel New Yorker). 
SAE National 
City. (Public =. 
y 


American Management Assn. 


MAY 
12-14—Pinehurst, N.C. (Carolina Hotel). 
Annual meeting of North Carolina 
Automobile Dealers Assn. 
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MR. AUTOMOBILE DEALER: 


they reach your customers 
with NO mileage and NO blemishes 





when they’re shipped 


by AUTO-LOADER’ 


Customer satisfaction and good will are the “life 
blood” ‘of your automobile dealership. You may 
handle the best motor car made but unless you 


build a reputation for service your business suffers. 


Service starts with the delivery of the new car. 
If it is as complete, unmarred and as freshly new 
as when it left the assembly line, you’ve taken 


the first big step. 


%K T. M. Reg. U. S. Pat. Of. 





EVANS AUTO-LOADER deliveries make satis- 

fied customers. They eliminate damage. No 

fender or body bumping! No retouching of paint- 

work! No mechanical repairs or replacement of lost 

or stolen accessories. You receive automobiles 

on schedule—you can deliver the same day. 
Loading Division 


@ evans PRODUCTS COMPANY 
DETROIT 27, MICHIGAN 








EVANS AUTO-LOADER 


DELIVERS AUTOMOBILES FACTORY-NEW, UNDAMAGED AND ON TIME 














PEEK-A-BOO at K-F show. 
By Bob Finlay 


Managing Editor 

NEW YORK. — Drum - beating, 
glamour, drama and showmanship 
long have been part of the auto 
business, so it can’t be said that 
Kaiser-Frazer sounded a new note 
when the company held its first 
in the Waldorf- 


Bat while it wasn’t new, it cer- 
loud. 


tainly was 

Carl Byoir, head of the organi- 
zation that handled public relations 
for the job, used a different figure 
of speech. 

“We just started a snowball roll- 
ing,” he said, “and look what hap- 


By Wednesday noon (Jan. 23) the 
100,000th person had been clocked 
into the display. 

And the cars were selling like 
nylons—even though they were a 
ey eg epee nbica ag olan 


for the customers. Salesmen 
on the floor took 467 orders in 
oe eee 


Kaiser-Frazer was a magic name 
that day. At mention of it, space 
opened up in night clubs where 
none had been before. 

The train conductor mistook the 
newspaperman holding reservations 
for the Detroit writers for a com- 


pany man. 
“I think your boss is a fine man,” 
he said. 
The waiter was courteous. He 


K-F Issue Sold 
In An Hour, 
Banker Says 
CLE 


'VVELAND. — The additional 
offering of 1,800,000 shares of com- 
mon stock of Kaiser-Frazer Corp. 
was “heavily oversubscribed” with- 
in an hour, Otis & Co., one of the 
underwriters, reported last week. 

Henry J. Kaiser, chairman, said 
the SEC had approved an offering 
price of $20.25 per share. He said 
net proceeds to the corporation will 
be $34,470,000. With cash and gov- 
ernment securities now on hand 
| this will give the firm a cash bal- 
' ance of about $54,000,000, he added. 
' The corporation's outstanding 
shares now total 4,000,000 out of 
5,000,000 of originally authorized 
eapital stock. 

The underwriters of the issue de- 
clared that they had withdrawn 
their application to register the 
' gtock with the Ohio Securities Com- 
| mission because of a difference be- 
tween their counsel and the com- 


mission. 
: The condition is similar to that 
. in Michigan, where the offering was 
| not registered with the state secur- 
ities body. . 
An official of the Ohio commis- 
| sion said that the withdrawal came 
when the commission asked for in- 
formation to determine if the com- 
pany’s financial position had im- 
proved sufficiently since Sept. 26 to 
j an increase in the selling 


The new stock was issued below 





K-F Goes to Big Town 


New-Car Showing in New York Brings 
Down the House 
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was interested in buying Kaiser- 
Frazer stock. 

Henry Kaiser spoke of the cars 
with sentiment that would have 
been maudlin in the mouth of a 
man less sincere. 

“Remember,” he told the news- 
papermen at luncheon, “when you 
look at those cars, you are look- 
ing at the heart of Joe Frazer 
and the soul of Henry Kaiser.” 

Taking him at his word, it must 


I | be admitted in all seriousness that 


the heart of Frazer and the soul 
of Kaiser are beautiful things to 
behold. 


In a merchandising sense, the 
whole affair was one of the best 
prepackaging jobs in history. The 
hand - built models were finished 
barely in time for the showing. 
The job of putting the cars into 
production is still to be done. 


If it can be done at a price 
anywhere near that slated by the 
makers—in the Big 3 for Kaiser, 
medium priced for Frazer—news- 
papermen at the showing 
that they would sell fast. 

Along with the cars, there was 
a display of the Rototiller, which 
Graham-Paige will make; the en- 
gines; torsionetic suspension, and 
other features of the cars. 


Torsionetic suspension for the 
wheels is going to take a little 
explaining for dealers, it was indi- 
cated. 

Talking with George Drake, the 
Trade Development Corp. man who 
invented the word “Torsionetic,” 
the auto editor of the Brooklyn 
Eagle said that when the feature 
was first mentioned, he asked 
Brooklyn cab drivers what they 
thought about it. 

“What's torsionetic suspension?” 
they wanted to know. 

When told that it involved bars 
that twist, taking up the jolt, they 
moaned: 

“Gees. Look at the trouble we 
got now with these old hacks, 
and now that man wants to put 

n bars that twist. Tell them that 

rooklyn says no, strictly no.” 

When Drake explained more 
about torsion bars, that tanks have 
them as well as some European 
cars, the editor said: 

“Wish I had known that. Tanks 
the Brooklyn cabbies could under- 
stand.” 

Taking the showing as one big 
affair, it is a little dizzying. But 
breaking it down a bit, there was a 
cocktail party Saturday evening 
given by O. B. Motter, vice-presi- 
dent in charge of public relations 
for Kaiser-Frazer; a press lunch- 
eon Sunday, the showing, more 
cocktail party, and a dealer dinner 
Sunday night. 

Scattered here and there were 
Lois Andrews, the movie girl who 
wants to be the Kaiser-Frazer girl; 
Madman Muntz, the fabulous deal- 
er from Los. Angeles, more starlets, 
models, etc. 

In the midst of all of it were 
Joe Frazer and Henry Kaiser, jubi- 
lant as kids over their cars but 
finally beginning to get a little tired 
around the edges. 


. ‘ 
‘Silent Cros. 
Super-Road in That Design 
Urged As Wis. Memorial 


MADISON, Wis.—The most un- 
usual world war memorial yet pro- 
posed in Wisconsin is the concep- 
tion of W. F. Trinkle, state depart- 
ment commander of the American 
Legion, of a “silent cross” in the 
form of a super-highway stretching 
across the state from the south 
border to Lake Superior and from 
the Minnesota boundary to Lake 
Michigan. 

James R. Law, chairman of the 
State Highway commission, and E. 
L. Roettiger, state highway engi- 
neer, report that they will give the 
proposition consideration in the 
laying out of a state highway re- 
construction plan for future years. 

Trinke outlined his visualization 
of a war memorial highway in a 
speech at the Wisconsin Veterans 
council here. He advanced it as a 
25-year project and said it would 
be the beginning of a plan to “re- 
place the crooked -cowpaths 
throughout the state.” 








Week-End at the Waldorf . . . 


INTERIOR SHOT of the Frazer shows the extra space provided by the 62- 


inch-wide fron 


it seat. Engineers say the clutch and brake pedals 


are properly 


— to afford safe and easy manipulation. Appointments are of chrome, plastic 


lucite. Deors open by pushing small reces: 
handles on exterior. Pillar posts have been moved bac 


cou “enero 
te provi ter side vision in front 
system is said to eliminate drafts. 
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ER-FRAZER servicing methods 


discussed at New York 


remiere. Frank 


KAIS 
H. Detwiler, standing second from right, service Kai 
Corp., discusses conviclng methods of the 1947 Kaiser ond Peaser cars, and farm- 
ing Ss, with a group of distributors and dealers from New York and 


New Jersey. 





WEST COAST automobile editors leaving for New York City via American 
Airlines as its of the Kaiser-Frazer Corp. to see first showing of K-F cars 
at the Waldorf-Astoria. Left to right are Robert . Sanders, Seattle Star; 

ce Carlisle, San Francisco Chronicle; Herb Preeg, Los Angeles Daily News; 
Fleyd Freel Holly wood Citizen News; Ralph Gordon, Oakiand Post Inquirer; 
A. 0. Win assistant national advertising manager, Seattle Times; Bob 


° le ie. 
Elliott, industrial editor, San Francisco 
land Journal. 
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Fisher Upped 
By Martin Parry 


DETROIT. — E. F. Fisher has 
been elected chairman of the Ex- 
ecutive committee of Martin Parry 


unit churns an 
dlewheel fashion. 
and a: SoOae Seeeaeete feeder or planter, snow plow 


News, and Ernest W. Peterson, Port- 


d crumbles the soil with 
Wi 


ith attachments, the 


saws other farm ry. 

Corp., it was announced last week 
by T. R. Hill, president. Fisher 
succeeds W. E. Keyworth, who re- 


signed. 
Need a Service Man—Want a Job—try 


@ want ad in Automotive News. They get 
quick results! 





Trico to Push 
Push-Button 
Window Opener 


BUFFALO.—A fingertip window 
opener and closer and other new 
devices for autos are ready for an 
intensive marketing campaign, 
John R. Oishei, president of Trico 
Products Corp., asserted in U. S. 
District court during his testimony 
in a suit to recover $1,540,154 in 
excess profit taxes. 

Supporting the corporation’s con- 
tention that a high reserve fund 
is vital to its continued prosperity, 
Oishei said “we are now ready to 
submit to an intensive advertising 
campaign and market in a big 
way” new inventions and perfected 
parts. 

The Trico Lift-O-Matic, perfect- 
ed after nearly 20 years of experi- 
mentation, will be plugged exten- 
sively, he said. It is a vacuum- 
operated device for opening and 
closing car windows by a gentle 
push on a button, and Oishei said 
the company hopeg this gadget will 
be accepted in place of the present 
manually-operated systems. 


Taxi Unit Views 


Radio, Packard 


CHICAGO. — Addresses took a 
back seat here last week at the 
eonvention of the American Taxi- 
cab Assn. The spotlight was mon- 
opolized instead by these events: 

1, Showing of the new-type Pack- 
ard taxicab with such features as a 
front seat for two passengers, plas- 
tic inclosure for the driver, power 
operated rear window, mileage 
meter on the instrument panel, a 
ventilation system which assures 
removal of vapors from the crank- 
case, and a red light that warns 
when doors are open. 

2. Demonstration of a two-way 
taxicab radio, which enables the 
driver to pick up instructions for 
emergency and other calls. 

3. Warning by municipal officials 
that Chicago cabs not in good run- 
ning condition will have to be re- 
moved from service unless recon- 
ditioned. The number of such ve- 
hicles is estimated at 500. 


Polaroid Doubles 


Visor Production 


CAMBRIDGE, Mass.—- The pro- 
duction schedule for the new 
Polaroid Day-Driving visor has 
been doubled following an enthu- 
siastic response to.the current na- 
tional advertising campaign to in- 
troduce the new product which 
eliminates sunglare reflected from 
roads, the company said last week. 


Letters of inquiry about the 
availability of the product from 
dealers, distributors, jobbers and 
consumers throughout the country 
are being followed up‘in the order 
of receipt by the firm’s sales di- 
visions. 


La. Registers 


Fewer Autos 


NEW ORLEANS. — Louisiana 
passenger car registrations dropped 
off 2,558 in 1945 from the previous 
year, to 320,327, but truck registra- 
tions were up 5,111 to 76,880 and 
semi-trailer license sales increased 
2,823 to 15,763, the state reported 
last week. 


New Products Due 


From Murray Corp. 

TOWSON, Md. — Several new 
products will soon be introduced 
to the automotive trade by the 
Murray Corp., Towson, Md. One 
of these, an improved battery hold 
down is described by the manu- 
facturer as incorporating exclusive 
features which give greater wear- 
ing qualities and simplify stock- 
ing. 

An acid resistant treatment de- 
veloped by the corporation and 
known as “Fume-A-Seal” is used 
to safeguard these new hold downs 
against attack by battery acids. 
Other newcomers to the Murray 
line are newly designed universal 
battery hold downs, and hangers 
and positive non-slip battery car- 
rier. 
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By Ira Alexander 

Staff Correspondent 
DENVER.—Dealers here are giv- 
ing thought to their future sales 
forces. A survey made last week 
shows that considerable attention 
will be given the sales staff, and 
that it should be paid a regular 

salary plus commissions. 


Selling in the automobile busi- 
ness, as well as in other lines, has 
been practically non-existent for 
the past four years. 

As a result training of a sales 
force will be in the nature of bring- 
ing back a “lost art” with varia- 
tions woven into the picture to 
meet present-day changes. 

In Greeley, Colo., business men 
announced the other day that they 
will conduct a school of instruction 
in courteous treatment of custom- 
ers for sales people of all stores in 
the community. 

“We will select our sales force 
from applicants that have not had 
too much salesmanship work in the 
past,” said H. J. Davidson, presi- 
dent of Metropolitan Pontiac, Inc., 
Denver. “We want them ready to 
learn how to sell automobiles our 
way. We will instruct our staff in 
the correct way of selling as we see 
the problem. We believe in getting 
competent men and paying them 
for good services.” 


Harry Leeman, Leeman Motor 
Co. (Plymouth-De Soto), says his 
firm has been fortunate in the 


9,000 War Vets 
Take Training 


From Ford 


DEARBORN. — More than 9,000 
World War II veterans are work- 
ing for Ford dealers under two 
“earn - while - you-learn” training 
programs, it was announced last 
week. 

Dealers of the Memphis and 
Long Beach, Calif., branches led 
in the veteran cooperation which 
now benefits 9,441 young men in 
the nation. Memphis listed 498 and 
Long Beach 468. Employment of 
more than 400 veterans each was 
reported from Edgewater, N. 
J., St. Paul, Sommerville, Mass., 
Richmond, Va. and Kansas City. 

The majority of veterans are tak- 
ing advantage of the opportunity 
Ford dealers are offering in an 
automotive mechanics training 
course. Some, however, are enrolled 
in the training program intended 
to qualify them to head dealerships 
of their own. 

During the training course in 
automotive mechanics, the veteran 
receives a monthly allotment from 
the federal government in addition 
to his wages from the dealer. Ford 
dealers believe that a veteran who 
successfully completes the two- 
year course will have laid the foun- 
dation for a successful future as an 
automotive mechanic. 

Veterans accepted for enrollment 
in the dealership training program 
become a part of a dealer’s organi- 
zation and receive experience in all 
phases of sales and service. The 
veteran takes his choice of the 
office or parts departments. He 
= full pay during his apprentice- 
ship. 


F enley Promoted 
By Cadillac 


fess —The appointment of 
Thomas R. Fenley as Cadillac dis- 
trict manager here was announced 
last week by Don E. Ahrens, gen- 
eral sales manager. Fenley has 
been a field representative in the 
business management department. 

James A. Brown, head of the 
business management department, 
has named Jerry J. Pisa, with Cad- 
illac for more than 10 years, to take 
over Fenley’s post as field repre- 
sentative. 


7,500 Motors Rebuilt 
Titus Motor Co., Wash., 
reports it has rebuilt 7,500 motors. 
Present output is over 600 per 
month. Leon Titus, president, re- 
ports expansion of 
cover Oregon. 





Salesmanship 


Dealers Plan Now for Day When Selling 
Will Be Important Again 
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in Denver 


fact that his old salesmen will be 
available. They have been trained 
by Leeman and he feels they will 
be able to carry on during the 
postwar period. If any new sales- 
men are necessary, Leeman will 
give first choice to returning ser- 
vice men, he said. 

A. R. Hickerson, Thomas-Hicker- 
son Motor Co. (Plymouth-Dodge), 
says he believes in a small sales 
force—a sales manager over four 
good salesmen. These men will be 
well paid and their efforts appre- 
ciated. They will be trained to sell 
cars and in the ways of meeting 
the general public. The company’s 
slogan “We want customers of to- 
day” will be a part of the sales 
staff’s policy. 

Fred Ward, Fred Ward, Inc. 
(Hudson), is another dealership 
head that favors selecting men 
with a desire to become good 





aaa IN perne last week to complete arrangements for the 


announcement of the 1946 Hudsens was the 
fete to to right, they are C. 4 Pe Jom ad 


Northwest sales manager; 
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Ed Blum 


and advertising G. 
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train men as he made good as a 
salesman for a local dealer before 
going into business for himself. He 
knows the problems faced by new 
salesmen. By taking a personal in- 
terest in them he plans to guide 
them along the paths laid down in 
his salesmanship program. 
“Quality is what we want on our 
sales staff,” said E. Jack Beatty, 
Hoskins-Beatty Motor Co. (Olds- 


shown above. 


G. W. une, *Seathenst 
rtment; and W. 8. Milton, 


sales force along the line of quality, 
not quantity.” 

Of course, it is realized that sell- 
ing will be easier during the first 
months of the new cars as com- 
petition will be less keen, but deal- 
ers also know that it will aid them 
to train men properly now in order 
that they will be most valuable in 
the time when competition will 
again tighten. Then good salesman- 
ship will count most. 





Casco Shifts 
Personnel on 


Sales Staff 


staff organization at Casco Prod- 
ucts Corp., A. O. Samuels, vice- 
president and general manager, 
said last week. 

Lawrence Fenn, former assistant 
to Joseph H .Cone, president, has 
been appointed sales manager for 
automotive accessories. 

Wallace Powell has been named 
assistant sales manager of the au- 


; | tomotive section. He was formerly 


manager of apparatus sales in the 
Philadelphia district for the Gen- 
eral Electric Supply Corp. 

Serving in the newly created 
post of service manager is Herman 
C. Yellen, previously manager of 
the sub-contracts division. 

Edwin J. Cone has been assigned 
to the power tool sales section of 
the electrical division. Edward 
Wallace has also been appointed to 
the electrical division as a member 
of the heating pad sales section. 
John T. Galvin will serve as the 
new copy chief of the company’s 





Ward is in a good position to| mobile). “We expect to organize our 


How Up-To-Date are you on ALUMINUM? 


ladvertising depariment. 































































How many heads are smarter than one? 


EVERYONE TALKS about aluminum . 
people really know it? 


. but how many 


Great developments made during the war created un- 
limited new uses for aluminum . . . expanded tremendously 


‘apa tiie stein a its scope in fields where it had been used before! 


Reynolds aluminum alloys available, 


The problem now is to interpret aluminum for each prod- 
the tempers, the many forms—the vital 


uct in terms of today’s information . . . to select the right 
alloy for each specific job. 


To assist the designer and the industrial engineer Reynolds 
has prepared a quick digest of products and facilities. Write 
for your copy of Catalog 100-A, “Reynolds Aluminum: 
Its Important Role in Tomorrow’s Products.” 


importance of selecting the right alu- 
minum for the job? Reynolds techni- 
cians welcome inquiries, will gladly 
co-operate with your engineers. Offices 
in principal cities. Phone nearest office 
or write Reynolds Metals Company, 





CONSIDER ALUMINUM ... CONSULT REYNOLDS 
Detroit address: 1010 Fisher Building ‘ 
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Some Say It Is Balanced . . . 


Truman Bu 


dget Reduces 


Deficit to $4 Billion 


‘WASHINGTON. — Taking a new 
tack in budget procedure, President 
Truman included the underwriting 
of legislation sponsored by him but 
not yet on the nation‘s lawbooks. 

This policy, revealed in his budget 
message to Congress last week, re- 
sults in an estimated deficit of $4,- 
300 million, the cost of the proposed 
White House legislative program. 

The cost of measures presented 
to Congress but not passed at the 
time of the financial 
have not been included in the 
budget .in former years. Under 
the older methods, the budget 


An important factor influencing 
a budget balance, but not yet dis- 
cussed to any appreciable extent, 
is the question of how much of the 
legislation for which the President 
reiterated his request in the State 
of the Union address will become 
law. Proportionately as the meas- 








4233 





ures are passed or dropped, there 
is a direct bearing on the $4,300 
million deficiency arrived at under 
the new budgetary method. 
Likewise, Congressional retention 
of some features of the President’s 
program with modifications, which 
is regarded as more probable than 
all-out support, will bring further 
declines in the estimated expense. 
The feeling here is that the Presi- 
dent’s recommendations would be 
fully adequate to finance his full 
program. Therefore, any reductions 
would be moving further toward a 
“balanced” budget which many au- 
thorities here consider balanced for 
the first time in many years. 
Truman went on record in his 
report on the State of the Union, 
for higher wages, saying that most 
industries and most companies 
“have adequate leeway in which to 
grant substantial wage increases” 
and termed establishment of a “fair 
wage structure” the “most serious 





Many of America’s foremost engine builders have relied 


upon B-N pins through the years... their reliance on 


difficulty” in the path of reconver- 
sion and expansion. 

Stressing the danger of inflation, 
he said prices throughout the en- 
tire economy “have been pressing 
hard against ceilings.” Urging fur- 
ther legislation to continue price 
controls, he said the cost of living 
index rose only 3 it since the 
Roosevelt hold-the-line order of 
May, 1943, because price controls 
were vigorously administered. 

Asserting that labor has its 
responsibilities 
he said: “Under our collective 
bargaining system, which must 
become progressively more se- 
cure, labor attains increasing po- 
litical as well as economic power, 
and this, as with all power, means 
increased responsibility.” 

Private capital and private man- 
agement are entitled to reward for 
efficiency, he said, but must recog- 
nize that its reward results from 
the employment of the resources 
of the nation. He pictured business 
as a public trust which must adhere 
to national standards in the con- 
duct of its affairs. These standards 
include as a minimum the estab- 
lishment of fair wages and fair 
employment practices, he said. 

“Everyone who realizes the ex- 
treme need for a swift and orderly 
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$3,750 million; general government 
running expenses, $1,565 million ex- 
clusive of Army, Navy, agricultural 
aids, public works and social se- 
curity payments; aids to agricul- 
ture, $2 billion. 

Truman said his budget esti- 
mates “are based on the assump- 
tion of generally favorable busi- 
ness conditions oa not on an 
income reflecting employ- 
ment and high wy edeotivity that 
we hope to achieve.” 

By the end of the new fiscal year 
the national debt will be reduced to 
$271 billion, he added. It is now 
$278 billion. Future budgets, in his 
opinion, can hardly be expected to 
be reduced to less than $25 billion. 

New laws sought by the chief 
executive include the following: 

Extension of the Price Control 
act to June 80, 1947; extension of 
the Second War Powers act, includ- 
ing priority and inventory controls, 
beyond June 30, presumably for six 
months; extension of the Selective 
Service act beyond the present May 
16, “in case the campaign for vol- 
unteers does not produce” the need- 
ed number. The President called 
for action on this before April. 

A law to give factfinding boards 
greater ‘powers in labor disputes; a 
so-called “full employment” bill 
such as that passed by the Senate; 
supplementing unemployment in- 
surance benefits; a permanent Fair 
Employment Practices committee; 
raising the statutory minimum 
wage from 40 to 65 cents an hour 
now, to 70 cents after one year, and 
to 75 cents after two years. 

Retention of Federal control over 
the United States Employment 
Service at least until June 30, 1947; 
increased unemployment allow- 
ances for veterans; social security 
coverage for veterans for their 
term of military service; develop- 
ment of the Great Lakes-St. Law- 
rence seaway. 


conversion must feel a deep con- 
cern about the number of major 
strikes now in progress. If long 
continued, these strikes could put 
a heavy brake on our program.” 
Domestic Peace 

He said domestic peace will have 
to be achieved through collective 
bargaining “with government as- 
sistance but not government com- 
pulsion.” 


The President estimated that for 
the fiscal year beginning July 1 
the government will need $35,860 
million, but will receive $31,513 mil- 
lion, resulting in a deficit of more 
than $4 billion. 

The budget is said to be based 
on estimates of a national income. 
ranging from $135 billion to $140 
billion and a gross national pro- 
duction of $170 billion to $178 bil- 
lion. 

Among provisions of the budget 
are $15 billion for national defense, 
occupation and war liquidation, in- 
cluding $1,200 million for UNRRA; 
veterans’ pensions and benefits, $4,- 
208 million; national debt service, 
$5 billion; continued atomic _re- 
search for which the amount is not 
disclosed; international financial 

programs such as Bretton Woods, 
$2, 754 million; Export-Import Bank 
operations; proposed British loan, 


Wreckers Group 
Sees Display 
Of Auto Items 


CHICAGO. — Delegates to the 
third annual convention of the 
National Auto Wreckers Assn. here 
last week drew the privilege of 
viewing the first displays of auto- 
motive merchandise to be unveiled 
since the early stages of the war. 
Sixty manufacturers participated in 
the showing, and they smiled over 
the volume of orders, estimated by 
Ames Alden, general manager, at 
several million dollars. Further- 
more, he said, they not only wrote 
orders but were able to make de- 
livery promises. 

Nearly 2,000 from every state in 
the United States, and from Can- 
ada, Panama and Mexico register- 
ed during the three-day convention. 

Announcement was made by 
Alden that removal of association 
headquarters from Washington, D. 
C., to the Blum Bidg., 624 S. Michi- 
gan Ave., here, is scheduled for 
about Mar. 1. 


Ben Solomon of Toledo, was 
elected president of the association 
for the coming year. One of his 
first acts was to appoint a com- 
mittee to formulate and present a 
resolution to government surplus 
property officials Jan. 31 in Wash- 
ington, recommending a practical 
setup for operations. It was pointed 
out that men in the industry must 
tie up large amounts of money on 
bids, only to find frequently that 
they can get only about 2 percent 
of their desired purchases. 

Radio programs of 15 minutes 
duration over a nationwide hookup 
were approved, the purpose being 
to present information to public 
on where parts may be obtained. 


Marietta to Get 
Plastics Plant 


MARIETTA, O.—B. F. Goodrich 
Co. will construct a new plant for 
processing plastics near here, it 
was announced here last week. 

The plant, to be located on a 
66-acre tract, will consist of a main 
building having a floor area of 
112,000 square feet with auxiliary 
and service buildings adding 48,000 
additional square feet. Cost will be 
approximately $4 million. Cons.ruc- 
tion work will be started shortly. 


Need a Service Man—Want a Job—try 
utomotive News. They get 
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Everybody’s going—you, too! 


You’re booked for an extraordinary 
ride—the most extraordinary in human 
history. 


It’s the one today’s science is taking 
you on—and it’s going to last the rest 
of your life. 


It’s a trip through dazzling realms : 


of new ideas, new sources and uses of 
power, new comforts, new materials, 
new conquests over sickness and pain. 


And a new magazine is arriving 
just in time to make your journey com- 
pletely clear, exciting, thoroughly en- 
joyable. It is ScrENCcE ILLUSTRATED. It 


will interpret what science is doing to 
us, what it’s going to do, in an utterly 
new way—crisply, pictorially, and above 
all authoritatively. Over sixty percent 
of editorial matter will be pictures. 


ScrENCE ILLUSTRATED will give you, 
month after month, some of the most 
eye-opening, exhilarating experiences 
you’ve ever had from the printed page. 
It will keep you up to date, inform you, 
help you, challenge you. 


Don’t miss the first issue of 
ScIENCE ILLUSTRATED. On newsstands 
this April. Twenty-five cents. 


Science 


ILLUSTRATED 









The Curtain Goes Up 
on a New Kind 
of Audience 







Obviously, the reader audience 
attracted to SclENCE ILLUSTRATED will 
be a peculiarly alert, inquiring one. 
They will be people avid for news and 
information about new things and new 
means which may enrich their 
lives. They will be a highly attentive, 
thorough-reading kind of people. 

In short, an audience which an 
advertiser will be particularly anxious 
to secure for his message. 


Advertising forms on first, April, 
issue close February 10. Initial print 
order, 500,000 copies; circulation 
guarantee 250,000. For further, full de- 
tails, address SCIENCE ILLUSTRATED, 
330 West Forty-second Street, New 
York 18, New York. Or phone your 
nearest McGraw-Hill offic>. 


A NEW McGRAW-HILL MAGAZINE 
et, 
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Bidg., but Bement won’t head the}a brick painted in the center. It|the opening of a branch office in 


—Auto Advertising 


Comic Carson a Hit; 


Notes from 


N.Y. 


By Bob Finlay 


Carson a Hit 

Having made a hit with Comic 
Character Chuck Carson, Plymouth 
has doubled the list of papers in 
which it will appear and tripled the 
circulation. After a year’s test, 
readership studies show continuing 
“read most” honors among adver- 
tising comics for the Plymouth 
dealer’s adventure series handled 
by Grant Advertising, Inc. 


A combination of genuine enter- 
tainment and palatable commercial 
messages made for .the success, 
says Joseph E. Bayne, Plymouth’s 
general sales manager. 


K-F Notes 

Ran into Morris Swaney, of Trade 
Development Corp., at the Kaiser- 
Frazer jamboree in N. Y. and re- 
marked on the similarity of Chrys- 


ler’s start in the industry and that 


difference, for 

the public knows about 

Kaiser-Frazer. 
* * * 

Swaney brought along Austin 
Bement, and said that I might 
think that funny after he refused 
to confirm my query a week ago 
on whether Bement was going to 
head a Detroit office for TDC. 
Bement is joining TDC as a vice- 
president and TDC will open a De- 
troit office Feb. 1 in the Dime Bank 


Detroit office, so he’s still right, 
Swaney insisted. 


Buddies at the sh 
O. (Windy) Windell, 
Seattle ‘Times, ond 

an 
of the Oakiand Pos 
Ralph and Windy were 
Times a long way back. 


were A. 

t na- 
r of the 
Gordon, 
Inquirer. 
ls on the 
indy told 


now that the strike has ended. 
* + + 


Then there was Herb Preeg, 
violin maestro and auto editor of 
the Los Angeles Daily News, tell- 
ing Powers Model Dixie Reid (the 
gal who posed for the interior 
shots in the Frazer) what a heav- 
enly voice the girl at Cafe Soci- 
ety (Uptown) had. We thought 
the girl was accompanying her- 
self with a zither, but Herb, the 
musician, rebelled, saying it was 
not so. 

+ * * 
Ah, the promotion man. Kaiser 
Green, of Baltimore, who 
has been in the brick business for 
many years, was telling about a 
brick convention years ago. Green 
said he had a glass eye made with 


ENGINEERING 


was quite a hit, he said. 


Poker Portrait 


A lot of people are interested in 
ae Ferry and his public-relations 
work with Henry Ford Il. Ping 
wouldn’t talk about his work or 
himself, but they say that you can 
tell a lot about a man by the way 
he plays poker—and I played with 
him half the way back from the 
K-F jaunt in N. Y. So here’s some- 
thing: 

Ping, a friendly man in his 
mid-thirties and of medium build, 
wins at poker. He keeps the bet- 
ting strong as long as he has a 
chance; he'll bluff hard, too, but 
it is hard to bluff him. Nobody 
gets free cards in a game he has 
a hand in if Ping has something 
that can be improved. On the 
other hand, he'll close up fast if 
the cards go wrong. Good cards 
or bad, he takes them in stride. 
And for all his enjoyment of the 
game, he knows enough to go to 


bed. Guess he had business on the | h 


Rouge, for he left the game at 
1:30 a. m. 


New Schipper Office 
Schipper Associates, Detroit ad- 
vertising agency, has announced 


PIE STI ST 
oe De Mca Me 


BORG-WARNER 


Borg-Warner supplies these and other 
essential operating parts and products 
for the automotive industry: 


TRANSMISSIONS ¢ TIMING CHAINS 
OVERDRIVES ¢ SYNCHRONIZERS © CLUTCHES 
UNIVERSAL JOINTS AND DRIVE SHAFTS 
FLUID COUPLINGS * CARBURETORS 
RADIATORS ¢ TAPERED WHEEL DISCS 


: 
Executive Offices, Chicago. These units form Borg-Warner: BORG & BECK + BORG-WARNER INTERNATIONAL 
BORG WARNER SERVICE PARTS’+ B-W SUPERCHARGERS, INC. * CALUMET STEEL * DETROIT GEAR * DETROIT VAPOR STOVE ° 
INGERSOLL STEEL +* LONG MANUFACTURING + MARBON * MARVEL-SCHEBLER CARBURETER + MECHANICS UNIVERSAL 
JOINT ¢ MORSE CHAIN * NORGE * NORGE MACHINE PRODUCTS * PESCO PRODUCTS * ROCKFORD CLUTCH ¢ SPRING DIVISION * 
WARNER AUTOMOTIVE PARTS * WARNER GEAR 


Los Angeles. The new office is in 
charge of Roy H. Compton, West- 
ern manager of Schipper Associ- 
ates. The West Coast office will 
service present accounts of Schip- 
per Associates as well as accounts 
in that area seeking agency service 
with Detroit representation. 


Hudson Brochure 


M. M, Roberts sends alorg an ad- 
vance copy of the brochure for the 
1946 Hudson. It’s a beautiful work 
of art. 


Byoir Election 


Carl Byoir & Associates, Inc., 
has announced the election of Ger- 
ry Swinehart, since 1943 executive 
vice-president, as president to suc- 
ceed Carl Byoir. 

Byoir will become chairman of 
the board of the public relations 
organization which he founded in 
1980. George Hammond, former 
New York newspaper man who 
joined the company in 1932 and 

as been a vice-president since 
1948, succeeds Swinehart as execu- 
tive vice-president. 

Byoir has opened a Pacific Coast 
office in Los Angeles under the di- 
rection of Charles E. McVarish, 
Swinehart announced. The com- 
pany also announced the election 
of William Wight, who has headed 
the Washington office since 1940, 
Ted A. Ramsay, John Stahr and 
Reavis O’Neal jr., as vice - presi- 
dents. 


Picture Technique 

Look magazine’s Daniel D. Mich 
and Edwin Eberman have written 
a book on the picture story, “The 
Technique of the Picture Story” 
(McGraw Hill Book Co., $3). 

The book, which grew out of 
classes at Washington Square 
Writing Center of N. Y. University, 
gives an interesting discussion of 
pictures in general and their basic 
uses — illustrations for texts, pic- 
ture stories within text stories. 

What makes a good picture? 
Mich and Eberman have an answer 
in their book. 


Prest-O-Lite 

The advertising and promotional 
campaign of the Prest-O-Lite Bat- 
tery Co., Inc., Indianapolis, will be 
expanded during 1946 but will con- 
tinue along the same successful 
lines as were launched in 1945, ac- 
cording to A. A. Feldman, sales 
manager. 

“Again we will utilize trade mag- 
azine advertising, spot radio an- 
nouncements, direct mail cam- 
paigns to dealers, fleet owners and 
consumers,” he said. 


Names 

Appointment of Mario Sein as as- 
sistant advertis- 
ing manager of 
Chrysler Export 
Corp. was an- 
nounced last 
week by C. B. 
Thomas, presi- 
dent. 

He will assist 
W. B. Chapoton, 
advertising man- 
ager of the cor- 
poration, in ad- 
vertising activi- 
ties for all Chrys- 
ler divisions in world markets 
outside the United States. 

Lt. Comdr. Karli I. Silvey has re- 
joined Roche, Williams & Cleary, 
Inc., Chicago, after three years as 
a naval air operations executive of- 
ficer. He has been assigned as a 
resident representative on the Stu- 
debaker account at South Bend. 
Silvey has been associated with 
the agency since 1934. 

Bruce A. Alexander, who has just 
completed four and a half years 
service with the Army, has return- 
ed to the Collins 
& Aikman Corp. 
to serve as assist- 
ant to Charles L. 

Conley, director 
of advertising 
and sales promo- 
tion. Alexander 
had been with 
Collins & Aikman 
since 1934. His 
present duties 
will be to assist 
Conley in general 
advertising and 
sales promotion work, especially 
in supervising the merchandising 
service to the automotive and fur- 
niture trade. His headquarters will 
be at 200 Madison Ave., New York. 


Mario Sein 
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In the Hopper 


Liability Law Study 
Proposed for R. I. 


A special committee of the gen- 
eral assembly would be appointed 
to study the advisability of a com- 
pulsory automobile liability law for 
Rhode Island under the terms of a 
resolution introduced last week in 
the state senate by Sen. Leo F. Gil- 
more, Democrat, of Lincoln. 

The committee would include two 
senators and three representatives 
who would report their recommen- 
dations not later than Mar. 31. The 
resolution was referred to the judi- 
ciary committee. 

* * + 


R. I. Bill Would Set 18 


As Minimum Permit Age 


A bill introduced in the Rhode 
Island legislature would raise from 
16 to 18 years the minimum age for 
automobile drivers in the state. 


Sponsored by Sen. John H. Finn, 
Newport Democrat, the measure 
was referred to the Senate Judi- 
ciary committee last week. 

* = * 


Support of Utah Gas Hike 


Hinges on Diversion Curb 
Proposals to increase Utah’s gas- 
oline tax rate from 4 to 5 cents a 
gallon will not be opposed by the 
Utah Highway Advisory council as 
long as the revenues are dedicated 
to highway construction, it is an- 
nounced by Homer D. Warner, 
chairman. He said the group would 
continue to oppose the diversion of 
highway funds to unrelated pur- 


poses. 
* * * 


End of U. S. Gas Tax 


Requested in R. I. 

Both branches of the Rhode 
Island General Assembly last 
week received resolutions re- 
questing Congress to repeal 
“with all convenient speed” the 
1%-cent-per-gallon federal tax 
on gasoline. The bills were spon- 
sored by the Rhode Island State 
Grange and were introduced by 
Sen. William J. Thompson of 
Cranston, republican floor lead- 
er, and Rep. Frederick W. 
Beech, republican, of Warwick. 

They would petition Congress 
to “surrender to the states the 
power to tax such sales in the 
future.” The measures were re- 
ferred to the judiciary commit- 
tees of the respective legislative 
branches. 


Va. Legislature Studies 
Anti-Diversion Measure 


Virginia’s legislature would again 
go on record against highway fund 
diversion under a resolution intro- 
duced last week by Senators John 
S. Battle jr., Albemarle, S. Floyd 
Landreth, Galax, and Charles T. 
Moses, Appomattox. 

Battle explained that the resolu- 
tion is intended to reaffirm the 
position of the legislature estab- 
lished in previous sessions on the 
question of highway fund diversion. 


Kansas City to Submit 


Park Plan to Voters 

A proposed $2,500,000 bond issue 
to finance construction of a park 
and underground garage in the 
two blocks north of the Municipal 
auditorium will hag voted upon Mar. 
5 by Kansas Ci 

All proceeds tecoa «amaintenance 
costs of the garage, which will be 
leased to a private operator, will 
go toward retiring and paying in- 
terest on the bonds, it is said. 

+ 


Ky. Governor Urges End 


Of Personal Wage Tax 
Repeal of Kentucky’s personal 
income tax, with retention of the 
state corporate income tax, was 
recommended by Gov. Simeon Wil- 
lis in his message to the state 


legislature at the opening of its 


1946 session. 


Truck size and weight regula- 
tions, expected to be one of the 
major issues of automotive interest 
during the legislative session, were 
not mentioned by Gov. Willis, al- 
though he urged the legislators to 
carefully consider a report of the 
State Postwar Advisory commis- 
sion, whose recommendations in- 


cluded a proposal for liberalization 
of the state’s present truck barrier 
laws. 

x * * 


Equal Pay Measure 


Presented in R. I. 


Equal pay for equal work, wheth- 
er done by men or women, would 
be required under a bill intro- 
duced last week in the Rhode 
Island legislature. 

Backed by the CIO, the bill gives 
the state labor director authority to 
inspect payrolls and to compare 
character of work performed by 
men and women at places of em- 
ployment. 

* = a 


Modernizse Vehicle Code, 


Mo. Auto Club Urges 


Modernization of Missouri’s mo- 
tor vehicle code was urged on the 
state legislature in a _ resolution 
adopted last week by the board of 
governors of the Automobile Club 
of Missouri. 

Pointing out that there has been 
no general revision of the code 





A en eg? of the = Nash automobiles gathered for the first dealer 
1 are shown above, together with the first 
us a of douthwasters dealers a to claim sample cars. Each 


ee tae Tex. 
of three 
obtained a “600” and a Six. On their return 


Dallas zone oftee th that they obtained 27 to 28 


22 miles on the 


. =. the dealers reported to the 
les a gallon for the ‘‘600’’ and 





since 1921, the board said a mod- 
ernization would be in the interests 
of safety. 

It was specifically recommended 
that driver licenses be made uni- 
formly effective in cities as well as 
the state as a whole. Missouri is 
the only state authorizing city driv- 
er’s licenses, it was noted. 

The board also urged uniform 
speed laws in cities and other areas, 
legalization of highway stop signs, 
recognition of passing on the right 


on multiple-lane thoroughfares and 
adoption of uniform hand signals. 

Another resolution called for con- 
struction of rural roads outside of 
the state highway systems “on a 
sound engineering and financial 
basis.” 

+ * * 


Ky. Plan Would Boost 


Rural Road Fund 
A proposal to spend approximate- 


is expected to be placed before the 
1946 session of the Kentucky leg- 
islature. 

“Under the plan,” it was explain- 
ed, $3,405,116 would be devoted to 
matching a like amount 
from federal grants for new con- 
struction, and $3 million to $4 mil- 
lion would be earmarked for main- 
tenance. “Rural roads have been 
getting $2 million annually out of 
the highway fund for all Lae. 4 00 
but little construction has 
possible during the war eae 


* * * 


R. I. Tax Relief Proposed 
For Vets in Transportation 


Honorably discharged veterans of 
World War II entering motor 
transportation, retail trade and 
certain other types of business 
would be exempt from the assess- 
ment levied under the state unin- 
corporated business tax up to $25,- 
000 of gross receipts for the first 
10 years in business under a bill 
introduced in the Rhode Island 
legislature by Rep. John J. Wrenn. 

Referred to the House Finance 
committee, the bill lists these busi- 
nesses in which veterans would get | 
tax relief: Retail, mercantile, mo- 
tor transportation, »musement or 


ly $10 million a year on rural roads | manufacturing. 












OBSERVATION-TYPE 


WINDOWS 


for your 


This is the day of big windows ...in homes... in trains. 


Why not larger windows, wider windshields for automobiles ? 








194K models 





Observation-car windows could easily be the big 


“lift” your 194X models wilk need to step out front... 


and stay ahead of 


the parade. Surveys show that the public wants larger windshields, 
side windows and rear windows for improved vision. 


For practical, constructive help, talk it over with Pittsburgh 
Plate Glass Company. There’s plenty of Duplate Safety Plate Glass 


and Duolite Safety Window Glass. . . 


and a wealth of glazing know-how 


available to give your coming creations the maximum in beauty, 
protection and SEE-ability. 


Pittsburgh’s long experience in the production of time-tested, 
service-proved safety glass for the automobile and aviation industries 
is your assurance of highest quality. Pittsburgh’s research labo- 
ratories and manufacturing facilities are second to none. 


Safety Glass 


BY “ PITTSBURGH” 


Our safety glass experts will gladly consult with 
you on any glazing problem involved in the design 
and construction of automobiles. 

Pittsburgh Plate Glass Company, 
2084-6 Grant Building, Pittsburgh 19, Pa. 
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Arrow Names Vanderblue 
General Sales Manager 


Arrow Safety Device Co., Mount 
Holly, N. J., last week announced 
the appointment of Charles S. Van- 
derblue as gener- 
al sales manager. 
Vanderblue joined 
Arrow in Septem- 
ber, 1945, upon his 
release from the 
Army after 
four and one-half 
years of service. 


He held the 
rank of colonel 
and saw service 
in the Anzio 

ead cam- 
paign, with the 


Vanderblue 


Auto Personnel 








the Harvard Business School in 
1932. 


* * * 


Dittmer Also Elected 
To Council of NAPA 


A, H. Dittmer, president of Ditt- 
mer Gear & Mfg. Corp., Lockport, 
N. Y¥., was elected to the Manu- 
facturers’ council of the National 
Automotive Parts Assn. at NAPA’s 
meeting in December. 


Dittmer’s name was unintention- 
ally omitted from the story on the 
elections which appeared in the 
Dec. 24 issue of Automotive News. 

+ + = 


General Tire Appoints 
Jackson and Tinker 
Appointment of two. special rep- 


Third Army in France and with |resentatives of General Tire & 
the Tenth Army in the Okinawa |Rubber Co. in the Cincinnati dis- 


campaign. Prior to entering the 
Army, he was sales promotion man- 
ager of the fluorescent lighting di- 


trict was announced last week by 
Frank W. Darbro, district manager. 
Robert H. Jackson jr. will operate 
out of Huntington, W. Va. He is a 


vision, Sylvania Electric Co. He/|resident of Huntington. 


graduated from United States Mil- 
itary Academy in 1929, and from 








My han, 


D. C. Tinker, of Danville, Ky., 
was with Firestone and Goodyear 


There’s no manufacturer we know of who’s 


now making car bumpers of aluminum. Nor 
does Alcoa have an aluminum design to 


offer. 


But it sounds so sensible—reduce 


that overhanging weight by making bump- 
ers of Alcoa Aluminum. 
Bumpers have a tough life. But there are 


many applications in which aluminum parts 
are seeing equally severe service. So we 
have no qualms about recommending Alcoa 
Aluminum for trial there. 


ALCOA ee Ree 





for seven years as retail store man- 
ager and later was in business for 
himself at Danville. 


* * * 


Thackray Succeeds Jones 
As Dominion Rubber Chief 


Herbert E. Smith, chairman of 
the board of directors of Dominion 
Rubber Co., Ltd. and president 
of United States Rubber Co., has 
announced that Paul C. Jones, 
president of Dominion since Octo- 
ber, 1939, has been appointed vice- 
chairman of the board, and that 
Cc. C. Thackray, executive vice- 
president, has been appointed pres- 
ident of the company. 


William A. Eden, who has been 
with the company since 1907, act- 
ing as president from 1920 to 1939, 
and recently vice-chairman of the 
board, is retiring from active serv- 
ice, but will remain on the board as 
a director. 


* * * 


3 Austin District Chiefs 
Appointed Vice-Presidents 


Austin Co., engineers and build- 
ers, has announced the appointment 
of three new vice-presidents: Har- 
old A. Anderson, eastern district 
manager of the company; Charles 
W. Payne jr., Chicago district man- 






Automotive men interested in experiment- 
ing with this idea will find Alcoa engineers 
anxious to assist. Our laboratory and manu- 
facturing facilities are at your command. 
Atuminuw Company or America, 1926 
Gulf Building, Pittsburgh 19, Pennsylvania. 





sler dealer 
blishment. 
linder engine that still runs well 
an hour. It has been seen fre- 

nr great deal of attention. Vaughn has 
been Oy e Ly At ie cash for it, but pinees tt its advertising value at consider- 
ably more than t 


THIS IS a 1904 Maxwell car owned by Vaughn J. Snively, 
in Baltimore, standing on the showroom floor of Snively-Mart 
The fh to Dre vehicle is powered by a tw 
ae propel it i a top speed of 18 mi 

rades and always attracts a 





ager, and Richard district j 1924 and in active charge of its op- 
manager in the Pacific Northwest. ‘erations there since 1940. 


Payne joined Austin as a mem-| Anderson joined Austin in 1928 
ber of its engineering department and was named eastern district 
in 1918 and was transferred a year | manager in May, 1944, following his 
later to Chicago, where he has been service as project manager on sev- 
acting district manager since 1942.|eral large war plants. 

Ellis has been with the Austin or- ae Se 


ganization in the Northwest since Brown, Switzer New Heads 
Of Joyce-Cridland Co. 


Huston Brown has been elected 
to the presidency of Joyce-Cridland 
Co., Dayton, O., under a postwar re- 
organization plan just announced. 
J. M. Switzer, former president, was 
named chairman of the board of 
directors. 


Kert Hott has been elected vice- 
president and secretary, and War- 
ren Webster, vice-president and 
treasurer. Merle P. Smith has been 
made general manager. Huston 
Brown will continue as director of 
sales. 

* + 


U. S. Rubber Appoints Cake 
Assistant Chief of Unit 


Wallace E. Cake, director of the 
plantation research department, has 
been appointed assistant managing 
director of the plantation division, 
United States Rubber Co., John W. 
Bicknell, managing director of the 
division, announced last week. He 
will make his headquarters at the 
main offices of the company in 
New York. 

A native of Ann Arbor, Mich., 
Cake has been associated with 
United States Rubber since 1922 
when he started as a chemist after 
receiving his degree from the Uni- 
versity of Michigan. 


* * * 


William Flook Elected 
To Graham-Paige Board 


Election of William M. Filook, 
New York, former chairman and 
chief executive of the New York 
Shipbuilding Co., to the board of 
Graham-Paige Motors Corp., has 
been announced. 

Flook is a member of the Trust 
committee of the Manufacturers 
Trust Co., New York, and a di- 
rector of the Thompson-Starret Co. 

® +. e 


Burke Joins Armstrong 


Leo H. Burke has been appointed 
sales representative for Armstrong 
Rubber Co. in Michigan, Ohio, 
Indiana and Kentucky, Frederick 
Machlin, vice-president, said last 
week. In 1940 he entered the auto- 
mobile business, having become as- 
sociated with Packard in charge of 
retail tire sales. Subsequently, he 
joined Chrysler Sales Corp. until 
1943, when he became associated 
with: Rubber Mfrs. Assn. During 
1944 and 1945 he left private indus- 
try to work as a district tire ex- 
aminer for the OPA. 


Walker Appointed 


Robert R. Walker, formerly lieu- 
tenant-colonel, U. S. Army Air 
Forces, has returned to United 
States Rubber Co., and has been 
named Pittsburgh Fleet sales rep- 
resentative for U. S. Tires division, 
it was announced by H. W. Brown, 
Pittsburgh district manager for U. 
S. Tires. 


* > * 
Dickens Named 
Robert Sidney Dickens has been 
appointed design coordinator for 


Product Designers, 230 N. Michigan 
Ave., Chicago. 
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To Weigh Further Discount Action .. . 


NADA Stand in Strikes 


Likely at Meeting 


(Continued from Page 1) 


O. Smallcomb, Burlingame (Chev- 
rolet); S. Calif—F. L. Hast 
Santa Monica (Chevrolet); 
E. Jack Beatty, Denver (Oldsmo- 
bile); Conn. — Harry M. Sloate, 
Hartford (Chevrolet). 


Dela.—John F. Porter, Wilming- 
ton (Chevrolet); D. C. — Stanley 
Horner, Washington (Buick); Fla. 
— Walter A. McRae, Jacksonville 
(Ford); Ga.—Harry Somers, Atlan- 
ta (Chrysler-Plymouth); Idaho—W. 
R. Showalter, Nampa (Chevrolet); 
Ill.—B. B. Burns, Decatur (De So- 
to - Plymouth); Metropolitan Chi- 
cago — Ben T. Wright, Evanston 
(Lincoln-Mercury). 

Ind. — C. H. Wallerich, Indian- 
apolis (Chrysler - Plymouth); Iowa 
—Ray Allen, Cedar Rapids (Buick- 
Oldsmobile-Cadillac); Kan.—H. H. 
Mack, Topeka (Ford); Ky.—Turner 
A. Summers, Louisville (Ford); La. 
—S. J. Rogers, Monroe (Chevrolet) ; 
Me. — Arthur N. Couri, Portland 
(Pontiac); Md.—R. B. Fleigh, Bal- 
timore (Studebaker); Mass.—E. G. 
FitzHenry, Worcester (Chevrolet- 
Cadillac); Mich. — A. E. Summer- 
field, Flint (Chevrolet); Metropoli- 
tan Detroit—David J. Griffith, De- 
troit (Oldsmobile); Minn.—George 
F. Ziesmer, Mankato (Ford); Miss. 
— Harry McArthur, Hattiesburg 
(Chevrolet); Mo.—D. E. Castles, St. 
Louis 8 (Buick). 

Mont. — H. O. Bell, Missoula 
(Ford); Neb—A. H. Jones, Hast- 
ings (Chrysler - Plymouth); Nev.— 
T. N. Brown, Reno (Packard); N 
H.—J. H. Cavanaugh, Manchester 
(Ford); N. J.—W. L. Mallon, New- 
ark (Oldsmobile-Pontiac); N. M.— 
H. L. Galles, Albuquerque (Chev- 
rolet-Oldsmobile-Cadillac); N. Y.— 
Thomas H. McElvein, Buffalo 
(Ford); Metropolitan New York— 
Russell Lowell, Queens Village 
(Dodge-Plymouth); N. C. — E. O. 
Thomas, Asheville (Buick); N. D. 
—D. G. Kelly, Grand Forks (Dodge- 
Plymouth). 

O.—Harry L. Bell, Piqua (Chev- 
rolet-Oldsmobile - Cadillac); Metro- 
politan Cleveland—Geo. H. Lyon, 
Cleveland (Chevrolet - Cadillac); 
Okla. — R. L. Ledterman, Tulsa 
(Cadillac-Oldsmobile); Ore.—G. B. 


Graham Sells 
Warren Mfg. to 
Federal Machine 


WARREN, O. — Graham-Paige 
has sold all ‘stock of its subsidiary 
company, Warren City Mfg. Co., to 
Federal Machine & Welding Co., of 
Warren, Joseph W. Frazer, ‘chair- 
man and president of Graham, an- 
nounced last week. 

The decision to sell Warren City, 
according to Frazer, was based on 
a desire to house all Graham opera- 
tions at Willow Run. Warren’s 
heavy machinery could not be used 
in producing either farm equip- 
ment or cars, he added. 

Graham was the sole owner of 
all outstanding capital stock. Hold- 
ings were disposed of at a price 
equal to the aggregate book value 
of the stock as of Jan. 25, 1946. 


Surplus Control 
Shifted to WAC 


DETROIT.— The Reconstruction 
Finance Corp. last week announced 
the transfer of all its surplus prop- 
erty activities to the War Assets 
Corp., effective Jan. 15. 

The WAC, a subsidiary of the 
RFC, has been designated by the 
surplus property administrator as 
the disposal agency for all govern- 
ment - owned surplus consumer 
goods and producers and capital 
goods. It is estimated that property, 
the original cost of which was $23 
billion, will be declared surplus 
during the fiscal year July, 1945, 
through June, 1946. 


Price Named Manager 
Dick Price, for five years an in- 
fantry officer, has been appointed 
manager of the new Lincoln-Mer- 
cury division of Price Auto Serv- 
ice, Wichita, Kan. 





Wallace, Portland (Studebaker); 
Pa—R. C. Jones, Reading (Pack- 
ard); R. L—Harold A. Lanphear, 
Providence (Oldsmobile). 


8S. C—Robert T. Clarke, Columbia 
(Chevrolet); S. D.—J. J. Verschoor, 
Mitchell (Chevrolet); Tenn. — Ho- 
race H. Hull, Memphis (Ford); Tex. 
—J. N. Mitchell, Waco (Dodge- 
Plymouth); Utah — Charles C. 
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Freed, Salt Lake (Dodge - Plym- 
outh). 

Vt.—T. T. Penrose, Burlington 
(Studebaker); Va.—C. B. Robertson 
jr.. Richmond (Chevrolet); Wash. 
—M. O. Anderson, Seattle (Buick); 
W. Va.—Cecil Walker, S. Charles- 
ton (Chevrolet); Wis. — Erwin L. 
Benning, Kenosha (De Soto-Plym- 
outh); Wyo.—Ed Hammer, Sheri- 
dan (Chevrolet). 


Honorary Directors at Large: 

L. C. Cargile, Texarkana, Ark.; 
D. E. Castles, St. Louis; Stanley 
Horner, Washington, D. C.; Wm. 
L. Hughson, San Francisco; D. G. 
Kelly, Grand Forks, N. D. 


E. M. Lied, Omaha, Neb.; J. W. 
Roby, Shreveport, La.; L. S. Snow, 
Oak Park, Ill; F. W. A. Vesper, 
St. Louis. 


, 1946 


Dec. Financi 


Shows Gain 
In Canada 





Increases in used vehicle financing 
amounted to 13 percent in number 
and 18 percent in dollar volume, 
1,552 used vehicles being financed 
for $647,871 in December, 1945, as 
compared with 1,370 vehicles. fi- 
nanced in December, 1944, for $550,- 


MONTREAL.—Financing of mo-| g99 


tor vehicle sales recorded a a 
stantiai increase in December, 1 
compared with the same month el 
1944, the Dominion Bureau of Sta- 
tistics reported last week. 

There were 1,815 units financed 
for $1,029,589 in December, 1945, 
up 14 percent in number and 21 
percent in amount of financing 
over the 1,589 transactions involv- 
ing $853,068 in December of the 
preceding year. 

New vehicles included in the De- 
cember, 1945, total mumbered 263. 


Preliminary totals for the full 
year showed 3,628 new vehicles 
financed, whereas only 2,371 units 
were financed in 1944. Used vehicles 
financed number 24,387 in 1945 and 
50,599 in 1944, 


Sanford to Get Meters 


SANFORD, C.—The board of ald- 
ermen has voted to install 200 parking 
meters in the business section. The 
Mi-co Meter Co., Covington, Ky., was 

ven the contract for the meters at 

7.50 each. 








It may be a vacation in the mountains, at the 





seashore or inland watering place or day by day 
commercial travel. Wherever business or pleasure 
calls there is a Timken Bearing Equipped car to take 
you there and bring you back, safely, quickly, econom- 


ically. The automotive industry has long relied on the stamina of Timken 


Bearings to carry all loads on wheels, pinion, differential and steering 


parts. Present day designers and engineers may rely, with confidence, on 


nearly fifty years of experience in bearing 
design and application. Look for the trade- 
mark ‘“‘TIMKEN” on every bearing you use. 


TIMKEN 


TRADE-MARK REG. 


TAPERED ROLLER BEARINGS 
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AUTOMOTIVE WASHINGTON 
Congress Eyes Votes 
In ‘Quickie’ Tax Cut 


By William Ullman 


THERE SEEMS to be a disposition among many members 
of Congress to plan only for a token, or “quickie,” tax bill 
this year, despite the fact that business has been promised 
for five years now that a “comprehensive” bill would be en- 
acted. The thinking on Capitol Hill goes something like this: 

renee 


Social security is badly in 
need of revision; it should be 


tackled first and the study 
should take several months. Then 
comes the tax bill. We’ll have only 
about three months to work on that 
for we want to get away from the 
capitol about July 1 on account of 
campaigning we have to do. So, 
let’s make a few more cuts in in- 
dividual rates, effective in 1947, re- 
move wartime excise tax increases, 
iron out a few other things, then 
call it a day. 

This is the new line of thinking 


on Capitol Hill 
despite the fact 
that when Con- 
gress enacted its 
token - reduction 
bill last year, the 
word went out 
that in 1946 when 
provable, rather 
than estimated, 
revenues and ex- 
penditures were 
in, the tax ex- 
perts would be 
able to get down 


Put your mew car 


to work right away on a compre- 
hensive, long-range postwar tax 
program. It was predicted, then, 
that in 1946 there could be an in- 
tegration of most tax rates with ex- 
penditures. 

Since 1946 is an election year, it 
is not surprising to have Congress 
thinking like this. But it does not 
follow that there is adequate excuse 
for Congress to adopt such a short- 
sighted policy. 

+ 


* * 


Colleges Crammed 


With War Vets 


BUSINESS FIRMS which before 
the war took the cream of the 
senior class at the end of a college 
year can look forward to resuming 
the practice. For the nation’s col- 
leges and universities are now be- 
coming quite crowded again, this 
time with war veterans who are 
enrolling in great numbers under 
veteran’s legislation. 

In many of the larger schools 
there already is serious conges- 
tion and crowding, both of class- 
rooms and living accommoda- 
tions. 

A survey by the Veterans’ Ad- 
ministration shows that only a few 
schools have turned away veterans 
up to now, but officials say that 





the salesroom visited 
daily by more than 


9 out of 10 families 


ei Met Meee Se Lie a-t: 
Metropolitan Area 


THE MILWAUKEE JOURNAL 





there could be a change at any 
time, especially in view of the fact 
that new semesters are beginning 
this month and next. Certainly by 
next fall, they say, the schools 
should be operating at capacity. 

a + + 





Employer Problems 


Stymie NLRB 


ONE OF the knottiest questions 
constantly before the National 
Labor Relations Board is that of 
alleged employer discrimination 
against employes. 

NLRB held recently in a case in- 
volving the Diamond T Motor Co. 
that discharges of two employes 
under a closed-shop contract were 
not discriminatory even though the 
contracting independent union had 
expelled the employes and had re- 
quested their discharge because 
they had assisted a rival AFL 
union a short time before in the 
election. 

The Independent had not asked 

ie e of several other 
employes who had acted similar- 
ly, so the facts were not such as 
to compel the employer to deduce 
that the Independent was moti- 
vated by the activity for the rival 
union; nor was the employer un- 
der a duty, the board held, to in- 


quire as to the reason the Inde- 
pendent requested the discharges. 
Execution of the closed-shop con- 
tract prior to the election did not 
invalidate it, according to the de- 
cision, because thereafter the par- 
ties entered into a consent election 
agreement, the Independent win- 
ning the election. 
* * > 


Greater Effort 


To Aid Vets 


WITH MORE and more veterans 
returning to civilian life, the need 
for greater community effort in 
their behalf is growing constantly. 
Although many communities have 
been doing outstanding work in 
assisting veterans who need infor- 
mation and guidance, in a large 
number of communities there still 
is need for increased attention to 
this important phase of the vet- 
erans’ transition to civilian life. 

A recent study of case records 
in several American cities finds 
about one-fifth of the veterans 
“unable to cope, by themselves, 
with the problems of personal 
and family adjustment which 
face them.” 

Employers would do well to de- 
termine the extent to which they 
can join with others in their com- 
munities in discharging their mu- 
tual obligations to these men and 
women now returning from the 
armed forces. 

© + 
Commerce Bureau 
Exits Washington 

THE NAME “Bureau of Foreign 
and Domestic Commerce” is about 
to disappear from the Washington 
scene. The bureau was founded in 
1912 and its activities were ex- 
panded by Herbert Hoover in 1920. 
It has performed valuable assist- 
ance to foreign traders. 

The place of the bureau insofar 
as foreign trade is concerned will 
be taken by the Office of Inter- 
national Trade, in the Commerce 
department. In addition to the 
office of the director and certain 
administrative offices, that agency 
will include an Office of World 
Trade Policy, Office of World 
Trade Promotion, Office of War 
Areas Trade, and Office of For- 
eign Economic Development. 

The purpose of the Office of In- 
ternational Trade is stated to be 
“to foster and promote the for- 
eign commerce of the United 
States.” The statutory purposes of 
the Bureau of Foreign and Do- 
mestic Commerce were “to foster, 
promote, and develop the foreign 
and domestic commerce of the 
United States.” 

* * cd 

A SIGNIFICANT chart issued 
last month by the National In- 
dustrial Conference Board shows 
that for 1943, according to the 
U. S. Treasury, labor organiza- 
tions reported more than twice 
the gross income reported by 
business groups, chambers of 
commerce, trade associations, and 
similar bodies. 


* * * 


CONGRESS ASKED for, and is 
now getting, a look at the prob- 
lems connected with disposal of 
surplus war property. Last week 
Surplus Property Administration 
suggested policies for disposing of 
$3.8 billion in aircraft plants, $680 
million in synthetic rubber plants, 
and $233 million in aviation gaso- 
line plants. There’s no way of 
guessing now what the loss to the 
government on this turnover wil] 
be. 

* cd * 

AS EXPECTED, sales of war 
savings bonds are falling rapidly 
and redemptions are jumping. 
The excess of sales over redemp- 
tions in July was $992 million. 
August, the end-of-the-war 
month the trend was reversed 
and the margin rose to $45 mil- 
lion. In the case of the E bonds 
which the “little fellow” bought, 
the statistics are not as good. 

+ cd CJ 

SMALL BUSINESS now has an 
office in the Commerce department. 
Operating functions of SWPC were 
transferred there today, Jan. 28. 


Richmond Robbed 


RICHMOND, Calif.— Safe crackers 
obtained $1,865.20 in cash last week in 
a burglary % ee of the Richmond 


Motor Co. MecNevin, owner, 
reported that an acetylene torch was 
used to cut the safe open. A number 
of checks was left by the burglar. 












On Wall Street... 


Strikes Are Infla 


Boost Stock 


By Dana Stuart 
Staff Correspondent 
NEW YORK. — The spectacle of 
rising prices for stocks of automo- 
tive companies, in the face of 
strikes that hampered production 
and curtailed earnings, has aroused 
considerable comment. 


The explanation is that practic- 
ally all recent strikes have been 
directed against companies produc- 
ing articles which are scarce. The 
strikes were called before the man- 
ufacturers had an opportunity to 
get back into full production. In 
normal times, stocks of merchan- 
dise are built up all along the line 
from the manufacturer to the re- 
tailer. This time, there were no 
inventories of finished products. 
Shortages of goods always have 
been the chief characteristic of 
inflation. 

The strikes have caused al- 
ready scarce goods to become 
searcer. Against this increasing 
searcity of goods in the struck 
industries, money in the hands 
of the consuming public, despite 
the closing of war plants, has 
continued to increase. Thus, the 
strikes are inflationary and infla- 
_ causes prices of stocks to 


There is another angle. The wage 
demands in themselves are infla- 
tionary. Higher wages mean higher 
prices, regardless of all the claims 
of organized labor that wages can 
be raised by tremendous amounts 
without increases in prices. Higher 
prices certainly are part and parcel 
of inflation. 


All of which explains, in part at 
least, why stock prices can rise 
during strikes that reduce produc- 
tion. This is not to say that prices 
would not have advanced faster 
had the strikes not occurred. It 
also should not be taken to mean 
that when labor difficulties take on 
new and sinister aspects that 
threaten traditional American free 
enterprise, the values of securities 
of American industry will continue 
to rise. There comes a point when 
the inflationary aspects of strikes 
oad way to threats to industry 
i 6 


Recent periods of serious declines 
in the stock markets came at the 
very times when discouragement 
over the general labor picture was 
greatest. 

Among the automotive and rub- 
ber companies which recently have 
been the subject of comment or 
analyses by Wall Street brokerage 
houses are Firestone Tire & Rub- 
ber Co., Ainsworth Mfg. Co., Na- 
tional Automotive Fibres, Borg- 


Pacific Rubber 
Plans 100 Percent 
Output Expansion 


OAKLAND, Calif. — An invest- 
ment of more than $1,500,000 will 
double the production capacity of 
the Pacific Rubber & Tire Mfg. 
Co. here. 

The firm will produce heavy- 
truck tires for the first time as a 
result of the expansion. 

The increased production is held 
up pending settlement of a machin- 
ists strike in this area. The new 
building to house the additional 
facilities is ready, but machinery 
cannot be installed until the ma- 
chinists return to work. 

Once the equipment is in place, 
production will begin in 60 days, 
Pacific officials said. 

Part of the improvement was 
company-financed, with the fed- 
eral government financing the 
plant addition. : 

2 * 


Collins & Aikman 


NEW YORK.—Collins & Aikman 
Corp. and subsidiary (excluding 
Canadian subsidiary) reports a net 
profit after federal and state in- 
come taxes of $2,210,133.40 for the 
nine months ended Dec. 1, 1945. 
This is equivalent, after preferred 
dividends, to $3.71 per share on the 
common stock. It compares with a 
net profit of $1,439,132.21 for the} 
nine months ended Nov. 25, 1944 


tionary; 
Prices 


Warner Corp. and Mack Trucks. 

Ainsworth, it was said, should 
be able to achieve an annual vol- 
ume of around $14 million once 
automobile production gets into 
full swing. This, it is estimated, 
would mean earnings of $2.50 a 
share, or better, a year at 1946 
tax rates. 

National Automotive Fibres has 
unfilled orders of more than $25 
million but its production has been 
held back by the low rate of pro- 
duction in the automotive industry. 
Its earnings in 1945 were around 
$400,000, or about 50 cents a share, 
against $125,207 in 1944. Assuming 
that motor vehicle production 
reaches present estimates, Fibres’ 
1946 sales should be as large as the 
$16,200,000 reported for last year. 


Earnings of Mack Trucks for 


around $5 a share before reserves. 





“Don’t be so stingy! Let me have one of them... you’ve got two!” 


Mack set aside reserves of 84 cents 
1945 are believed to have been|a share in 1944. 


The financial positions and out- 
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sition 
Set This Week 
In New York 


PHILADELPHIA.—The 19th an- 
nual exposition of Automotive Ac- 
cessories Mfrs. Assn. will be held 
Jan. 28-Feb. 1 in Grand Central 
Palace, New York City. 

L. W. Erlichman, of the associa- 
tion’s headquarters here, said that 
requests for booth space have 
poured in from “practically every 
state in the union.” 

Booth space will cost $1.25 per 
square foot, and allocation of 
space will be made on a “first 
come” basis, Erlichman said. 

Grand Central Palace is located 
at 7th avenue and 56th street. Offi- 
cial hotel headquarters will be at 
the Park Central hotel in New 


Ly WELL York. ‘ 


oppeS eee 
Ford-Canada Pays 25c 
MONTREAL.—Ford Motor Co. of 


‘ da divi- 
looks of Firestone and Borg-Warn- |C@nada, Ltd., has declare 

er were the subject of comprehen- |dend of 25 cents, payable Feb. 16, 
sive and favorable analyses. tc stockholders on record Jan. 26. 


AAMA Expo 


AvtTomorive News 





THE ENQUIRER SHOWS THE BIGGEST CIRCULATION 
GAIN OF ANY CINCINNATI NEWSPAPER OVER THE 
PAST TEN YEARS 


“s guess another Space buyer must have dropped in!”’ 


More specifically—The Daily Enquirer’s circulation, as of September 30, 1945, 
was up a whopping 46.1% over 1935. . .The Sunday Enquirer’s up 15.0%. 
(The other two Cincinnati newspapers wound up the 10-year ‘period with 7.0 
and 9.5% Jess circulation!) Significant? Even more so is the fact that The En- 
quirer reaches, appeals to, and influences SOLID Cincinnati—the thinking, 
feet-on-the-ground, have-money-to-spend citizens of this important 1,155,703- 
population trading area. Represented by Paul Block and Associates. 


Use The Cincinnati Inquirer to get in solid with Solid Cincinnati 
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Too Highly Rated 


Montreal Dealers Find Vets’ Qualifications 
Below Classification by Army 


~ MONTREAL. — Trades classifica- 
tion certificates issued by the arm- 
ed forces have not proved suitable 
for the reemployment of veterans 
in the automotive trades, according 
to testimony last week before the 
Royal Commission on Veterans’ 
- Qualifications. 

Witnesses stated that, with few 
exceptions, company cards issued 
by the army, for example, conveyed 
an exaggerated idea of the holders’ 

rtness in relation to the needs 
of civilian life. A man who held a 
class A certificate in the army, 
admitted that he had had no train- 
ing on motors, J. S. Rushbrooke, 
service manager of Cumming-Per- 
rault, Ltd., told the commission. 

The publicatién issued to em- 

pyers on army qualifications, 

ever, stated that a class A 

was issued to men who 

had received training on motors, 
it was pointed out. 

Hon. Wilfrid Bovey is chairman 
of the commission sitting with 
technical representatives to ascer- 
tain in what degree service quali- 
fications are applicable to civilian 
industry. 

First of 10 witnesses called at the 
session, D. Amory, vice-president, 
Chevrolet Motor Sales, Ltd., said 
that the Department of Veterans’ 


9 
1,138 New °46 Cars 
ve * . 
_ Titled in Detroit 
ty e 
_ During Nov., Dec. 

_ DETROIT.—New 1946 passenger 
_'@ars sold in the Detroit area dur- 
ing November and December last 
year totaled 1,138, the Detroit Auto 
Dealers Assn. reported last week. 
There were 922 new ’42s titled dur- 
ing the year, bringing the total 
1945 new car sales to 2,060. 

Heading the list of new car sales 
for the year was Ford with 980 
units; Chevrolet, 203; Pontiac, 173. 

In December, 967 titles were 
issued to new °’42 and ‘46 cars. In 
the used-car fitld, 3,859 were titled 
during December and the total for 
the year was 40,564. 

There were 504 new trucks titled 
in Detroit last month to raise the 
45 total to 2,622. For used com- 
mercial cars, 239 titles were issued 
in December and the total for the 
year hit 2,617. 


Sales Chief Held Up 


SPRINGFIELD, O.—John L. Cotter, 

truck sales manager at Ripley’s, Inc. 
(Plymouth-Dodge), was recently hel 
up, beaten and robbed of $57 and a 
wrist watch. The company has offered 
a reward of $1,000 for clues that will 
lead to the capture of the robbers. 


Affairs had sent veterans to him 
purporting to hold higher qualifica- 
tions than were found under tests 
given them. 

“We found in the majority of 
cases that army experience has not 
improved the men’s skills as were 
required in civilian employment,” 
he said. There should be more co- 
ordination between the trade 
schools and the industry, and 
the equipment of the trade schools 
should be more modern, in his 
opinion. 

“The veteran of the late war is 
a keen, intelligent type,” Amory 
told the commission. He added that 
they could be more readily ab- 
sorbed in the industry if they had 
training on the job rather than 
trade school instruction. 

Maj. D. Campbell, of Campbell, 
Decaire, Ltd., said that the army 
instruction overseas had been too 
specialized to benefit the men ap- 
preciably on returning to civilian 
life. The publication by the army 
on trade qualifications indicated 
that a man with an A certificate 
was equal to a foreman or better. 
The witness said he thought that 
was not so, 


The man who held a class A 


veterans produced from the 
army, employers must — them 

a careful check, he 

Other witnesses thr said that 
the veterans apprenticed to the in- 
dustry or placed “in training on 
the job” positions, should be paid 
a minimum wage of $35 including 
the portion paid by the employer 
and the government’s subsidy. 

Witnesses included J. A. Cariter, 
and Raoul Lafrance, Modern Mo- 
tor Sales; W. G. Moxley, Midtown 
Motor Sales; Rodolphe Cote, Leduc 
Automobiles; J. H. Lachapelle, Syn- 
dicats Nationaux de Montreal; L. 


M. Veaugois, Chrysler Dealers of 
Montreal and Paul Deschatelets, 
Genereux r Co. 


Board’ Increase 
Planned by Ind. 


INDIANAPOLIS. — Automobile 
Dealers Assn. of Indiana members 
will vote by mail on a proposal to 
increase the number of directors 
from the present limit of 15. 

A vote will also be taken on the 
establishment of a separate cor- 
poration to handle the group buy- 


djing of the association. 


Need a Service Man—Want a Job—try 
a want ad in Automotive News. They get 
quick results! 





THE ONCEOVER. Eating at the new 1946 Nash crest at ee of 


Victor Motors, om 
Elliott, owner; L. W. 
manager from Atianta, Ga. 


a new 


Hark! an sales manager, and A. 


rship, are (left to 
W. Wesler, 
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Patent System Upheld 


Ooms, U. S. Commissioner, Attacks Criticism; 


Claims Charges Are Unfounded 


By Mel Humphrey 
Associate Editor 

DETROIT. — Despite recent at- 
tacks on the U. S. patent system 
by various groups and individuals, 
Casper W. Ooms, commissioner, U. 
S. Patent office, in an address to 
Detroit Economic club last week 
labeled the American patent system 
“the finest in the world.” 

“In most instances criticism of 
the patent system is unfounded, 
based on flagrant rumors,” Ooms 
said. 

Supporting his contentions, Ooms 
pointed to the pooling system for 
patents by the Automobile Manu- 
facturers Assn. He said that this 
system has proved to be very effec- 
tive in providing the public with 
great improvements in automobiles 
at a “negligible” expense. 


that, when used, the 
patent presents deus bene- 
fits to the in and to the 
public. 


The patent commissioner warned 
that suppression of inventions 
should not be confused with non- 
use. “In many cases, by the time 
an inventor has obtained a patent 
for his item, the market is found 
to be too limited or a better prod- 
uct has been invented.” 

“Periodically we hear about a 
carburetor that will step up gaso- 
line mileage to unprecedented fig- 
ures,” Ooms asserted, “and such 
reports are usually followed by a 
claim that a fuel has been patented 


This announcement appears.as a matter of record only and is under no circumstances to be construed as an 
offering of these securities for sale, or as an offer to buy, or as a solicitation of an offer to buy, 
any of such securities. The offering is made only by the Prospectus. 


1,800,000 Shares 


Kaiser-Frazer Corporation 


Common Stock 
_ Par Value $1 Per Share 


Price $20.25 per Share 


Copies of the Prospectus may be obtained from only such 
of the undersigned as may legally offer these Securities in 
compliance with the securities laws of the respective States. 


Otis & Co. 


January 23, 1946. 


First California Company 


Allen & Company 





that eliminates the need for a car- 
buretor.” 

Ooms said public opinion, on the 
whole, accepts such rumors with- 
out testing for authenticity. 

He admitted, however, that the 
practice of buying patents is 
practiced all over the world. This 
often leads to abuse of an inven- 
tion, but should not be taken as 
criticism of the patent or the 
U. S. Patent system, according to 
Ooms. 

Three accomplishments of the 
patent system, were listed by Ooms 
as follows: 

1. Inducement for invention. 

2. Provides opportunity for indi- 
viduals to enter into business, re- 
gardless of competition with larger 
firms. 

3. Compulsion of competition to 
equal or better the patent, and 
more economically. 

Ooms concluded that small busi- 
ness is more dependent on patents 
than big business, but said that 
patents are one of the most im- 
portant assets of a free and enter- 
prising system. 


Babcock Made 
Dealer Head 


In Indianapolis 


The Indianapolis Automobile 
Trade Assn. directors have elected 
the following officers for the com- 
ing year: 

President, Charles C. Babcock, 
president of Thirtieth & Central 





NSPA Reports 
Highest Roll 
In History 


CHICAGO, — The roster of the 
National Standard Parts Assn. was 
increased by 104 new members in 
1945, C. D. McKim, executive vice- 
president, reported last week, 
bringing the membership to an all- 
time high. 

McKim announced that 30 whole- 
salers and seven manufacturers 
from 22 states joined just before 
the close of the year. Another 
group is scheduled for induction 
into membership this month. 

McKim praised the membership 
committee and membership as a 
whole “for the enthusiastic coope- 
ration which made last year one 
of the greatest in the organization’s 
history.” 

D. H. Teetor of Perfect Circle 
Co., Hagerstown, Ind., headed the 
1945 membership committee. This 
year’s chairman is Henry Trauscht 
of Evanston Auto Co., Evanston, 
Til. 


Schade Joins 
Grote Mfg. 


CINCINNATI.—Herman P. 
Schade, former vice-president and 
general sales manager of Arrow 
Safety Devices 
Co., has been ap- 
pointed sales 
manager of the 
automotive divi- 
sion of the Grote 
Mfg. Co., Belle- 
vue, Ky., it is an- 
nounced by Wal- 
ter Grote, gen- 
eral manager. 

Schade’s son, 
Eric H. Schade, 
who also joins 
Grote Mfg. Co. as 
assistant sales manager, was for- 
merly with the Arrow Safety De- 
vices in a similar capacity. 

Grote is a pioneer in the devel- 
opment of injection method of 
moulding plastics. Organized in 
1901, this firm has been one of the 
major producers of plastic reflec- 
tors and automotive type plastic 
lenses since their adoption by the 
industry nearly 20 years ago. 

For the present Schade will have 
under his direct supervision the 
merchandising of a radically new 
plastic lense road flare, which has 
been endorsed by ICC and many 
state motor vehicle administration 
bodies, and a wide range of truck 
reflectors and plastic automotive 
type lenses. Under this arrange- 
ment the sales office of the automo- 
tive division of Grote Mfg. Co. will 
be currently located in Moorestown, 


H. P. Schade 


Sales Co.; vice-president, O. A.|N. J 


Chillson, president of Meridian 
Pontiac, Inc.; secretary, Homer L. 
Archer, president of Harry A. 
Sharp, Inc., and treasurer, Paul C. 
Mason, general manager of Capitol 
Motors Co. 

Newly elected directors are W. 
Mort Martin, president of the 
Martin Truck Co.; Mason, and Sam 
Ables, president of Ables Auto Co. 
They will serve three years. 


Trade Show Set 
For Minneapolis 


MINNEAPOLIS.—An automotive 
trade show will be held at the 
armory here from noon until mid- 
night Feb. 14. Nearly 50 manufac- 
turers of parts, accessories and 
equipment will participate. 

Dealers have been asked to dis- 
play 1946 models. The show is spon- 
sored by W. E. Lahr Co. 
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Not Favored 
U. C. Dealers Explain 


Stand on High Prices 


FORT WORTH, Tex.—The South- 
west Used Car Dealers Assn. is 
issuing a pamphlet for public dis- 
tribution to explain that members 
are against inflated prices and 
“support all practicable measures 
to control prices.” 

Illustrated with cartoons, the 
pamphlet states “High prices are 
no advantage to us. They actually 
harm us. When they are high it 
takes more money to operate. We 
have to borrow more, insurance is 
higher, volume of sales is reduced.” 

It gives information supporting 
the dealer’s side and points out 
that “Sometimes customers who 
don’t understand our position get 
mad at us.” 


Dallas. Treadaway Motor Co., headed by 
J. A. Treadaway, veteran pone, Tex., automobile man, is a new concern enter- 


will handle Chryslers and 
Plymouths. Its — cw building, resenting an investment of approximately 

rsalis street in the Oak Cliff section” The 
“of 27,000 square feet, will be ready for ae > February’ 


installed throughout. The C. 
distributor ie Ballas. 


he plant, 
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U.S. Safety Conclave 


President’s Meeting May 8-10 to Boost Interest 
In Enforcement, Engineering, Education 


WASHINGTON.—President Tru- 
man’s highway safety conference 
to be held here May 8-10 is slated 
to increase public interest in safety 
enforcement, engineering and edu- 
cation, according to the Automo- 
tive Safety Foundation. 

ASF said this conclusion was 
drawn following a series of meet- 
ings with federal officials and cli- 
maxed by a meeting with Truman 
last week. 

The conference is expected to 
concern itself primarily on ways 
and means of getting more wide- 
spread adoption of recognized traf- 


fic standards. It has been timed to 


$800,000 Branch 
Started by Ford 


In Des Moines 


DES MOINES, Ia.—Construction 
has started on the new $800,000 
sales and parts branch for Ford, 
it was announced last week by G. 
F. Nelson, manager here. 

The one-story building will serve 
as a sales distribution center for 
Ford, Mercury and Lincoln passen- 
ger cars. It will also supply a 
complete line of passenger car and 
truck service parts to dealers and 
owners in this territory. More than 
100 persons will be employed. 

Similar sales-parts branches are 
being constructed at Denver, Se- 
attle and Houston as part of the 
company’s $200 million expansion 
program. 

The Des Moines branch serves 
352 dealers located in Iowa and 
parts of Nebraska and South 
Dakota. 


Present Policies 
Of Surplus Sales 


To Continue 


WASHINGTON.—Designation of 
War Assets Corp., RFC subsidiary, 
to handle the disposal of surplus 
consumer goods and capital and 
producers goods in no way means 
a change in the already established 
sales offices, personnel, procedures 
and policies, it was announced here 
last week. 


Lt. Gen. Edmund B. Gregory, 
WAC chairman, pointed out that 
the established offices for such sur- 
plus property throughout the na- 
tion will still be used and the same 
policies will be in effect. He asks 
that purchasers of these types of 
surplus property continue to do 
business with the same people and 
at the same addresses as hereto- 


fore. 
Glass 


(Continued from Page 1) 
safety glass for use as auto win- 
dows and windshields. 

Pittsburgh Plate Glass officials, 
reported, however, that output 
would not reach normal levels for 
six months, inasmuch as many 
workers had taken other jobs 
during the shutdown. 

The Federation of Glass, Ceramic 
and Silica Sand Workers-CIO ord- 
ered the 15,000 strikers to go back 
to work, after accepting a flat wage 
increase of 10.7 cents an hour in 
negotiations here. The CIO union 
had originally demanded a 25-cent 
hourly raise. 

In writing a new contract, man- 
agement and the union also agreed 
to an adjustment of 7 cents an 
hour in some maintenance rates. 
Federal conciliators participated in 
the final negotiations which 
brought about the settlement. 

The new t, which ex- 
pires Feb. 1, 1947, permits the 
union to petition for further 
wage boosts but once during the 
life of the contract. The com- 
panies must answer such a re- 
quest within 20 days. 

Minor pay differences will be re- 
solved by a three-man arbitration 
panel, composed of a company rep- 
resentative, a union representative 
and a representative appointed by 
President Truman. 

—Mac Gorpon 









coincide with the beginning of the 
1946 peak highway travel season, 
when fatalities are expected to 
sharply increase. 

Emphasis is being placed on the 
legal responsibilities of state and 
local governments in the control 
of traffic, and the conference pro- 
gram is being formulated to pro- 
vide. them with maximum public 
support on needed programs, ac- 
cording to the ASF report. 

Officially designated as the Presi- 
dent’s Highway Conference, the 
project will be headed up by Gen. 
Philip B. Fleming, Federal Works 
administrator, as general chairman. 

Invitation to the conference will 
go to a cross-section of the nation, 
with delegations from each state, 
the federal establishment, munici- 
palities, and from national groups 
representing business, industry, 
agriculture, labor, women and the 
professions. 

Delegations also will be invited 
to represent the national associa- 
tions of public officials, the groups 
with active interest in safety which 
are enrolled in the National Com- 
mittee for Traffic Safety. Other in- 
vitations will go to national organi- 
zations concerned with safe high- 
way transportation, including those 
representing publications, radio 
broadcasting and motion picture 
production and distribution. 


Dr. Is In 


Perfect Circle Resumes 


Repair Clinic 
HAGERSTOWN, Md.—A new 
automotive clinic for the doctor 
of motors was announced last week 
by Don H. Teetor, vice-president in 
charge of sales for Perfect Circle 
Co. Plans for the doctor of motors 
clinic which were interrupted by 
the war are now being revised and 
the clinic will be inaugurated just 
as soon as hotel and transportation 
facilities become readily available. 
Perfect Circle plans to conduct 
a series of lectures in conjunction 
with actual shop demonstration to 
cover in complete detail all the im- 
portant operations connected with 
the proper installation of piston 
rings. 

Classes for dealer, independent 
repair shop, fleet and jobber per- 
sonnel will be conducted in the new 
engineering building which was de- 
signed originally to accommodate 
a modern clinic where the nation’s 
leading doctors of motors could be 
taught all the modern methods of 
engine overhaul, with special em- 
phasis on re-ringing, reboring and 
rebuilding car, truck, tractor and 
bus engines. 

L. Duke Golden, who has had 
more than 20 years’ experience 
teaching automotive subjects in 
some of the nation’s colleges and 
automotive concerns, will have 
charge of the training programs. 


Rule Outside Firms 
Free of Wis. Tax 


MADISON, Wis.—In a case in- 
volving an automotive firm, Wis- 
consin’s Supreme court has ruled 
that Wisconsin does not have the 
right to tax income which corpora- 
tions with statutory home offices 
in other states receive from in- 
tangibles in Wisconsin, even if 
those corporations do business in 
Wisconsin. 

The opinion was handed down 
in a case involving Briggs & Strat- 
ton Co., Milwaukee, autemotive 
parts manufacturer, and Kimberly- 
Clark Corp., Appleton, paper man- 
ufacturer, both of which are Dela- 
ware corporations. 


Flathead, Mont., Dealers 


Form County Assn. 
HELENA, Mont.—Auto dealers 
of Flathead county have organized 
the Flathead County Automobile 
Dealers Assn., it was reported last 
week. The following officers have 
been elected: 

President, J. M. Garey, Garey 
Motor Co. (Ford), Kalispell; vice- 
president, C. S. Carlson, Croskrey- 
Carlson Co. (De Soto-Plymouth), 
Kalispell; secretary - treasurer, M. 
C. Johns, Schnee Motor Co. (Bu- 
ick), Kalispell. 
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Automotive News photos by Marty Pierce 


lar numbers week to inspect 
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Rohm & Haas Plexiglas ““Dream Suite” on display at the J. L. Hudson depart- 
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HOST AT THE PLEXIGLAS showing was W. E. Biggers (center), Rohm & 
Haas’ Detroit representative. At left is Ben Donaldson assistant advertising 


director of Ford Motor Co., while at 
General Motors fleet division. 


Car Casing 


right is Felix Doran jr., manager of 


Output Gains. 


1.55 Percent in Month 


NEW YORK. — Passenger car 
casing production rose 1.55 percent 
in November, the Rubber Mfrs. 
Assn. reported last week. 

November production was at the 
rate of 44,202,264 passenger car cas- 
ings a year. 

Production of truck and bus 





N. C. Convention 
Set for May 12-14 


In Pinehurst 


RALEIGH, N. C. — The North 
Carolina Automobile Dealers Assn. 
will hold its next annual convention 
in Pinehurst May 12-14, it was an- 
nounced last week by the board of 
directors. O. Leon Seymour, direc- 
tor of that district, has been ap- 
pointed chairman of the convention 
arrangements committee. 

Headquarters of the convention 
will be the Carolina hotel, but res- 
ervations are to be made through 
the executive office of the associa- 
tion. 


During the board meeting, D. C. 
Barnhart, assistant to the executive 
vice-president of NADA, reported 
on Washington activities and dis- 
cussed the dealer discount fight. 


Ohio Dealer Robbed 


WESTERVILLE. O. — Burglars who 
broke into the Gould Motor Sales build- 
ing here stole from a safe. They 
qverteoked chi totaling $1,500 on the 

oor. 


casings was off 7.74 percent from 
the preceding month at 989,695 
units. Output of passenger, truck 
and bus tubes declined 0.69 percent. 

Slight though it was, the advance 
in passenger car tire production 
was construed by the association 
to reflect an improving situation 
with respect to manpower and 
other factors which foreshadows 
rising production throughout the 
year ahead. 


"46 Orders Total 
3,500 in 2 Cities 


SOUTH BEND. — Thirteen auto- 
mobile dealers here and in Mish- 
awaka have orders on file for from 
3,000 to 3,500 new cars, for which 
deposits have been made. The larg- 
est single total is for about 600 with 
a dealer selling a popular-priced 
make. 

They plan to deliver cars in the 
order in which commitments were 
received. Many said they would set 
aside every fifth car for “emer- 
gency” cases, which include those 
absolutely necessary for the con- 
duct of business and war veterans. 





Texas Dealer Builds 


A new building has been started 
by City Garage (Chrysler), La- 
Marque, Tex., according to T. J. 
Bogatte. 
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Loss Reported 
By Nash for 
First Quarter 


DETROIT.—Nash-Kelvinator last 
week reported a net loss for the 


_jthree months ended Dec. 31, of 
| $638,857. Loss for the quarter be- 


fore tax adjustments amounted to 
$2,954,857, but the estimated recov- 
eries due to the carryback features 
of the new tax law amounted to 
$2,316,000. 

This compares with a profit of 
$519,166 after taxes for the corre- 
sponding period of 1944 when the 
corporation’s activity was devoted 
entirely to war production. 


The current period, the first quar- 
ter of the fiscal year, covered the 
bulk of the reconversion problems 
and expenses, according to the 
statement. Plants were largely re- 
converted and rehabilitated and re- 
vamped for peacetime production. 
Introductory advertising has been 
completed. 

Production of finished cars and 
refrigerators was under way in sub- 
stantial volume by the end of the 
quarter, and during December, 
sales to dealers and distributors 
were being made in quantities 
which promised January deliveries 
to consumers. 


The quarter is believed to en- 
compass most of the reconversion 
expenditures though much remains 
to be done in reaching a satisfac- 
tory, smooth-running efficiency of 
operations and distribution, the 
company stated. 


Canadian Dealers 


Meet in Toronto 
Jan. 29-30 


TORONTO.—The annual meeting 
and business conference of the Fed- 
eration of Automobile Dealers 
Assns. of Canada will be held in 
the Royal York hotel here, Jan. 
29-30. , 


Chairman of the opening session 


will be Ben Sadkowski, Toronto, 
president. 


Tuesday afternoon, a symposium 
will be held. Charlie Thompson, 
Rene Perrault, Hal. Larman, Dave 
Amory, Ewart Everson, Doug Tay- 
lor, Emile Dubois, Paul DesChate- 
lets and Frank Patterson will par- 
ticipate. 


Paul G. Hoffman, president of 
Studebaker, will address the meet- 
ing. 


1 ‘ 
Lost 
Clever Ad Copy Used 


By U. C. Dealer 

ROCHESTER, N. Y.— Maynard 
Hallman, used car dealer here, 
uses newspaper advertising to boost 
his business. 

Under an attention-getting head- 
line, “Lost!”, the copy in one of his 
recent ads in a Rochester paper 
read as follows: 

“Nearly $100 was lost by the lady 
on. Woodshade Drive who recently 
sold her 1941 Chevrolet to a neigh- 
bor. If she had seen Maynard Hall- 
man, she would have received yes- 
terday’s high wartime price for 
her car. Moral: See Hallman first. 
He pays the limit for all make 
cars.” 


Cincinnati Dealer Assn. 


Adds Nine Members 

CINCINNATI.—Nine new mem- 
ber firms have joined the Cincin- 
nati Automobile Dealers Assn., it 
was announced last week. * 

They are R. M. Stanley Distribut- 
ing Co., 4639 Smith Rd., bus bodies 
and truck equipment; Norwood 
Motor Mart, Inc. (Chrysler-Plym- 
outh), 3930 Montgomery Rd.; Cro- 
nin Motor Co., Inc. (Ford), 4149 
Spring Grove Ave.; Hamilton Coun- 
ty Auto Sales (Ford), 3810 Glenway 
Ave.; Castle Auto Sales (Hudson), 
39384 Reading Rd.; Elro Motors 
(Hudson), 5139 Vine St.; Hyde 
Park Motors (Hudson), 3439 Michi- 
gan Ave.; Schultz Auto Sales (Hud- 
son), Wooster Pike; Sharp Motor 
Sales (Hudson), 4120 Montgomery 
Rd. 


Plans Trailer Factory 


MINNEAPOLIS.—William Benz plans 
to build a factory building, 30 by 50 
feet, for man re of two-wheel 
trailers at 4526 Hiawatha Ave., here. 
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Dealer 


New Home for Dixie Nash 


Starts at Jackson, Miss. 

Work has started on a new 
structure on 8S. State St., Jackson, 
Miss., for Dixie Nash Motors Co. 
Wm. J. Rabin, manager, said the 
building will be 65 feet in width 
and 160 feet in depth. The dealer- 
ship is now located at 212 S. State 
St 





Rabin has been in the auto field 
since 1918. E. R. Poll is the new 
and used car sales manager. Be- 
fore coming here he was with 
Nash in New Orleans. 

+ * * 


Pickard Purchases 


Greensboro Firm 

A. T. Kirkman last week an- 
nounced the sale of Kirk’s Sineath 
Motor Co., 301 Battleground Ave., 
Greensboro, N. C., to Palmer Pick- 
ard, Durham, N. C., for a reported 
consideration of $60,000. 

Pickard said the business will be 
known as Aldridge Motors, Inc., 
and will serve as Hudson distribu- 
tor for 24 counties. Kirkman will 
remain with the company as serv- 


ice manager. 
ol * + 


Er-ploye Homes 
Pianned by 
N. C. Dealer 


An innovation-in service, hous- 
ing facilities for mechanics, is in- 
cluded in present expansion plans 
of City Chevrolet Co., Charlotte, 
N. C. P. L. Abernathy, president of 
the firm, said a $75,000 building 
for the company’s truck depart- 
ment will be erected on the south- 
east. corner of W. Hill and 8S. 
Church Sts. 

On a lot on the northeast corner 
of W. Hill and S. Church Sts., will 
be erected the housing facilities for 
employes of the truck unit. 

Contract for the building of the 
truck department has been award- 
ed, and construction under way. 
The building will be one story, of 
brick, steel and concrete. 

* « 


New Wagstaff Building 


Will Have 35,000 Feet 

Plans have been completed by 
Wi Motor Co. (De Soto- 
Plymouth), Atlanta, Ga., for con- 
struction to begin at once on its 
new fireproof, steel masonry busi- 
ness building, which will contain 
approximately 35,000 square feet. 

According to B. E. Wagstaff, 
head of the firm, the new one-story 
structure will be on a lot 317 by 
207 feet at Spring and Eighth Sts., 
N.E. The lot will contain also a 
pewed area of 30,000 square feet to 
be used for parking. 

+ 


Harris-Trimble Opens 


At Eldorado, Ark. 


Harris-Trimble Motor Co. El- 
dorado, Ark., organized by J. W. 





» Harris and W. Bradley Trimble to 


handle Hudson cars in Union 
county, last week opened at 216 E. 
Elm St. 

The ground floor of the building 
has been remodeled and redeco- 
rated, and additional display and 
parking space provided, Fluore- 
scent lighting has been installed in 
the service garage and shops, and 
an overhead heating and ventilat- 
ing system is being installed. 

+ ” * 


Los Angeles Dealership 


Acquired by Barclay 

Ben Barclay, for the past 12 
years general manager for J. A. 
Nadeau Co. (Ford), has purchased 
the entire assets of the dealership, 
1050 E. Slauson Ave., Los Angeles. 

He will operate under the name, 
Ben Barclay Motors. 


$150,000 Home Started 
By Transport in Oakland 
rt Motor Co., California 


Transpo: 
distributor for Willys, will erect]! 


a $150,000 building at 29th St. and 
Broadway, Oakland, Calif. Rey- 
nold ©. Johnson, president, said 
last week. 

. The branch will be managed by 
- Richard C. Parker, sales manager 
for Don Lee for 23 years before 
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entering the Army. The building is 
to be ready for occupancy in 90 
days. At the same time, Johnson 
announced plans for a $10,000 im- 
provement at his Packard dealer- 
ship, 124 Grand Ave. A paint, metal 
and upholstery shop will be install- 
ed. 
* 


+ *€ 
Miller Piehl Firm Acquired 
By Romy Hammes 

Romy Hammes. Distributors, 
Ford - Ferguson distributors for 
northeastern Illinois, have acquired 
the distributorship formerly serv- 
iced by Miller Piehl, Inc., at Dav- 
enport, Ia. 

The Davenport operation will be 
continued by Romy Hammes until 
such a time as a new building now 
under construction at Kankakee, 
Ill. is completed. 

* 





$35,000 Building Started 
For Lado & Schulstad 


Construction of a building cost- 
ing approximately $35,000 will be- 
gin this month for Lado & Schul- 
stad (Nash), Tampa, Fla., Calixto 
Lado, one of the partners in the 
new dealership, announced last 
week. 

* * * 


Father, Son Now Partners 


In Huntting Motors 


Following his recent discharge 
from the Navy, W. Craig Huntting 
has joined his father, Oscar Hunt- 
ting, in a Pontiac dealership at 
Falmouth, Mass. The dealership, 
operated as Huntting Motors, has 
been reorganized and formed as a 
partnership. 

The elder Huntting has operated 
the present firm for seven years, 
and has been in the automobile 
business for the past 25 years. The 
dealership plans to erect new 
quarters and expects to have occu- 
pancy by June 1. 

* + 


Studebaker Honors Worth 


For 30 Years’ Service 


Worth Motor Car Co. (Stude- 
baker), Beverly, N. J., has been 
presented with a plaque by the 
manufacturer commemorating 30 
years of association with Stude- 
baker. The dealership was founded 
in 1915 by William A. Worth. 

Since his death six years ago, 
the firm has been headed by a 
son, L. Worth. Young 
Worth has been associated with the 
firm since it was founded, with the 
exception of a few years prior to 
the recent war. 

« ~ 


* 

Building Programs Set 
By Hickory Dealers 

Hickory (N. C.) dealers an- 
nounced plans last week for exten- 
sive improvements involving new 
buildings and additions. Hickory 
Auto Service will spend $100,000; 
Richards Motor Co., $75,000; Banks 
Pontiae Co., $6,000; B & M Motor 
Co., a two-story building; Truck 
& Auto Service, a general expan- 
sion program. 


Culver Plane Dealership 


Appointed in Cincinnati 


Ohio Aircraft Sales, Cincinnati, 
has been appointed exclusive 
Culver dealer for southern Ohio 
and northern Kentucky, it was an- 
nounced last week by Culver Air- 
craft Corp. Officers of the new firm 
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THIS MODERN Sa. will house Cashman-Burke Motors (Chrysler) in New London, Conn. Latest types of 


equipment and tools be 


include B. W. Wallenstein, presi- 
dent; Gordon Freedman, vice-pres- 

ident; Leon H. Joseph, treasurer. 
Wallenstein and Freedman are 
also associated in the Freedman- 
Burnham Engineering Corp., of 
which Freedman is president and 
Wallenstein is vice-president. The 
company manufactures adjustable 
type propellers. 
* 


* * 


O’Dea Buys Building 
Dan O'Dea, president, Dan O’Dea, 
Inc. (Packard), Lowell, Mass., has 
acquired one of the largest indus- 


try sites there, the Burgess-Lang 


Bldg. 


* * 


Daetsch Honored 


Chester Daetsch, Hill Garage, 
Hamburg, N. Y., has been appoint- 
ed second Erie county vice-presi- 
dent by New York State Auto- 
mobile Dealers, Inc. 

* * z 


Wells Modernizes 


Improvement and modernization 
of the salesroom, office and build- 
ing front is being ‘carried out by 
Eb Wells, Pontiac dealer in Berke- 
ley, Calif., at an estimated expense 
of $20,000. 


a Es * 
$15,000 Addition 
Hudson Motors Co., Little Rock, 
Ark., is erecting an addition to its’ 
building at Sixth and Spring Sts. 
at a cost of $15,000. 


Green Chartered 

Green Motor Co., of Pensacola, 
Fla., has been chartered with au- 
thorized capital of 50,000 shares, $1 
par value, to deal in automobiles. 
Principals: J. C. Pace, Guy Green 
and J. McHenry Jones. 

~*~ 7” * 


Geyer Buys Johnson 

Robert E. Geyer, Fort Wayne, 
Ind., has bought the Ford dealer- 
ship at Wabash, Ind., from the 
Johnson Sales Co., which has sold 
Fords at Wabash for the past 21 
years. 

* * * 

Farmers’ Implement Co., Dumas, 
Ark., has been incorporated with 
authorized capital of $50,000 to deal 
in farm machinery and equipment. 
Principals: Thomas Harvey, resi- 
dent agent; Lee Culpepper, Clar- 
ence Mahurin, Jack Steel Dante 
and Bernard J. Tanenbaum, all of 
Dumas. 

. * + 

Thornton-Fuller Co. (Dodge- 
Plymouth), of Philadelphia, an- 
nounced last week the appoint- 
ment of M. ©. Breslin as manager 
of motor truck sales at 1408 N. 
Broad St. 


in the service depart ment. 





Kaiser-Frazer 


Appoints Nine 


As Dealers, Distributors 


Kaiser-Frazer Corp., Willow Run, 
Mich., last week announced the 
appointment of nine firms as deal- 
ers for the Kaiser 
and distributors 
for the Frazer. 
The announce- 
ment was made 
by W. A. Mac- 
Donald, vice- 
president in 
charge of sales. 

The _ appoint- 
ments cover sev- 
en states, with 
three of the new 
dealers being in 
Illinois. Each 
dealer will represent Frazer in sev- 
eral counties, but will handle the 
Kaiser car only in the city where 
the firm is located. The new Kais- 
er-Frazer outlets are as follows: 


Abramson Motors Co. Des 
Moines, Ia. The company is headed 
by William B. Abramson. The firm 
will be distributor for Frazer in 37 
Iowa counties, and Kaiser dealer 
in Des Moines and vicinity. The 
firm is located at 1215 Locust St. 

Green Motors Co., Pensacola, 
Fla., headed by Guy Green. The 
firm is constructing a new building 
at the corner of Gregory and Bay- 





Abramson 





A. M. Renick 


len Sts., and will be distributor for 
gg in 16 northern Florida coun- 
es. 


Renick Motor Co., Roanoke, Va. 
The firm is headed by A. M. Renick, 
and will be Frazer distributor in 
27 western Virginia counties. The 
firm is located at 213 Second St. 


Illinois Motors Corp., Joliet, IIl., 
operated by Patrick D. Fahey, 
Ernest G. Schmitz and Lester Kane. 
The firm will serve Frazer in 
eight north-central Illinois coun- 
ties. The company is located at 165 
N. Joliet St. 


Rockford White Co., Rockford, 
Ill. Merrill Waddell, manager of 
the company, also announced that 
the firm is constructing a new 
building at 3600 W. State St. Un- 


Guy Green 





M. Waddell 


der the direction of Waddell and 
Alfred ni, associate manager, 
the firm will be distributor for 


A. Cagnoni 


Frazer in nine central [Illinois 


counties. 

Ray Korte Co., Phoenix, Ariz., 
owned by R. E. Korte and R. E. 
Korte jr. The firm has been an 


automobile dealer in Phoenix for 
the past 31 years, and is located 
at 324 W. Adams St. John Theobald 
is general manager; Guy Borgen, 





R. E. Korte 


R. E. Korte jr. 


office manager; Tom Arner, service 


manager; Warner Scott, parts 
manager of Korte. 

Yarbrough - Brown Motor Co., 
Macon, Ga., head- 
ed by E. P. Yar- 
brough and J. W. 
Brown. The firm 
will be Frazer dis- 
tributor in 16 cen-. 
tral Georgia 
counties, and is 
located at 353 
Walnut St. 

De Boer Motors, 
Inc., Milwaukee, 
operated by 

De . 
It will be distrib- 
utor for Frazer in 11 southeastern 
Wisconsin counties. The company 
plans to remodel its present quar- 
ters at 732 N. Sixth St. 


Edwards Motor Sales Co., Spring- 








Paul Edwards Harry De Boer 


field, Ill, owned by Paul C. Ed- 
wards. Located at 119 N. Ninth St., 
the firm will be Frazer distributor 
in 16 central Illinois counties. Ed- 
wards has had 15 years’ experience 
in the auto business. 

. * + 


McCaa Incorporates 


McCaa Chevrolet Co., West Mem- 
phis, Ark., filed articles of incorpo- 
ration last week with $150,000 as 
authorized capital stock and $100,- 
000 paid in. Incorporators are Jd. A. 
McCaa, resident agent, Maude Wil- 
liams and Maude McCaa. 


* * * 


Hudson Expands in Ark. 


Hudson Motors Co. is construct- 
ing a $15,000 addition to its quart- 
ers at Sixth and Spring Sts., Little 
Rock, Ark. 


+ * * 


Keesee Promoted 


T. M. Keesee has been appointed 
general manager of John Wellford 
Automobile Co., Memphis, Tenn. 
Keesee has many years’ experience 
in the automobile business. 

oe ” * 

G. G. Walker, head of the Walker 
Motor Co., Gastonia, N. C., has pur- 
chased the Armington Hotel, prin- 
pical hotel in that city. 


aOR NS 


: 
i 


© Je © 6 ef OA he 


=S @2em ss 


“sa 






















wae 


owes Co =SS 


ed 
rd 
in. 
ce 


er 
ir- 
in- 





SN NA AREAS AERTS 


SAS 


econo, came nea sina acncnne nn a eta 


OE a tee 






















Dealer 


Doings 





Barnhart Opens Dealership 


For Ford in Indiana 


John H. Barnhart, a veteran Ford 
salesman, is opening a new Ford 
sales and service at New Carlisle, 
Ind., Jan. 31. 

His career in the automobile field 
started in 1926 when he took em- 
ployment with the MacVicker Mo- 
tor Co., then the authorized Ford 
dealer in Chicago Heights, Ill. At 
the start of the recent war he has 
been employed at the Kingsbury 
Ordnance plant. 

* + * 


Car and Truck Service 
Separated by Solomon 

Steve M. Solomon jr. (Dodge- 
Plymouth - White), 462 Broadway 
and 517 Broadway, Macon, Ga., last 
week announced the opening of 
complete automotive service on 
both passenger cars and trucks. 

“We believe there is enough basic 
difference in these operations to 
warrant two separate buildings,” 
Solomon stated. “This idea is new 
but we think the added service to 
our customers makes it a good and 
sound move.” 

2s 8 8 


Campbell Purchases 


Ottawa Property 

G. Manson Campbell, sales man- 
ager, Campbell Motors, Ltd., Otta- 
wa, has purchased the property 
occupied by the dealership on Lau- 
rier Ave. and Slater St., it was 
announced here last week. The 
price was $161,000. 

+* * * 


Clayton Dealership 


Opens at Hartford 


Clayton Motors, Inc. (Mercury- 
Lincoln) has opened at Hartford, 
Conn. Officers are E. Clayton Gen- 
gras, president and treasurer. Dr. 
Alfred Gengras, vice-president and 
Howard D. Graves, secretary and 
general manager. E. C. Genbgras 
and Dr. Gengras both hold similar 
positions in Gengras Motors, Inc. 
The dealership is on Allyn St. until 
a new building is finished. 

Graves comes to the organization 
with a background of automobile 
sales experience dating back to 
1913. For 12 years he was general 
sales manager of one of Hartford’s 
largest automobile dealerships. He 
was at one time secretary of the 
Hartford Automobile Dealers Assn. 


Back to Jobs 


to 


Vet Employes Rejoin 
Totem Dealership 


A number of veterans have re- 
turned to their former jobs at 
Totem Pontiac, Seattle, and others 
have been hired, so that the serv- 
ice and mechanical departments 
are now fully-staffed. Repair and 
service volume is at new high lev- 
els, R. E. Malone, general manager, 
said last week. 

Earl Weber has returned as serv- 
ice manager. Others to return are 
Bob Soden, who served in Germany 
and was awarded the Purple Heart, 
counterman, parts department; 
Jerry Petree, Army, mechanic and 
Norm Hackett, Army, car sales de- 
partment. 

* 7 


Anderson-Oldsmobile 


To Handle Planes 


Anderson - Oldsmobile, Billings, 
Mont., has been appointed dealer 
for Piper Cub and Swift planes, it 
was announced last week. 

*~ a. ~ 


Estaver Dealership 


To Handle Federal 


William A. Estaver Co., 710 Ho- 
gan St., Jacksonville, Fla., has been 
appointed dealer and distributor 
for Federal trucks in the northeast 
Florida area. The latter includes 
22 counties. 

William A. Estaver, owner, has 
Spent more than 30 years in the 
automobile business in Jackson- 


ville. 
7 


Dealer Fletcher Heads 


Chamber of Commerce 

Fred J. Fletcher, a-veteran of the 
automobile business in San Jose, 
Calif. with 17 years’ experience, 
week was elected president of 


the San Jose Chamber of Com- 
merce. 

Fletcher, head of the San Jose 
Buick dealership, was chosen dis- 
trict vice-president. of the North- 
ern California Motor Car Dealers’ 
Assn. in April, 1944, and served as 
second vice-president of the Cham- 
ber in 1945. 

* °® 


s 
New Structure Completed 
For Dealer Leitenberger 


A new building with a showroom 
costing $30,000 has been completed 
for Leitenberger Machine Co. 
(Chrysler), Pittsburgh. 

The structure covers 6,900 square 
feet of floor space and has balcony 
locker room for shop employes. 

¢.@28 


M & M to Move Shops 


M & M Motor Sales (Chrysler), 
Chillicothe, O., is planning to move 
its shop for used car repairs and 
the paint shop to a new building. 
The lot adjacent to the dealership 
is being used for used car display. 


+ * * 
Yeager Firm Formed 
‘Articles of incorporation have 
been filed with the Indiana secre- 
tary of state by Yeager Motor Co., 
Inc., 305 Lafayette Blvd., South 
Bend, formed to sell motor vehicles. 
The corporation has 5,000 shares 
of no par value capital stock. In- 
corporators are Freeman C. Yeag- 


AUTOMOTIVE NEWS, JANUARY 28, 1946 








HERE IS AN architect’s dra 
Tampa, as the Cal \o 


er, Helen P. Yeager and Meredith 
R. Mullin. 


x * * 


Randall Will Build 


D. P. J. Randall (Chrysler), San 
Pedro, Calif., has purchased prop- 
erty on which he will erect a new 
building. 


Shaw Honored 


Victor Shaw, head of Victor 
Shaw Co., distributors for United 
States tires and batteries, Char- 
lotte, N. C., has been elected presi- 
dent of the Salvation Army advi- 
sory board for 1946. 


* * * 


Morton McCrary Motors, Inc. 
(Chryser - Plymouth), Knoxville 
Tenn., has moved from 1702 West 
Cumberland to its old home at 
931-937 North Central Ave. 

* * * 

The Third St. Garage property, 

at 623 S. Third, Louisville, Ky., 


of a 
Fla. Known ; On, t 
feet. Partners are Cal Lado and Don Schulstad 


has been sold to Lovell N. Simp- 
son, vice-president of United Mer- 
cantile Co., for a price in excess 
of $100,000. Simpson said he 
planned to modernize the build- 
ing and lease it to a dealership. 
* * + 
Fred Koster, of Koster & 
Swope Motors (Hudson), Louis- 
ville, is still finding time to offi- 
ciate as a football official. Koster 
starred at football at the Uni- 
versity of Louisville and played 
outfield for the Philadelphia Na- 
tional League club. 
” * Ea 


Theodore W. Reed, head of Low- 
ell Motor Sales Co. (Ford), at Low- 
ell, Mass., has resigned as chair- 
man of the Lowell Red Cross, a 
post he held for several years. 

+ * * 


Jones Automotive Co., Goldsboro, 
N. C., has been organized with capi- 
tal stock of $200,000 to deal in 


roposed $35,000 Nash dealer building to be constructed on Cass street in 
new dealership’s building is modern in design, will contain 16,500 square 


Principals are Neil W. Jones, Wil- 

ma J. Jones and Frank Powers, all 

of Greensboro. 
* x 

Hudson Mid Town Motors, 601 
Carondolet St., New Orleans, has 
been appointed Hudson distributor 
for the New Orleans area. B. B. 
Cobb and Otto Ferril are in charge. 

Louisiana and Mississippi Hud- 
son dealers saw their first 1946 
model Hudsons at Jung hotel in 
New Orleans here. Cobb and Fer- 
rill were hosts at the showing. 

+ * * 

Cc. E. Culver has been named 
sales representative for Walker 
Motor Co. (Studebaker), Fort 
Dodge, Ia. He has been in the auto- 
motive business for 25 years. 

* * +. ‘ 

Standard Auto Parts Co., Albe- 
marle, N. C., has been chartered 
to sell auto parts and fixtures. 
Principals are John C. Watson, 
Charlotte; W. H. Stone and Henry 


automobile accessories and parts.’ A. Harris, both of Albemarle. 





Who pays the wages? 


Men and women who work for wages get their 
pay checks from the company. Where does the 
company get its money? 


Obviously, from the sale of its products. In other 
words, from other men and women who buy 


what workers make. 


Most of what the customer pays goes for wages, 
directly and indirectly. 


If workers ask too much for their services, the 


prices of the products they make get too high. 


Fewer customers are able to buy. 


The result is fewer sales and fewer jobs. 


For the sake of employes, just as much as for the 


sake of investors, management must keep in mind 


the fact that the customer pays the wages. 


Thus, in the long run sales and jobs grow from 


a proper balance between wages and prices. 


GENERAL MOTORS 


“More and Better Things for More People” 
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NEW YORK. — Asserting that 
over-all control of prices by OPA 
“is administratively impossible” 
and that the “attempt thus to con- 
trol the economy can only retard 
the process of business expansion,” 
Dr. Harold G. Moulton, president of 
Brookings institution, Washington, 
declared in an address here last 
week that the administration of 
price control “is now at a stage 
similar to that reached by the 
National Recovery administration 
in its later days.” 

In fact, he charged, the situa- 
tion is worse because of the com- 
plete lack of coordination in price 
regulation. ; 

“Abandonment of over-all price 
control by the OPA,” Dr. Moulton 
told the National Retail Dry Goods 
Assn., “does not mean that we 
would be left without any protec- 
tion against the possibilities of 
sao 

“The resumption and rapid ex- 
pansion of production would in 
itself be a safeguarding factor of 
no little importance. Possible 
speculation in raw materials and 

inventories can be held in check 


Tire Official 
Stresses Need 
For Recaps 


AKRON.—Four out ‘of every 10 
passenger-auto wheels in this coun- 
try will be rolling on recapped tires 
in 1946, especially during the first 
half of the year, James J. Newman, 
vice-president of B. F. Goodrich, 
“ss last week. 

Newman warned motorists 
against the danger of wearing their 
present tires down beyond the 
good-for-recapping stage, because 
it may be “nearly a year” before 
a car owner can be sure of getting 
just the new tire he wants, when he 
wants it. 

The camel-back recapping ma- 
terial now available is grade A, 
synthetic rubber, he said, vastly 
superior to the material used in 
the first wartime recaps and actu- 
ally delivering 90 percent as much 
mileage as would come from top- 
grade natural rubber. 

“Tire dealers have very low in- 
ventories now, against a prewar 
normal of about seven million pas- 
senger-car tires in inventory,” 
Newman explained, “and the esti- 
mated demand for 73 million tires 
in 1946, to meet original-equipment 
and replacement needs, will severe- 
ly task the industry’s production 
facilities but. still not provide for 








any substantial up-building of in- |‘ 
Gov. R. Gregg Cherry declared in 


ventory.” 

More than 70 million recaps have 
been put on passenger-car tires 
since Pearl Harbor, according to 
a Goodrich estimates, Newman 
said. 


Aero Institute 
To Hear Doolittle 


NEW YORK.—Lt. Gen. James H. 
Doolittle will be guest of honor 
and principal speaker at the Hon- 
ors Night Victory dinner of the 
Institute of the Aeronautical Sci- 
ences, Jan. 28 at the Waldorf- 
Astoria. 

The new officers for 1946 will 
be inducted at the dinner. Three 

of technical sessions, Jan. 
29-31, will follow the dinner. 


OPA at End of Rope? 


Brookings Head Minimizes Difficulties 
From Lifting Price Restrictions 
















by selling surplus government 
supplies. 


“Agricultural prices will decline 


if goyernment props are removed. 
Rent control can be lodged with 
the Housing administration. More- 
over, if necessary, control over the 


allocation of building materials |/ 


may be continued.” 

Current price control policies of 
OPA are in reality profit control, 
Dr. Moulton declared. Since the at- 
tempt at control is from the cost 
side, he pointed out, it is necessary 
for OPA to consider profit margins. 

“Indeed,” he said, “prospective 
profit is the test of a reasonable 
scale of prices. No other guide for 
OPA is available, hence we are 
embarked upon the control of 
profit in peacetime.” 

Concerning the present labor- 
management strife, Dr. Moulton 
declared that what was most need- 
ed was a breathing spell in which 
to “find out what is economically 
possible and what is not possible. 
If we could have an industrial 
truce during this year of transition, 
1946, we could quickly readjust the 


economy, absorb all who wish to 


work and lay a foundation for an 
era of expansion in which all would 
prosper as never before.” 


President Truman warned in a 
letter to the retailers that 1946 
may either establish the basis for 
future prosperity or be a period of 


“disastrously rising prices.” 

Although agreeing with the 
President’s statement, the retail- 
ers asserted in a resolution that 
the only sure cure for the dan- 
gers of inflation “is a 
all - out production goods, 
which will quickly sake price 
control unnecessary.” 

“The majority of retailers, large 

and small,” the resolution said, 
“are convinced that the OPA, by 
refusing to recognize the increased 
costs of many manufacturers, is 
stifling production, encouraging in- 
ferior merchandise and thereby 
creating price inflation. 
“We stron urge that these spe- 
fic policies regulations of the 
OPA which cripple production be 
realistically amended so that man- 
ufacturers may again produce mer- 
chandise of good quality which can 
be sold at reasonable prices.” 


N. C. to Spend 
$100 Million 
On Roads 


RALEIGH, N. C.—North Caro- 
lina’s highway program expendi- 
tures for the next three years will 


an address here last week before 
the North Carolina Oil Jobbers 
Assn. 

“Tt appears,” he said, “that all 
funds necessary to finance the pro- 
gram are either on hand, starting 
with a reserve of more than $36,- 
000,000 in the highway fund, or in 
sight through accumulating rev- 
enues and federal highway grants. 
Thus we hope to be able to com- 
plete the entire construction and 
renovation of our highway system 
without increasing taxes or bor- 
rowing a single dollar.” 

“North Carolina must complete 
her road system to the point where 
every community and every sec- 
tion of the state is served by auto- 
motive transportation,” the gov- 
ernor said. 
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NEW YORK.—Preparations for 
a sudden end of the “honeymoon” 
between American business and the 
present sellers’ market were urged 
by speakers addressing the first 
postwar marketing conference here 
last week of the American Man- 
agement Assn. 

Nearly 1,000 attending sales and 
marketing executives, interested in 
rebuilding sales organizations 
which were virtually inoperative 
during the war, were advised that 
before long salesmen would no 
longer be “rationing representa- 
tives.” 

Although it was generally 
agreed that present consumer 
goods shortages would prolong 
the favorable sellers’ position for 
an indefinite it was em- 


Predicting that sales departments 
of American industry will play a 
“handsome role” in the nation’s 
efforts to maintain a high level of 
employment, A. A. Stambaugh, 
vice-president in charge of the 
AMA marketing divisi ad 
however: “Judging f: e wo! 
and actions of some sales execu- 
tives, there seems to be some dis- 
position to believe that the way to 
arrive at this laudable goal is 
to talk one’s way wishfully into it. 
This conceivably might be desir- 
able, but it won’t work.” 

Warning that it is quite likely 
the sellers’ market would come to 
and end “a lot sooner than a great 
many marketing men apparently 
believe,” Stambaugh asked the 
sales executives to recall the sud- 
den end of the war. 

Expressing similar sentiments, 
Frederick B. Heitkamp, vice-presi- 
dent of American Type Founders, 
Inc., said a sound foundation must 
be laid now in the sellers’ market 
for the coming buyers’ market. 

“Government controls or not,” he 
declared, “we are now coming to a 
competitive economy, and selling 
will carry a heavy load in the over- 
all picture of the company’s pro- 


ready in a buyers’ market and 
others may find themselves faced 
with one sooner than they think.” 

Under Secretary of Commerce 
Alfred Schindler predicted that 
American business can produce 
fast enough by the end of 1946 
“to stem the forces of inflation, 
and once we have succeeded in 
eliminating the serious threat of 
inflation, the outlook for industry 
is good for several 

Robert M. St. Clair, a student at 


Commerce, told the sales executives 
that college students of today are 
completely uninterested in seliing. 
He said a survey of students in the 
university’s marketing class show- 
ed that only one girl student was 
interested in personal selling as a 
career. 

Ralph S. Alexander, professor of 
marketing, Columbia University 
School of Business, said a para- 
mount marketing problem of indus- 
try is the knowledge that the retail 
trade will be “full of merchants 
who do not know their business.” 
Many merchants will be poorer 
businessmen than they were before 
the war, he said, because they 
have been able to sell anything 
they could buy. Having lost the 
knack 
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Seller’s Market Hit 


Management Assn. Told to Prepare Now 
For Quick End of ‘Honeymoon’ 
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on hand to welcome the dealers. 





controlling stocks, such merchants 
will be.“fair game” for salesmen 
willing to overstock them, he added. 


Greater use by business of the 
mass of potential marketing infor- 
mation compiled by the census was 
urged by Dr. Philip H. Hauser, 
assistant director of the Bureau of 
Census, who revealed that in most 
census undertakings published sta- 
tistics represented only a small part 
of the total volume collected. 

Richard D. Crisp, sales analyst 
of S. C. Johnson & Co., Racine, 
Wis., said that in organizing for 
market research, 


said a market index must be set 
up that measures the opportunity 
= make sales in different terri- 


Edwin B. George, associate editor 
of Dun’s Review, who has been 
serving as economist with the Co- 
mar committee on postwar plan- 
ning of the House of Representa- 
tives, warned that American in- 
dustry should not let irritation over 
price control details precipitate it 
into a “frontal assault” on the 
purposes of the controls, particu- 
larly since prices have “skyrocket- 
ed” on many products on which 
controls have been lifted. 

Don G. Mitchell, vice-president in 
charge of sales of Sylvania Electric 
Products, Inc., told the conference’s 
closing session that every salesman 
was entitled “to just and fair com- 
pensation based on inherent ability, 
regardless of whether the times are 
good or bad.” He said his firm had 
set up a system of bonus payments 
by which any salesman could po- 
tentially increase his earnings by 
as much as 20 percent if he did 
a good job. 


Veteran Sales Trio Back 


After a four-years’ absence be- 
cause of war conditions, three 
South Bend auto salesmen — rep- 
resenting a combined selling ex- 
perience of 90 years — George F. 
Harry E. Poulin and Noble 
J. Miller, have returned to Scher- 
man-Schaus-Freeman (Studebaker). 


OT A “WHITE ELEPHANT” at a used-car b 
eee Rato China. 
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French built horseless 
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Permits Muddle 
U. C. Situation 
In Montreal 


MONTREAL.—A survey of the 
used-car situation in the metropoli- 
tan district here reveals that some 
adjustment will be necessary both 
in Ottawa and in the industry itself 
before anything like normal condi- 
tions prevail again. Both new and 
used-car dealers are without any. 

Used-car dealers generally say 
that the “permit” system now in 
operation is driving the used 
car business into the hands of 
black market operators. Investiga- 
tion shows that it is not entirely 
“black market” that is absorbing 
the used cars that are available. 


New cars can be obtained only 
on the permit system, thus pre- 
venting any appreciable turn-over 
in new car sales. The owner of a 
car with a permit to purchase a 
new one, readily finds a purchaser 
outside the regular trade at a 
price that sometimes is more than 
sufficient to meet the ceiling price 
of the dealer who honors his per- 
mit for the new auto. 

The opinion would seem to be in 
the trade that with anything like 
a fair distribution of new cars this 
summer, the used car situation will 
begin to show an improvement by 
fall. At present there seem to be no 
inducements that can be offered 
by dealers. 

As one dealer expressed it, “Why 
not take the motor business out of 
the hands of the black market and 
place it in the hands of the legiti- 
mate dealer? This would mean the 
abolishing of the permit system on 
all new cars, and would increase 
business in all new lines with the 
result that in a few months there 
would be used cars for sale through 
legitimate channels.” 

It is said there will be an effort 
in the trade to request the govern- 
ment to ease as much as possible 
present restrictions on the sales of 
new cars. 


OPA Studying 
Wage Effect on 
Studebaker 


WASHINGTON.—A pay increase 
of 12 cents an hour to Studebaker 
employes last fall will be “taken 
into consideration” by the OPA in 
determining whether the corpora- 
tion is entitled to higher price ceil- 
ings, it was announced by the Wage 
Stabilization Board last week. 

The wage was unanimously ap- 
proved by the board under provi- 
sions of the National Stabilization 
Policy which permits pay raises to 
make up for a 33 percent increase 
in the cost-of living between Janu- 
uary, 1941, and September, 1945. 

“Since the average straight time 
hourly earnings of the employes 
was $1.02 in January, 1941, the max- 
imum allowable increase under this 
cost-of-living standard would be 34 
cents, or average straight time 
hourly earnings of $1.36,” according 
to the board. “The hike raised the 









average to $1.32, which is well with- 
in the maximum allowable amount,” 
the board added. 
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In this country, the quality of sales direction and sales that the newspaperman knows the town in which he 





planning has been going ever higher—a happy thing works and lives. 


OE 


in an economy where distribution is such a vital factor. 
eee - And that’s where the specialized, localized knowledge 


Now, however, comes an even greater need for com- _ of the Hearst Advertising Service can be useful to you. 


'+'w wea) 


pleteness in the reconnaissance of a CALL THE H-A-S MAN lntheten key markeesciftchecommeryiiaell 


Just drop us a note below, H-A-S men —“‘reporters with a 
saying, ‘I’m interest- 
ed in your market 


pahopation op (news ing with sales and advertising executives, 

your type of product)?" : : 4 ‘ 
collecting vital facts, keeping pace with 

current conditions in a score of different 


territory and the briefing for action — 







the scanning of possible points. of re- r 
:. P nose for sales’’— are constantly consult- 


sistance and points of strength. 
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In 1946, as never before, we shall need 
an intimate knowledge of the selling 


terrain. We shall need to know our giant lines --.cqinping themechves se ‘work 


> ith i intelligent, helpful ; 
markets and vital sales objectives in an WS ee ee eee eee 


informed and intimate way— in the way 


Why not call the H-A-S man today? 


‘ 


Hearst ADVERTISING SERVICE 


HERBERT W. BEYEA, Manager 


Representing: 
New York Journal-American + Pittsburgh Sun-Telegraph + Chicago Herald-American 
Baltimore News-PostAmerican + Boston Record-American-Advertiser + Detroit Times + Albany Times-Union 
San Francisco Examiner - Los Angeles Examiner + Seattle Post-Intelligencer 









FOB FACTORY 


By A. H. Allen 


try committee” and most of 
| them operate under contracts 
with the Steelworkers’ divi- 
| sion of the CIO. Thus they are 
) being shut down concurrently with 
' the strike in basic steel plants. 
* Some plants were struck, even 
) though they had previously signed 
; contracts acceptable to their local 
5 unions, the walkout being called “in 
a sympathy” with workers in the 
+ steel mills. 

' Now these steel fabricators are 
faced with the possible necessity of 
negotiating entirely new contracts 











Fabricators Caught 
In 2-Way Squeeze 


ONE ANGLE of the steel strike, virtually overlooked in 
news reports, relates to the wage-price squeeze in which 
| hundreds of small and medium-size metal fabricating shops 
find themselves. There are about 700 such plants grouped 
' together in a so-called ‘‘Non-basic Steel Coordinating Indus- 
——— 





A. H. Allen 
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y 
group will be forced to the wall, 
since even if they are granted price 
relief on their products by the OPA, 
they may be unable to meet the 
competition from companies not 
operating under steelmakers’ con- 
tracts, operating under firm con- 
tracts carrying lower wage rates, 
or using competitive materials 
which will not be increased in price. 


. * * 
Fairless Mentioned 


Their Difficulties 

BENJAMIN FAIRLESS, of U. 8. 
Steel, said he had in mind the diffi- 
culties of the small fabricators 
when he refused to go beyond 15 
cents an hour in his offer to the 
steelworkers. 

The case of the small fabrica- 
tor has been laid before the steel- 
workers’ union, with the sugges- 
tion that its members in fabri- 
cating plants be divorced from 
the dispute now going 
producing mills, but so far the 

only comment has been “no com- 
men 
















in St. Louis, acco 
the ° 






super-se 
service 





embodying what- 
ever wage in- 
creases are grant- 
ed by the steel 
mills, and at the 
same time will be 
forced to pay 
higher prices 
(perhaps $4 per 
ton) for the steel 
which they buy 
from the mills. 
In the opinion 
of E. S. Evans jr., 
president of Ev- 













short order. 





Hundreds of these fabricators are | be 
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WRIGHT MOTOR — a more than $55,000 in a new Nash dealership 
franchise. At the table (left to 
spreeneens of Wright Motor Co., w 
. L. Jackman and Frank Kenne 
building, which will have a 100-foot 
station will occupy appro: 


, St. Louis zone manager, shown signing 


ouns 
ht) are: M. C. Jackman, Kingsley Wright 


is building the new structure); Kouns; 
. Construction is now under way on the 
frontage and 155-foot depth. A modernistic 
ximately 3,000 square feet next to the 


suppliers to automobile plants and | all in the current mess, since even 
their closing is even more serious | their basic wage rate is 22 cents an 
than the shutting off of raw steel| hour higher than in the mills. 
supplies from the motor plants a ee 

which had been able to stock up Tubing Plant 

to a certain extent on such stand- 

ard items as sheets, strip and bars. | Closes Down 

The suspension of two or three fab- 
ricators’ shipments will bring all|major parts supplier closing be- 
the automotive plants to a halt in|cause of exhaustion of steel stocks 


ONE OF the first instances of a 


was that of Bundy Tubing Co., 


all fuel and oil line tubing used in 
passenger cars and trucks. 


Actually, these plants should not which supplies over 75 percent of 
grouped in with steel mills at 


be 

of strip steel were not complete- 
ly exhausted, the company de- 
cided to close while a sufficient 
tonnage was still on hand to per- 
mit resumption of operations 
when more steel shipments could 
be started. 

It appears fairly certain the clos- 
ing of Bundy Tubing will affect 
seriously practically all automotive 
plants, unless they have been able 
to store appreciable inventory in 
recent weeks. 

* 


STEEL CIRCLES, when they 
are not dissecting the strike sit- 
uation, pause to comment on a 
recent inquiry for 15,000 tons of 
sheets from Kaiser-Frazer Corp. 
which they say has been turned 


* 


ONE OF the worst muddles in 
the entire Washington bureaucracy 
is the disposal of surplus property 
by the RFC Scores of instances 
could be recited, detailing weeks 
upon weeks of delay in locating 
machines and equipment for inter- 
ested purchasers, miles and miles 
of red tape to be waded through 
before closing deals, under-the- 
table sales of facilities to “middle- 
men” who-turn around and try to 
stick up legitimate buyers with a 
markup of 100 percent or more, etc. 


Some day, some energetic inves- 
tigator or reporter will dig into 
what has happened in this surplus 
property disposal activity and will 
come up with one of the smelliest 
stories ever to hit the front pages. 
By that time, probably, the New 
Deal and its aftermath will. have 
long since been interred. Right 
now, business men who have had 
dealing with the RFC are literally 
purple in the face. 


Not For Peace 
Finger-Tip Air Control 


Held Too Costly 


AKRON. — One of the gadgets 
your postwar automobile will not 
have — probably ever — is a con- 
stant tire-pressure gauge on the 
dashboard. This, say B. F. Good- 
rich engineers, is in spite of the 
fact that such a device already has 
been proved workable. It was the 
amphibian “ducks” used in the war 
that required this super-elaborate 
device, because they waddled up 
over such contrasting surfaces as 
sand, coral and hard highway, fre- 
quently under enemy fire, and they 
had to change the pressure in their 
six special 10-ply 11 by 18 tires 
without stopping to apply a hand 
pump. 

It is only under conditions of 
actual beach-head warfare that the 
“convenience” of such finger - tip 
control on tire air-pressure would 
be “anywhere near worth the cost 
and the machinery” necessary to 
make it possible, the technicians 
say. 
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Truckin’ 


ATAing 
Buzz Bomb 


Pile East 


By 
Jack Weed 





S must have leaked out 
about the good finance terms 
K. R. Cravens of the Mercantile- 
Commerce Bank & Trust Co. was 
going to announce to the truckers 
assembled for the mid-winter an- 
nual meeting of the American 
Trucking Assns. in Cincinnati last 
week, judging from the amount of 
entertaining that was going on in 
the Netherlands Plaza hotel. 


Of course, it has always been 
customary in shindigs of this type 
—and to these “for-hire” boys—to 
have headquarters rooms where 
the boys can be made at home and 
sort of welcomed into the family. 
And this year’s meet was no excep- 
tion. Starting from the top floors 
down—I know for I made them all, 
I guess— there was White truck in 
a beautiful corner suite which had a 
winding stair going up to rooms in 
an alcove above. Beyond doubt the 
prize headquarters of them all— 
and the envy of my hairless 
“Groucho Marx” friend, Sam Hou- 
ston, who berated his Cincinnati 
branch manager for letting White 
steal this spot on them. 

Next came Goodrich Rubber and 
a floor below them, was Firestone. 
Then came International Harvest- 
er, with Mack Truck in the Presi- 
dential suite, Bantam Trailer, Reo, 
Goodyear, Fruehauf Trailer and 
Trailmobile. Cincinnati is Trailmo- 
bile’s home port, and they sure 
went to town both in and out of 
their headquarters. 


BUT IT WAS in the extra cur- 
ricular events that the boys really 
spread themselves this year. Fire- 
stone threw the finest cocktail 
party and smorgasbord feed that 
it has ever been the pleasure of 
your rambling gourmet—or gour- 
mand—to attend. This affair on 
Tuesday evening—the second night 
of the meeting—was done beauti- 
fully, with a heavily.loaded smor- 
gasbord at least 100 feet long, 
music, tables of hors d’oeuvre 
sprinkled all around and the top 
brass, Jackson and Jackson, Fair- 
banks and Kniss, all very much in 
evidence. And incidently so was 
the top brass from both the vehicle 
manufacturers attending the meet 
as well as the truckers themselves. 

Not to be outdone, Trailmobile 
repeated in the same spot the next 
night—and it, too, was crowded—as 
was the Goodrich affair up in its 
headquarters. The Michigan truck- 
ers held an old-home-hour in their 
suite that night and across the hall 
the Wisconsin gang was dispensing 
some mighty fine “bleu” and “swiss” 
cheese. So I got myself into a state 
where I didn’t dare go to bed be- 
fore three in the morning. Yea, you 
guessed it, Sam Houston was par- 
tially responsible for that late hour, 
too. 

Then Thursday evening, before 
the banquet, White Motor under 
the genial hosting of Nev Bauman 
put on a delightful cocktail hour, 
and sprung a real surprise in El- 
wood Gary—under contract to the 
Metropolitan—who sang copiously 

(See TRUCKIN’, Page 31, Col. 1) 
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Action to Balance 


Labor Seales 
Urged by ATA 


Congress Is Asked 
To Kill 3% Tax on 
Truck Transportation 


By Jack Weed 
Truck Editor 


CINCINNATI.—Ted V. 
Rodgers, of Scranton, Pa., 
was elected to the presidency 
of the American Trucking 
Assns. for the thirteenth con- 


secutive term at the annual con- 
vention of the association held at 
the Netherlands Plaza hotel here 
last week. 

Despite crowded hotel accommo- 
dations and adverse travel condi- 
tions, over 800 delegates from the 
various state associations were in 
attendance. 


Prominent among the subjects 
discussed were financing of new 
rolling stock; the continuation of 
the association’s fight against the 
integration movement which has 
as its objective the consolidation 
of all types of transportation un- 
der a few large © com- 
panies; the problems of labor- 
management, and taxation. 

In the closing day of the conven- 
tion the nation’s motor carriers 
not only unanimously adopted reso- 
lutions calling upon Congress to re- 
peal the 3 percent transportation 
tax on highway transport, which is 
felt to be excessive, but also called 
for a clearer definition of the “leg- 
itimate practice of labor unions in 
their relations with employers.” 

In this latter appeal, a six-point 
appeal was made based upon. the 
following: 

1.We (the ATA) believe that 
labor unions should be subject to 
regulations defining the legitimate 
practices of unions in relation with 
employers; 

2. That Congress should prohibit 
the establishment of monopolistic 
conditions within unions; 

3. That employers should have 
the same privilege of organization 
as is accorded unions; 

4. That legislation should not 
provide for compulsory arbitration; 

5. That both union and employer 
should be held legally responsible 
for violations of agreements; 

6. That laws dealing with picket- 
ing and boycotting should recog- 
nize and protect property rights 

(Continued on Page 27, Col. 4) 


Repeal of 2% Tax 
Asked in Va. for 
Outside Truckers 


RICHMOND, Va.—aA bill to re- 
peal the 2 percent gross receipts 
tax on Virginia earnings of out-of- 
state motor carriers has been in- 
troduced in the House of Dele- 
gates. 

Under the bill, the levy on out- 
-of-state carriers, which has drawn 
the opposition of Virginia truckers, 
and threats of retaliation from the 
District of Columbia and neighbor- 
ing states, would be stricken from 
the law, although the tax on car- 
riers domiciled in this state would 
be continued. 

The 2 percent tax, applicable to 
common. carriers for a number of 
years, was extended in 1942 to con- 
tract and for-hire carriers. How- 
ever, by reciprocal agreements, the 
tax on all out-of-state carriers on 
their Virginia operations was sus- 
pended during the war, with the 
result that the contract and for- 
hire carriers based outside the 
state have not been called upon to 
pay the levy. 

It was reinstated as of Jan. 1, but 
it is payable by quarters with the 
initial returns not due until Apr. 15. 


New F- inancing Program 
Eases Truck Purchases 





Discussing Truck Picture 





DISCUSSING THE advantages of the new wire cord tire at the American 
Trucking Assns. convention in \~— are well known truck and tire indus- 
s. oe; to one S. J. a. Bauman, vice-president in charge of sales for 

Perkins 


tional Harvester; V. D. Kniss, tire 


vice-president, catez; V.. D. Tire and Rubber Co., ond W. 


mneeeee of national fi 


" sales for Interna- 
L. . executive 
Schumacher, sales 


manager, motor truck division of White Moto: 





TALKING OVER the trucking 
—— T g Assns. convention, 
D. Kniss, tire sales 


a é. Weea 
manager of ATA, and L. 
Tire and Rubber Co. 


New Ceili 


S anes etek for 1946. durin 


manager of the 
truck editor % Automotive News; W. W. Belson, assistant general 
R. Jackson, executive vice-president of the Firestone 


the annual 
in Cincinnati the w of Jan. 13, 
Firestone Tire and Rubber Co.; 


ngs on Trucks 


Expected by Feb. I 


WASHINGTON. — Retail ceiling | ceilings on truck-trailers by make 


prices on trucks and motorcycles 
are expected to be released by 
OPA before Feb. 1, the Truck- 
Trailer Mfrs. Assn., Inc., reported 
here last week. The new price reg- 
ulation, however, will not include 
truck-trailers, according to the re- 
port. 

The report followed discussions 
with the Automotive branch, Ma- 
chinery division, of OPA. 


Exclusion of trailers from ceiling 
prices was said to be based on OPA 
belief that the relatively greater 
number of companies and wider 
range of models would make it in- 
advisable to set dollar-and-cent 





Trailer Show Opens 


In Chicego | Mar. 16 
CHICA The eighth Na- 
tional Trailer Coach show, dis- 
playing the modern trailer coach 
in its 1946 entirety, will open at 
the Coliseum, 1514 S. Wabash 
Ave., Mar. 16 through Mar. 24, 
it was announced last week by 
Harry Bartholomew, president 
of the show and president of the 


Mich.; Dan Farr, president, Su- 
perior Industries, Goshen, Ind.; 
Sam Molner, president, Chicago- 
Streamlite Coach Corp., and 
William Kerfin, president, Na- 
tional Plywood Co., Chicago. 


and model. 


Currently, OPA is studying the 
price problems of the truck-trailer 
industry in an effort to decide the 
following: 


1. Whether any price relief will 
be required. 

2. If relief is required, whether 
it should be given through includ- 
ing truck-trailers under SO-142. 

3. Whether fixed, dollar-and-cent 
ceilings should be set for truck 
trailers by make and model. 

OPA was said to favor the set- 
ting of fixed prices because of 
greater ease of administration and 
enforcement. The truck-trailer as- 
sociation contended, however, that 
it may be more practical to con- 
tinue the present procedure or in- 
clude trailers under SO-142. 


Bank Plan Meets 
Carrier Needs 


Details of Lenvdabinents 
Long-Term Loans 
Given at ATA Parley 


CINCINNATI. — Dealers 
will benefit from new condi- 
tions in truck financing, it 
was pointed out at the meet- 


ing of American Trucking 
Assns. here last week. 

With materialization of lower in- 
terest charges and a smaller down 
payment, a goal sought by the asso- 
ciations, dealers will be able to sell 
more jobs because carriers, now 
facing more favorable financing 
prospects, can handle the purchase 
of additional replacements. 

These conclusions were reached 
from statements by K. R. Cravens, 
St. Louis banker, and Ted V. Rodg- 
ers, president of the associations. 

In contrast to the past when in- 
terest rates were often as high as 
16 percent and down payments 
reached 33 percent, with periods of 
payment ranging from 12 to 18 
months, Rodgers related the results 
of the drive for better financing 
terms. 

“We have told the bankers we 
must have three to five-year repay- 
ment periods instead of 12 to 18 
months,” he said. “We have made 
out a case for down payments on a 
modest basis and our contention 
has been well received. We have 
argued for simple interest rates of 
3 to 4% percent instead of the 6 to 
10 percent or more compounded 
which was exacted in the past. 

“This drive has actually and po- 
tentially saved all classes of car- 
riers hundreds of thousands of dol- 
lars. If you do not have proper ar- 
rangements for credit as I have 
outlined them, go after your banker 
and go after other bankers either 
in your city or out of it.” 

Banks want to meet the require- 
ments of contract and common car- 
riers which need, and should have 
an abundance of selective and flex- 
ible credit, said K. R. Cravens, 
president, Mercantile - Commerce 
Bank & Trust Co., St. Louis. 

He termed the ‘associations’ edu- 
cational plan among bankers a con- 
structive one. His address was 
based on the accomplishment of its 
broad objective -——adequate equip- 


ment term financing that would in- ‘| 


clude longer maturities and smaller 
down payments at lower interest 
rates. The trucking industry might 
need in excess of $500,000,000 cap- 
ital, he estimated. 

“Yes, you need the credit and the 
bankers want and are pledged to 

(Continued on Page 34, Col. 1) 


Colo. Grange Applauds Bill 
On ICC Rate Jurisdiction 


DENVER.—Demands that in the 
interest of the public, as well as of 
agriculture, transportation of any 
kind should continue under private 
ownership and operation, and that 
the Bulwinkle bill now before Con- 
gress should be enacted, were made 
by the Colorado State Grange at 
its annual meeting here last week. 

Calling for continuation of the 
competitive principle and private 
ownership and operation, the farm 
group asked that transportation be 
free from absorption by ownership 
of one mode of transportation by 
another. J 


The Bulwinkle measure provides 
ICC jurisdiction over common car- 
rier collective rate making and 
anti-trust protection for those op- 
erators who enter into such rate 
agreements and other agreements 
not related to ownership but to 
service in behalf of the public. 

Gov. Vivian explained that lack 
of engineering help and labor had 
bogged down the state’s highway 
program, He promised, however, 
Colorado would have the greatest 
highway construction program in 
its history by summer. 
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School Bus Safety Plan 
Adopted by Maryland 


BALTIMORE. — Revision of the 
Maryland department of educa- 
tion’s standards for school buses 
to conform with national require- 
ments decided on last fall at a 
meeting of the National Council of 
Chief State School Officers was an- 
nounced last week by Dr. Thomas 
G. Pullen, president of the national 
council and Maryland state super- 
intendent of schools. 

The new standards, adopted to 
promote safety, efficiency and 
economy, include the following: 


Elimination of the “stop!” sign 
f 


going either way, and invite cars 
behind the bus to stop only when 
the bus itself is about to halt. 
An improved heater - ventilation 
system guaranteed not to induce 
noxious fumes into the buses. 
Windows that open far enough 
for good ventilation in hot weather, 
but not far enough for children to 
get heads and arms through. The 


new windows will be capable of 
being entirely removed easily and 
quickly, if this is necessary to free 
the victims of an overturned bus. 

Interior designs eliminating pro- 
jections that might injure passen- 
gers thrown from their seats, re- 
moval of jumpseats and construc- 
tion of a safety bar around the 
driver to prevent his arms from 
being jostled while driving. 

Rear bumpers designed to pre- 
vent hitching of riders and tows. 


Nonskid floors and steps. 


Location of gas tanks and fill- 
ing ports entirely outside the 
body of the bus and in a position 
thought least likely to drench 
occupants with the fuel in the 
event of an accident. 

Distribution of the _ vehicle’s 
weight so that not more than 75 
percent of the gross tonnage rests 
on the rear tires. 


Bodies of sufficient strength to 
support the entire weight of a 
loaded bus on its top or side if 
it overturned. 





Soundness of Toll Roads, 


ned by APIC 


“give the matter very thorough 
study before seriously consider- 
ing the construction of such 
roads.” 

“Recent proposals advanced 
by certain interests,” the APIC 
notes in its current Tax Eco- 
nomics Bulletin “apparently seek 
to reinstitute the toll financing 
of highways, a principle which 
for the most was aban- 
doned in the public interest long 
ago with the demise of the turn- 
pike companies. Although the 
toll device has persisted through 
the years as a method of finan- 
cing bridges and tunnels when 
their cost would otherwise have 


- prohibited construction, toll 


highways generally have never 
been considered favorably since 
the development of modern 
transportation.” 





May Boost Weig 


Ky. Bill Proposes. Maximum Truck Limit 
Of 42,000 Pounds 


FRANKFORT, Ky. — Trucks up 
to 42,000 pounds gross weight would 
be permitted to travel such federal 
highways in Kentucky as the state 
highway commissioner may desig- 
nate under a bill introduced in the 
lower branch of the state legisla- 
ture last week. 

The proposed legislation would 
become effective Jan. 1, or upon the 
President’s official proclamation of 
the end of the present national 
emergency, whichever is earlier. 

measure would replace 
Kentucky’s wartime act which 
authorizes the highway commis- 
sioner to issue permits for truck 
travel exceeding the statutory 
limits on roads he decides can 
bear the heavier burdens. Under 
the proposed new legislation, 
however, the commissioner, in- 
stead of issuing individual per- 
mits, would designate certain 
roads as safe for the larger 
trucks, these roads being limited 
to those maintained in part by 
federal funds. 

Long assailed by highway users 





“International Is a Good Line of Trucks to Sell” 













International’s complete line, consumer demand for Inter- 
nationals, and a rich agricultural and industrial market 
are keystones of the successful Valley Truck and Tractor 


Company dealership at Columbus, Georgia. 


John K. Clason, owner, and D. M. Tennyson, manager, 
have built up a profitable business since Mr. Clason took 


over the Harvester dealership in 1939. 


A combined general line and truck dealership, Valley 
Truck and Tractor’s operations are housed in three 
buildings. Truck parts and service are handled separately 


in one of them with modern, up-to-date equipment. 


‘The International 
quiries are welcome. 


INTERNATIONAL HARVESTER COMPANY 
180 North Michigan Avenue, Chicago 1, Illinois 


franchise is a valuable one. 


“The COMPLETE Line 
Suits Our Needs,” 


Say Owner and Manager of 
VALLEY TRUCK and er CO., 
a Columbus, Georgia | 


John K. Clason, left, president, and D. M. 
Tennyson, vice president and manager, look 
over the truck sales situation in their territory. 


In- 


Listen to “Harvest of Stars’’ Every Sunday—NBC Network 


INTERNATIONAL 7% 


A complete line of 
International Truck 
Parts is the founde- 
tion of Valley Truck 
and Tractor's parts bus- 
iness, B. H. Ellis, parts 
salesman, is shown at 
parts counter. 








Valley Truck and Tractor's service department keeps trucks on the job with 





TRUCK SECTION 


ht 


as the nation’s worst transportation 
barrier, Kentucky’s normal peace- 
time maximum is 18,000 pounds. 
The bill would authorize 18,000 
pounds per axle with a maximum 
of 42,000 pounds, all gross loads; 
maximum height of 12% feet; max- 
imum length of 35 feet with not 
more than 42 feet in the case of a 
semi-trailer. 

License fees for trucks would be 
reduced by the bill from the maxi- 
mum of $230 for 10,000-pound ve- 
hicles to $150 for vehicles weighing 
up to 42,000 pounds. A 50 percent 
increase would be added to any 
vehicle not equipped with pneu- 
matic tires. 

The measure also would increase 
the gross weight for a farmer’s 
truck from 3,000 to 18,000 pounds 
and retain the present $4.50 license 


ee. 

It would set up a weight fee on 
vehicles over 18,000 pounds, rang- 
ing from $67 to $200 for a 42,000- 
pound truck or bus. Trucks hauling 
their owners’ property would be 
exempt from the weight tax up to 
18,000 pounds. 

The bill would revise the excise 
tax on contract and common car- 
riers to a scale ranging from $22 
to $300 on weights up to 42,000 
pounds. The old law set the tax 
at $1 for each 100 pounds. Trucks 
of 18,000 pounds and under would 
be unaffected by the fees, as would 
be trucks operating exclusively in 
a municipal zone. 

A motor vehicle reciprocity bill 
was also introduced last week. It 
would authorize the state revenue 
commission, with the approval of 
the governor, to enter into com- 
pacts with other states exempting 
owners of motor vehicles from 
the payment of license, permit 
and certificate fees under certain 
terms and conditions. 

Another bill would extend powers 
of the state division of motor trans- 
portation in regard to the regula- 
tion of rates and service by author- 
izing the division to grant stays 
to persons holding certificates over 
public highways or between fixed 
termini. 


N. J. Le 


gislature 
Asked to Raise 


Truck Taxes 


TRENTON, N. J.—Truck owners 
would pay an additional $1,300,000 
a year in New Jersey registration 
fees under an administration bill 
introduced in the state legislature 
here last week by House Majority 
Leader Leon Leonard, Atlantic 
county republican. Higher truck 
registration fees were suggested by 
Gov. Walter E. Edge in his annual 
message to the Legislature. 

In introducing the bill, Leonard 
said: — 

“New Jersey imposes no use tax, 
road tax, utility tax or transporta- 
tion corporation tax, common in 
other states, upon vehicles of this 
character. This act is destined to 
make such vehicles bear their true 
proportion of the cost of highway 
construction, repair and mainte- 
nance.” 

Based on the gross weight of the 
vehicle and load when loaded to 
full capacity, the scale of fees un- 
der the bill would range from $5 
for vehicles of 1,000 pounds or less 
to $150 for vehicles of 29,001 to 
30,000 pounds. Present fees range 
from $10 to $99. 


Mack Promotes 


McCall in N. Y. 


NEW YORK.—Mack Mfg. Corp. 
last week appointed George McCall 
manager of the service engineering 
department, at the Long Island 
City plant. 

He succeeds C. F. Drumm, who 
will devote his time to special as- 
signments covering factory, engi- 
neering, sales and field contacts. 


Johnson Returns 


S. L. Johnson has rejoined the 
Bowell-McDonald Motor Co., Ltd., 
{615 Burrard St., Vancouver, "B.C. 
; as sales manager. He left the deal- 
| ership to join WPTB. 
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Keen Competition Seen... 
For-Hire Haulers Face 


New Opportunities 


WASHINGTON.—During the war 
the nation’s intercity for-hire mo- 
tor truck industry, operating under 
restrictions that forced curtailment 
of many services, lost some ground 
to the railroads, but there remain 
several new lines of profitable de- 
velopment for the industry, accord- 
ing to the U. S. Department of 
Commerce. 

The current monthly “Industry 
Report on Domestic Transporta- 
tion,” prepared by the transporta- 
tion unit of the Bureau of Foreign 
and Domestic Commerce, indicates 
that although intercity for-hire 
motor carriers of property per- 
formed more ton-miles in the war 
years, their percentage of total 
tonnage for all for-hire freight 
carriers declined slightly. 

Ton-miles of private trucks de- 
clined substantially during the war 
years, even though tonnage carried 
may have remained at prewar 
levels. Tonnage of local for-hire 
carriers appears to have shown a 
definite “increase. 

In view of the prospect of in- 
tense inter-agency competition in 
the postwar and the prob- 
able resumption of private truck- 
ing on a scale at least equal to 
the immediate prewar years, 
common and contract truckers 
face a period of uncertainty as 
to available traffic, the report 


Restoration of prewar service 
standards with respect to speed, 
frequency, dependability and con- 
venience of service is viewed in 
the report as one of the most 
pressing problems the for - hire 
trucking industry must face in 
competing with other for-hire 
agencies and with private trucking. 
Closely related. to this problem is 
the vast replacement and rebuild- 
ing program which will be neces- 
sary to restore trucking equipment 
to its prewar condition or better, 
it was said. 

Exceed Railroad Rates 


In reviewing the effect of the 
war upon the net income of truck 
lines, the report indicated that the 
increase in operating expenses “has 
been relatively more serious than 
in other transport agencies, chiefly 
because a very high proportion of 
their costs vary directly with traf- 
fic and reflect items of expense 
which have been considerably in- 
creased during the war.” 

As a result, interstate for-hire 
motor freight carriers are now 
operating at a rate level varying 
from about 6 to 10 percent higher 
than railroad rates. These carriers, 
it was stated, contend that they 
are compelled to compete with a 
rail less-than-carlot rate structure 
which fails by a wide margin to 
cover the out-of-pocket cost of 
performing the service. 

The report concludes that if 
the heavier loading of rail mer- 
chandise cars during the war, 
with its attendant economies, 
cannot be retained, some adjust- 
ments may have to be made in 
rail rates on traffic for which 
truck lines compete. 

Regarding the types of service 
the trucking industry should ren- 
der to reflect its inherent advan- 
tages, it was noted that to some 
extent war experience clarified the 
area in which trucks ‘may compete 
to best advantage. 

“As an example, the use of trucks 
as extensions of assembly lines, as 
conveyors of parts and subassem- 
blies between plants located rela- 
tively short distances apart — a 
normal practice in some areas — 
has proved extremely efficient and 
may well be still further expanded 
as a result of war experience,” the 
report said. 

Other Possibilities Cited 

Other promising opportunities for 
trucking appear to lie in many 
types of short-haul petroleum op- 
erations, and in pickup and delivery 
service for airlines, according to 
the report. It was said that the 
development of data on compara- 
tive costs of transportation by vari- 
ous agencies will be useful in 
determining areas of relative econ- 
omy and fitness. 

The report pointed out that sig- 
nificant changes in the competitive 


character of the trucking industry 
occurred during the war. Many 
small carriers were granted tem- 
porary authority to suspend opera- 
tions for such reasons as military 
service, restrictions upon operating 
authority, shortages of labor, equip- 
ment and supplies, changes in in- 
dustrial production, and bans on 
nonessential transportation serv- 
ices. 


In addition, an unknown num- 


tion has continued to increase 
during the war, the report said, 
adding: 

“It appeared that the least re- 
stricted class of carriers (large 
regular-route common carriers of 
general commodities) most often 
obtained the advantage of tem- 
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porary additions to operating au- 
thority, and were usually granted 
authority for a longer period of 
time than other carriers.” 

The report stated that in the 
postwar period, competition within 
the industry will be lessened unless 
a regulatory policy of liberal entry 
and fewer restrictions is followed. 


@ Anthony “Super” Hydraulic Hoists and Bodies, up to 30 ton 
capacity—with “power speed lift” and “rubber restraining 
blocks,” two of many features that explain the evident pref- 


erence for Anthony equipment on the job. 


@ Anthony Hydraulic Lift Gate. . 
war-developed pieces of equipment for loading and unloading. 
Raises and lowers load from ground to truck level. 


@ Anthony Material Spreader, rugged, all steel; for road build- 


ing, maintenance and ice control. 


@ Anthony Hydraulic Platform “Booster” Hoists, especially de- 
signed to make dump bodies out of flat bed trucks. 


Write for complete details on 
any Anthony product. Available 
through all truck dealers and 
Anthony distributors. 


ed by ANTHONY CO. 


. one of the remarkable new 


Such a policy will be of special 
importance to the small carriers 
who wish to resume their opera- 
tions, and to returning veterans, 
who have shown a wide interest 
in starting a trucking business. 
As to efficiency of truck opera- 
tion during the war, the report 
concluded that real gains were 


HAS IT... 


Streator 


Some benefits, it was said, may 
be carried over from the wartime 


on maximum permissible sizes and 
weights will also help to increase 
the utilization of trucks, the report 
declared. 


Fisher Leases 
Plant in Ohio’ 


WASHINGTON.—Approval of a 
lease offered by Fisher Body for 
the plant operated by General Ma- 
chinery Corp. at Hamilton, O., was 
announced last week by the RFC. 

Fisher plans to use the building 
for temporary storage of heavy 
machinery during construction of 
a large stamping plant which will 
employ about 3,500 men, it is said. 


Chevrolet Assn. Moves 


PHILADELPHIA, — The Chevrolet 
Dealers Assn. of Philadelphia has 
moved to 4826 York Rd. It was for- 
merly at 1515 N. Broad S 
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New Bus Planned 


Twin Coach Negotiates for Buffalo Site 
To Make 58-Passenger Model 


BUFFALO. — Twin Coach Co., 
Kent, O., will buy one of the build- 
ings at the Curtiss-Wright modifi- 
cation center at Buffalo airport and 
will be ready to produce a new-type 





Expansion Plans 
Announced by 
Truckstell 


CLEVELAND. — The Truckstell 
Co. last week announced expansion 
of products handled, of personnel 
facilities. 

The company, national distribu- 
tor of truck equipment and truck 
conversions, will announce several 
new products in the near future, 
it states. 

Howard H. Lynch, formerly east- 
ern division manager, has been pro- 
moted to sales manager. W. F. Bal- 
zerick will continue as western di- 
vision manager. 

New appointments are: Charles 
L. Brower, eastern division man- 
ager; Loren W. Creed, central di- 
vision manager, and Gilbert K. 
Smith, southern division manager. 

Expansion activities are reported 
by several Truckstell distributors. 
Perfection Spring & Equipment 
Co., Kansas City, has organized a 
new corporation, Perfection equip- 
ment Co., Wichita. 

Axle and Equipment Co., Chi- 
cago, has leased and occupied a 
building at Moline, Ill, North- 
west Truckstell Sales, Port- 
land, Ore., expects to open branch- 
es in Seattle and Spokane in the 
near future. It has appointed Nor- 
man Page as general manager and 
Percy Black as sales manager. 


White to Up Size 
Of Mo. Unit 100% 


ST. LOUIS. — White Motor Co. 
will practically double the size of 
its branch here with the construc- 
tion of a repair, storage and office 
building on N. 13th St. near Cass 
Ave. at an estimated cost of $300,- 
000. A 45,000 square foot building 
will be erected about June 1, and 
will employ about 80 people. 

With an aim to provide complete 
auto facilities under one roof, the 
company has developed plans to 
have a parts department, accessor- 
ies store, repair shop, storage area, 
paint shop and offices all within the 
same building. A training school 
fox truck drivers also will be pro- 
vided in the building. 


Lubrication Story 
Alemite Publishes Book 


With History, Tips 


CHICAGO. — Man’s age-long 
struggle with friction, beginning 
with the discovery of prehistoric 
man that it was easier to roll a log 
than to drag it, and concluding 
with lubrication recommendations 
for all types of modern machinery, 
is the subject of a book just pub- 
lished by the Alemite division of 
Stewart-Warner Corp., here. 

Entitled Alemite Answers, it is a 
graphic presentation, with illustra- 
tions of hydrocarbons cavorting in 
animated-movie style and cutaway 
views of bearings and other friction 
points, to demonstrate, in laymen’s 
pictures and terms, the how, what, 
when, where and why of lubrica- 
tion. 

The book is for distribution at $3 
per copy through the Alemite dis- 
tributor organization, to industry 
and the automotive, marine ‘and 
aviation fields. In addition, copies 
will be made available to engineer- 
ing and technical schools, design- 
societies and other 
individuals or groups concerned 
with machinery. 


Fla. Firm Will Operate 
Albany Ga.) Bus Line 

, Ga.—City Transit, Ltd., 
Tallahassee, Fila., has been granted 
a franchise to operate buses here 
for the next 20 years. 

The company plans to begin op- 
eration after new equipment is ob- 
tained, oe ig promised 
within four mon to 

according 


bus by mid-summer, it was report- 
ed here last week. 

The city has taken the necessary 
steps to release its claims on the 
property and the RFC expects to 
approve a contract to purchase 
the plant within 10 days, it is said. 

The bus which the company 
plans to make here will seat 58 
passengers. 

A number of men who have been 
associated with Curtiss-Wright will 
be identified with the plant. The 
general manager may possibly be 
John J. Lee, who is in charge of 
the Curtiss-Wright airport plant. 


Timmer Purchases 
Michigan Carriers 

GRAND RAPIDS, Mich.—F red G. 
Timmer, recently resigned presi- 
dent of Associated Truck Lines, 
Ine., has purchased all of the capi- 
tal stock of Michigan Messengers, 
Ine. and the Vyn Co. 

Both operate truck lines in Mich- 
igan. 


THIS I8 an International I-6 tractor 
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Moore Attacks 
Integration of 
Transport Firms 


CHICAGO. — Chester G. Moore, 


Council of Farmer Cooperatives, 
Moore contended that the railroads, 
acting through the Transportation 
Assn. of America, are endeavoring 
to set up a limited monopolistic 
transportation system. He express- 
ed doubt also that any claimed 
savings through elimination, of 


secretary of American Trucking | duplicate facilities would be passed 


Assns. and chairman of Central 
Motor Freight Assn., last week 
assailed the establishment of inte- 
grated transportation companies 
that would engage in air, rail, 
truck and water activities. 
Speaking before the National 


on to consumers. 


Moore warned that truckers may 
be forced to seek a separate regu- 
latory agency unless something is 
done to correct the objectionable 
aspects of the ICC. 


TRUCK SECTION 


Wyo. to Require 
Permits of All 


Carriers in State 


CHEYENNE, Wyo. — Wyoming’s 
Public Service commission permits 
or certificates will be required here- 
after of all commercial carriers 
operating within the state’s boun- 
daries, it was announced here last 
week by M. P. Holt, manager of 
the commission’s transportation de- 
partment, after receipt of an opin- 
ion handed down by Deputy State 
Atty. Gen. Hall Morris. 

Morris ruled that one-trip per- 
mits authorized by the 1945 legis- 
lature for units making “one or 
occasional” trips through the state 
should be considered to exempt the 
carriers from registration and com- 
pensatory fees. He held, however, 
that it should not apply to pur- 
chase of PSC permits. 


Direct Transit Files 


GRAND RAPIDS, Mich.—Articles of 
incorporation have been filed for Direct 
Transit Lines, Inc., with common stock 
capitalized at $100,000. The fi 
formerly known as Bert Glupker 
Trucking Co. Glupker is now sole 
owner. and manager. 








Look for this Registered Trade Mark 


FOR TRUCKS 


oe IESE ELIT LTA 
CYLINDER ASSEMBLY 


Something new in power brakes! ... because of their 
radically advanced actuating principles, HYCON Com- 
pound Cylinders deliver perfect brake control, correctly 
measured power, ease of installation, minimum mainte- 
nance, and all-around efficiency and economy in truck 


operations. 


Drivers like HYCON because it has a “soft pedal’’ 
. .. operates independently of the motor . . . and ELIM- 
INATES the ATMOSPHERIC lag of conventional 


type “‘booster” brakes. 


Dealers and service stations like HYCON because 
it is a compact, self-contained unit, simpler in design, 
faster to install, and cheaper to service. Fleet owners 
welcome its surprising economy. 


Automotive engineers approve its operating prin- 
ciples —the elimination of supplementary sources of 
power (vacuum or air) . . . the positive efficiency of all- 
hydraulic actuation . . . well-engineered functional de- 
sign . . . the ingenious use of two pistons in one housing, 
to make extra attachments unnecessary. 








carburetor mixture. 


ination of over-braking. 


Coopoused Cylinder 


& BUSSES 


Road Tests Show... 


Substantial savings in gasoline consumption. 
The compound cylinder permits adjustment of the 
carburetor to maximum idling efficiency, since 
the operation of the brakes does not disturb the 


Substantial increase in tire mileage due to elim- 


Fewer brake adjustments; no maintenance be- | 
yond that required by original equipment mas- 
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Dallas Dealers Hit Record 
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For Service and Repairs 


DALLAS.—Car service and main- 
tenance operations of the automo- 
tive industry here reached the high- 
est peak in history in November, 
despite the increasingly acute parts 
shortage. Dealers and service shops 
report, almost without exception, 
the heaviest volume of repair work 
on record. 


Automotive men, to some extent, 
interpret this as new realization on 
the part of the public that it is 
going to be a long time before car 
production can relieve the trans- 
portation problem, or even, some 
say, catch up with the pace of car 
deterioration, plus the increased 
demand for servicing from the pro- 
longed wear. 


It may be the beginning of a 


Dealers generally say that the 
servicing demand may be attrib- 
uted as much to actual need for re- 
pairs as to any sudden realization 


by motorists that they should keep 
their cars in best condition pos- 
sible. Most cars coming into the 
shops need necessary repairs. Their 
condition has been aggravated by 
the parts situation, which is im- 
proving in some quarters but for 
the most part is getting worse. 

The need for such parts as neces- 
sary transmission elements, bush- 
ings, bearings, gaskets and ignition 
units is causing as much trouble in 
the maintenance field locally as it 
is at the factories where. some as- 
sembly lines have stopped for need 
of .parts. Packard, Lincoln and 
Nash are notable examples of the 
latter. 


Fortunately, the supply of me- 
chanics is improving. Most shops 
could use a few more, while a 
few report they have sufficient 
help. 

Experienced men are returning 
from the service, one dealer report- 
ing five back. Many dealers report 
a shortage of experienced help in 
the parts departments. 





Laid-Off Ford Workers 
To Get Jobless Pay 


unemployment compensation, 
UAW - CIO President R. J. 
Thomas announced last week. 


“The company appealed the 
Michigan Unemployment Com- 
pensation commission’s decision 
to pay these laid-off workers,” 
Thomas said, “and the union’s 


vacation pay 
year, coal be be denied unemploy- 
ment compensation.” 


The referee ruled the 20,000 
workers were entitled to com- 
pensation amounting to about 
$22 apiece a week for three 
weeks, Thomas said. 





Truck Tax Hit... 


Balanced Labor Scales’ 
Urged by ATA 


(Continued from Page 23) 


and insure free access and egressjens, of the Mercantile-Commerce 


from property. 
Declaring that the trucking in- 


ulation and control by govern- 
ment authority, the resolution 
urges that conditions and de- 


tion of the provisions of the Na- 
tional Transportation policy de- 
clared by Congress. 

Defiinite instructions from the 
executive committee were also issti- 
ed that representatives of ATA and 
the state associations shall be pres- 
ent at all meetings of enforcement 
and regulatory bodies having to do 
with state traffic and road legisla- 
tion. 

Among the speakers at the four- 
day session were Kenton R. Crav- 
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2. Initial application. Large piston 
displaces fluid to expand brake 


shoes into contact with drums. 


3. Brakes fully applied. 
Small piston advances to cre- 


ate high hydraulic pressures. 







~ w 
Wo Sooster” Grate Needed 
The secret of controlled braking in HYCON Brakes lies 
in a second piston in the compound cylinder, which de- 


velops higher hydraulic pressures without the help of 


vacuum-air-actuated “boosters.” 


The single HYCON 


unit performs hydraulically the combined functions of 


both master cylinder and power brake... 


gives more 


constant, more positive, more reliable braking control. 


With HYCON, hydraulic pressures are in direct pro- 


portion to pedal pressures. The correct power is always 


available to meet load or no-load conditions. By elim- 


inating the lag of the atmospheric pick-up on vacuum 


brakes, it will stop vehicles more quickly. 


Sauing Split- Seconds on Stope 


The higher safety factor in HYCON braking results 
from quicker stopping; better control. The unit oc- 


cupies no more space on the chassis than the original 


equipment master cylinder; requires no additional tub- 
img, and can be installed within an hour. 


Send for Demonstrator Unit / 


HYCON compound cylinders are now available to 


replace 14” 


and 1%” Di. original equipment master 


cylinders. Order a demonstrator unit from your local 
power brake distributor, or write direct to The New 
York Air Brake Company, 420 Lexington Avenue, 


New York 17, New York. 


THE NEW WORK AIR BRAKE COMPANY 
420 Lexington Avenue, New York 17, New York 
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Bank ‘and Trust Co., St. Louis, who 
spoke on banking and new finance 
terms available to trucking firms 
that can qualify; Harry F. Chad- 
dick, Chicago, who disclosed that 
600 two-way radio-equipped trucks 
would be on the highways in opera- 
tion within the next 60 days; Rob- 
ert Ramspeck, former Geo 
congressman but now Washington 
executive vice - president and 
spokesman for the Air Transport 
Assn. of America, who told the 
truckers that separate and inde- 
pendent ownership and free com- 
petition was vital to the public 
interests. 


J. N. Bauman, vice-president, of 
White Motor Co., speaking before 
the regular common carriers con- 
ference of the association, emplha- 
sized the fact that the time has 
come for the industry to reappraise 
the methods it is using in the oper- 
ation of its equipment. It was 
necessary during the war years, 
Bauman pointed out, to give up 
many of the important fundament- 
als in efficient operation due to 
shortages in material, manpower 
and equipment but that before 
large purchases of new equipment 
are made for replacement of old 
equipment, it is important that 
every phase of the carrier’s operat- 
ing problems be completely reap- 
praised in the light of present and 
future conditions. 

Claim handling by carriers also 
came in for a going over, and 
President Ted Rodgers while ad- 


earlier, 
to be done in the way of prompt 
acknowledgment of claims, faster 
handling, and development of a 
sharper sense of trusteeship of 
C.0.D’s.” 

Headquarters rooms were main- 
tained by many motor truck, trail- 
er and supplier firms in the hotel 
during the convention. Among 
these were White Motor Co., Mack 
Motor Truck Co,, International 
Harvester Co., Reo Motor Car Co., 
Fruehauf Trailer Co., Trailmobile 
Co., American Bantam Car Co., B. 
F. Goodrich Co., Firestone Tire & 
Rubber Co., and Goodyear Tire & 
Rubber Co. 

In addition to Rodgers, the fol- 
lowing officers were returned to of- 
fice for the coming year: 

H. D. Horton, first vice-president; 
Leland James, second vice-presi- 
dent; Henry E. English, third vice- 
president; C. J. Williams, fourth 
vice-president; Chester G. Moore, 
secretary, and Charles P. Clark, 
treasurer. 


N. C. Returns 
Prewar Load 

» 7 2 
Limitations 

RALEIGH, N. C.—Allowable load 
limits for North Carolina motor 
vehicles will be lowered to prewar 
levels Feb. 1, the department of 
motor vehicles stated last week. 

Vehicles not conforming will be 
refused license plates after that 
date. 

Gross allowable weights of ve- 
hicles will be restored from 42,000 
to 40,000 pounds for tractor and 
semi-trailer combinations, and from 
52,000 to 50,000 pounds for “four 
axle” or “tandem on trailer’ com- 
binations of hauling vehicles. 


Philadelphia Carriers 
Granted Rate Raise 

HARRISBURG, Pa.— (UTPS) — 
Minimum charge per shipment for 
motor truck cartage by common 
and contract carriers in Philadel- 
phia, previously 55 cents for a sin- 
gle zone and 60 cents for two or 
more zones, was increased last 
week by the Public Utility Com- 
mission to 75 cents, effective on or 
before Mar. 1. 


Jack Weed’s Truckin’ will give you some 
interesting views. 
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Regardless of how good the rest of the tractor or trailer 
braking system may be, brake balance and synchronization 
between the two vehicles can be no better than the trailer 
relay valve that is used. 


The new Bendix S.C.V. Trailer Relay Valve is the fastest 
operating trailer valve on the market. Fast opening and 
closing valves reduce operating time to the last split-second. 
Large ports and air passages allow fast, free passage of air 
to and from the power chambers. Close graduation gives the 
driver accurate control of brake application. 


Make your trailer brakes do their share of the work. Elimi- 
nate objectionable trailer brake lag, as well as overbraking 
—common causes of costly and dangerous wheel slides, skids 


or poor stopping. 
Include the Bendix S.C.V. Valve in your tractor-trailer brake 
modernization. For further details, write: BENDIX PRODUCTS D 


ens. ¥.5. PAT. OFF. 


The Ideal Trailer Power-Brake System for 


VACUUM RESERVOIR 
—Built to take the 


AIR CLEANER— Keeps 
dirt, dust and water out of hardest 
relay valve. kind of usage over the years. 


POWER CHAMBER 
—A rugged di. - 





EMERGENCY CHECK VALVE 
— Snaps shut when the connecting 


applied in the event 


type power ch r R 
of a break away. 


requiring no lubrica- 
tion or maintenance. 
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HYDROVAC equipped tractors 


“Bendix BK 


POWER BRAKING 


—for every Truck, Tractor and Trailer 
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13,114,820 


SALEM, Mass. — An estimated 
18,114,820 passenger cars, including 
9,329,720 for families with incomes 
of $3,000 or less per year, are 
indicated as the possible market 
as a result of a consumer survey 
announced last week by Frank 
Mansfield, director of sales re- 
search for Sylvania Electric Prod- 
ucts, Inc., to measure the present 
market for automobile radios. 

“When asked whether or not 
they intended to buy a car,” Mans- 
field said, “42 percent of all those 
interviewed said, yes.” Broken 
down into different family income 
groups, those who said they plan- 
ned the purchase of a car included 
67 percent with incomes of $5,000 
and over; 59 percent with $3,000 
to $5,000; 43 percent with $1,000 


NEW CITY BUS claimed to be first air-conditioned urban motor coach ever built for city use. The new ACF-Brill | to $3,000; and 29 percent with fam- 
model ©-36 bus has seats for 36 passengers; windows slide horizontally instead of up and down; new designed axles |ily incomes of $1,000 or less. 
and springing for greater riding comfort; greater room bet ween seats and is claimed to operate at inside temperatures According to Mansfield, this may 


mean that there is a market for 
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The S.CV. Valve—a new 


Bendix B-K Product 


Trailer Relay Valve: on the marke 


md trailer 


Want Cars 


Approximately 9,329,729 Desired by Families 
With $3,000 Incomes, Survey Shows 


1,246,200 cars to families with annu- 
al incomes of $5,000 or more; 2,- 
538,900 for those with $3,000 to $5,- 
000; 6,443,000 for those with $1,000 
to $3,000; and 2,886,720 for those 
with incomés of less than $1,000. 
When asked whether or not they 
planned to buy a car equipped with 
a radio 80 percent said yes; 17 
percent said no; and 3 percent 
said they were undecided, he said. 
Within the group who said yes 
were 77 percent with incomes of 
$5,000 or more; 81 percent with 
$3,000 to $5,000; 81 percent with 
$1,000 to $3,000; and 80 percent 
with incomes of less than $1,000. 


U. C. Dealers 
See No Sun. 
In Florida 


ST. PETERSBURG, Fla.—The 20 
used-car dealers here are in the 
doldrums. A survey discloses that 
from 50 percent to 75 percent of all 
deals in used cars are made by 
individuals which, the dealers be- 
lieve, are above ceiling prices. The 
black market is wide open in St. 
Petersburg. Dealers believe that at 
least 50 percent of all individual 
transfers can be classified as black 
market. 

Legitimate dealers, therefore, find 
themselves with a greatly restricted 
supply to fulfill an over-expanded 
demand. The used-car lots are 
empty. 

The four percent cut for used 
cars by the OPA finds the dealers 
divided as to its effect. Several 
stated that they could not see how 
it would affect them for better or 
worse. Several thought it would 
hurt plenty. 

“There goes my profit,” comment- 
ed one dealer on the ceiling cut. 
“Nothing will help us used-car 
dealers until the supply in new 
cars catches up to the demand,” 
he said. 


You get the best results in our Classified 
Section, inside back cover. 
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Hit Edge’s Figures 


Governor Hasn’t Given All the Facts, 
N. J. Truckers Declare 


NEWARK, N. J. — Commenting 
on Governor Edge’s recommenda- 
tion to the New Jersey legislature 
last week that motor truck license 
registration fees should be increas- 
ed because “present license charges 
are out of all proportion to the 
service given and the damage done 
to our superhighways.” James Mc- 
Ardle, president, New Jersey Motor 
Truck Assn., said that the governor 
has unwittingly not been given all 
of the facts. 

McArdle stated that the legisla- 
ture was told that motor trucks 
pay approximately $5 million annu- 
ally in registration fees, while the 
motorists contribute $15 million to 
build and maintain highways. 
“While this statement is substan- 
tially correct,” he said, “a very 
important phase is overlooked, 
namely, the ratio of automobiles 
to trucks which is about seven or 
eight-to-one.” 

He also called attention to the 
fact that the motor truck owners 
pay over $5 million annually in 
gasoline taxes and that the mileage 
that the truck gets from a gallon 
of gas is as low as three miles 
and the average about six miles, 


9 N. D. Haulers 
Sign AFL Pact. 


Resume Work 


FARGO, N .D.—Nine truck lines 
in the Fargo area have agreed to 
sign the 1945-46 over-the-road-con- 
tract with the AFL General Drivers 
union, it was announced last week. 

Disputes over the new contract 
precipitated the AFL strike against 
the Midwest Operators Assn., which 
started Nov. 16 in a seven-state 
region. The union called off its 
strike at the nine truck outfits who 
agreed to the contract. They are: 

Fritz Truck, Erickson Trucking, 
Grandadam, McCoy Truck, C. L. 
Owens, Adams, Inc., Valley Sales, 
Coleman Truck and the Farmers 
Union Cooperative Shipping Assn. 


Wyo. Truckers 
Resume After 


Strike Ends 


CASPER, Wyo.—(UTPS)—tTrans- 
portation of freight by truck, north 
and south from Casper, was re- 
sumed last week when trucks made 
their first over-the-road trips since 
the AFL teamsters strike Nov. 16. 

Lines involved were the Bur- 
lington Truck line, north and south 
between Billings, Mont., and Den- 
ver; Natrona Transport Co., south 
to Denver; Salt Creek Freightways, 
north to Billings. 


Columbus Rules 
On Vet Sales 


COLUMBUS, O.—The Columbus 
Automobile Trade Assn. announced 
last week that it will give prefer- 
ence to returning veterans of 
World War II who are in need of 
cars or trucks, where there is gen- 
eral hardship. 

George W. Byers, president, said: 
“Genuine cases of hardship will in- 
clude cases of war veterans suf- 
fering physical disability, or cases 
where it is necessary for veterans 
to have the use of a car to earn 
a livelihood.” 


Fla. Tag Sales in 1945 


Totaled $10,522,951 

TALLAHASSEE, Fla. — Florida 
license tag sales last year put a 
record $10,522,951 into the state 
treasury, despite the national short- 
age of motor vehicles, according to 
figures revealed last week. 

The state collected a _ record 
$218,585 in $1 fees for registering 
new and transferred automobile 
titles during 1945. Tag receipts were 
$753,496 above the previous record 
high of $9,948,040 in 1944. 


A. A. Roberts has been appointed 
new car sales manager of Rebsa- 
men Motors Inc. (Ford), Little 
nti Ark., at Third and Spring 


which. results in the paymerit of 
% to one cent a mile for every mile 
of highway use by the motor truck, 
as compared with an infinitesimal 
— gas cost that the motorist 


It was pointed out further that 
motor trucks represent only about 
12% percent of the total highway 
vehicle registrations, whereas they 
pay approximately 23 percent of 
the total registration fees and gas 
tax payments made by the two 
classes of owners. 


As to the charge that motor 
trucks damage our superhighways, 
McArdle said, I cannot help but 
call attention to one of the findings 
adduced in the report of the late 
Joseph B. Eastman of the Inter- 
state Commerce commission made 
under his direction as Federal Co- 
ordinator of Transportation in 
which he said: “Weather and other 
natural forces are responsible for 
fully two-thirds of pavement main- 
tenance costs.” 
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Design 


Timken “Axaloy” steel. 


@ New interjacent pinion shaft location— 
nearly straight line propeller shaft drive. 


e@ New heuvy-duty DP Dual-Primary hydraulic 
brakes, or famous P Series power brakes. 


© New rigid mountings for gears. 


® New differential with 9-16 


tion. 


®@ New transfer bar hook-up for P Series 


power brake-equipped axles. 
tected location for brake chambers. 


® Double-reduction final 


housings without changing 
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WISCONSIN AXLE DIVISION 





Postwar 
Advanced - Related 






e@ New hypoid-helical double-reduction drive. 
@ New Torsion-Flow axle shafts forged of 


drive 
2-Speed double-reduction final drive units 
are interchangeable in S$ and U Series axle 


AXLES 


THE TIMKEN-DETROIT AXLE COMPANY, DETROIT 32, MICH. 


5,000 Vehicles Needed 
In Peru This Year 
LIMA, Peru.—Peruvian 





Norton Builds 
Body Plant 


MACON, Ga.—Norton Body & 
Equipment Co. has begun construc- 
tion of a building, estimated to cost 
more than $10,000, for the manu- 
facture of steel-enclosed truck 
bodies. 


The company expects to employ 
about 50 persons. 







tooth combina- 


New pro- 


units and 


axle shafts. 















OSHKOSH, WISCONSIN 


NOTE: S-200 for use where permissible loads 
are over 18,000 pounds at the. tires on the ground. 
Torque capacity is designed tor modern bigh- 
power engines. U-200, for off-the-highway oper- 


NEW YORK. — A plan under 


will be asked to join in protecting 
buyers of new and used cars from 
“exhorbitant overcharges in finance 
contracts” was launched last week 
by the National Assn. of Better 
Business Bureaus. 

Kenneth Barnard, chairman of 
the association’s committee on in- 
stallment contracts,’ described the 
“pledge protection plan” at a meet- 
ing attended by representatives of 
NADA, American Bankers Assn., 
American Automobile Assn., Amer- 
ican Finance conference and the 
American Assn. of Personal Fi- 
nance companies. 

Charging that the “pack” in 
carrying charges often raises the 
cost of financing to as much as 
80 percent above the cost of the 
ear itself, Barnard said that “as 
usual, abuses spring from that 
fringe of business which not only 
injures legitimate competition but 


BBB Launches Program 
Against Finance Gouging 





takes its toll of workers’ and vet- 
erans’ wartime savings.” 

Operating on a basis of voluntary 
cooperation, the proposed plan 
would provide that cooperating fi- 
nance agencies would refuse to 
purchase any dealer paper which 
does not disclose amounts of in- 
surance and carrying charges. 

To further the program, efforts 
will be made to get insurance 
companies to simplify rate charts 
on used cars and to make rates 
more readily available to buyers, 
Barnard =e. 


Yale & Vous 


To Build in Pa. 

PHILADELPHIA.— (UTPS) —A 
93-acre site has been selected by 
Yale & Towne for the construction 
of a $10 million plant, it was an- 
nounced last week. 

The company builds electric 
trucks, scales and hoists. It plans 
to transfer units in Stamford, Conn. 
to the new plant. 





D GUTS TO. GET THERE! 


Specify New Timken S$ or U-200 
Double-Reduction Heavy-Duty Axles 
.. . AVAILABLE NOW! 








Note: Large hypoid gears for first reduc- 
tion, wide face helical gears for second. 


Operators lucky enough to get the limited number of S and 
U-200 axles produced toward the end of the war will talk 
your arm off about the job they’re doing. 


“The best blankety-blank heavy-duty axles ever built!” 
they say—and stick their finger in your ribs when they 


say it! 


These mew double-reduction axles have scores of brand- 
new design and performance features. They have been 
proved by millions of miles of gruelling service. And they 
are in full production now—the only postwar heavy- 
duty axles immediately available! 


If you want axles with the guts to get there—aend keep 
on getting there indefinitely—specify TIMKEN S or U-200 
axles under the next trucks you buy. 


ation using the same engine torque, but where. 


still 


greater load capacity is required. Data on 


ALUMINUM housing, brake shoes and bubs for 


weight saving available upon request.’ 
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Tractor Brake Warning 


Sounded by Bendix Products 


SOUTH BEND.—The importance 
of synchronizing tractor and trail- 
er brake operation on _ vehicles 
equipped with vacuum power brak- 
ing has been pointed up by the 
Bendix Products division “because 
of improvements in the operation 
of vacuum power brakes on trac- 
tors.” 

“The point is that when im- 
proved vacuum power equipment 
is added to the brake system on 
the tractor, or new tractors are 
used with old trailers, there may 
be an appreciable time lag in the 
application of the trailer brakes 
with respect to the tractor,” it 
was said. 

This results in the tractor doing 
more than its share of braking, 
increasing tractor brake mainte- 
nance and generally unsatisfactory 
operation of the tractor - trailer 
combination from a brake stand- 

t; if the condition is severe, 
there will be a tendency to brake 
too hard and a real hazard to 
safety is introduced. 


—— 


When the vacuum power braking 
equipment on the tractor is over- 
hauled, or modernized by changing 
over to a faster operating hydrau- 
lic-vacuum unit such as the Bendix 
Hydrovac, it was considered as 
advisable to check synchronization 
of the trailer brakes. 


“The first thing is to be sure that 
the vacuum power brakes on the 
trailer are operating up to their 
original efficiency. Binding in me- 
chanical levers or links, due to rust, 
dirt or misalignments; restrictions 
due to collapsed hose or kinked 
tubing; leaks in fittings or connec- 
tions—sticky, leaking or inadequate 
trailer valves, worn brake linings, 
damaged power chambers and 
worn valve parts—are among the 
things to look for. 


“It is likely to be found, how- 
ever, that the original trailer 
brake system is too slow to work 
satisfactorily with the improved 
tractor equipment. The remedy is 


to put a faster operating relay 
valve on the trailer. 

“Such a valve has large ports 
and air passages which speed up 
brake application on the trailer so 
that the lag between the applica- 
tion of the brakes on the two ve- 
hicles is reduced to a minimum, A 
typical valve of this type is a new 
trailer valve manufactured by Ben- 
dix and identified in their B-K line 
as the SCV valve. 


“When such a larger capacity 
trailer valve is installed, it is im- 
portant that the hose lines leading 
from the reservoir tank to the 
trailer valve, and from the trailer 
valve to the trailer power cham- 
bers, be large enough to handle 
the volume of air without restric- 
tion. There is no advantage in 
putting on a larger capacity, faster- 
acting trailer relay valve if the 
hose connections from that valve 
to the power chambers constitute 
a bottleneck that offset the advan- 
tages of the new valve. 


“The next point is to be sure 
that the fitting leading into the 
power chamber has an inside di- 
ameter of not less than 1 inch. It 
is obvious that a smaller fitting 
than this will in itself constitute 
a restriction. 


COSTS LITTLE 


@ More than any other in the car, it’s 
the driver’s window that needs touch- 


button control. 


At nearly one-fourth the cost of an 
all-window installation, the all-import- 
ant driver’s door can be Lift-O-Matic 
equipped—for each Lift-O-Matic 


power unit is complete and self- 






Seg 


contained within the door. 

Thus the motorist can be offered, at 
low cost, a power window control 
system which meets nearly 100 per 
cent of his needs—which, at the flick 
of a finger, flashes the driver’s window 
up or down in a split second. Leaves 
both hands on the wheel. 


Send for our new booklet which illustrates ALL of 
the advantages offered by the perfected Lift-O-Matic. 


te ne ne 


Lift-O-Matie = 


TRUCK SECTION 





TYPICAL TRAILER ipstallation of the Bendix SCV relay valve showing its 
location and the proper size of connecting lines between the vacuum reservoir 
and the atmospheric suspended power chambers. 


Malvern Dealer Moves |UJtah Schoolmen 


Edwards & Morris Motors (Plym- 
outh-De Soto) has moved to new 
quarters, 746 E. Page Ave., Mal- 
vern, Ark. 


Dependable, economical, silent 


—backed 


ience in the 


production exper- 
manufacture of 


over 80 million instruments 


employing harnessed air power, 


in motor car transporta- 
tion all over the world. 


HARNESSED AIR POWER—Instant Touch-Button Reaction in Motor Car Window Movement 


Warned of Rise 
In Bus Defects 


SALT LAKE CITY.—Correction 
of Utah school bus mechanical de- 
fects which might cause serious 
accidents has been urged by State 
Highway Patrol Superintendent P. 
L. Dow after an inspection by 
highway patrolmen found an in- 
crease in defects this year as com- 
pared with iast. 

A report on the inspection dis- 
closed 521 defects of various kinds 
on 351 buses being operated in 
1945, compared with 424 defects on 
347 vehicles in 1944. A list of de- 
fects found by the patrolmen was 
mailed to each school district su- 
perintendent. 

Also revealed by the inspection 
was tendency to overcrowd buses 
in certain districts. Dow attributed 
this to population changes during 
the war and inability to obtain 
enough vehicles to keep up with 
them. 

Sixty-three buses were found to 
be carrying 627 passengers in ex- 
cess of capacity in 1945, compared 
with 61 buses and an overload of 
505 passengers in the preceding 
year. The report showed 15,277 
passengers carried in 1945 as 
against 15,306 in 1944. 


10% Rate Boost 
Given by N. C. 


RALEIGH, N. C—A 10 percent 
increase in freight charges has 
been granted 24 authorized fran- 
chise motor carriers which haul 
general commodities over fixed 
routes, the North Carolina Utilities 
Commission announced last week. 

The carriers were also authorized 
to fix a minimum price of 25 cents 
per 100 pounds, increase the mini- 
mum charge per shipment from 65 
cents to 75 cents, and raise storage 
costs 2% cents per hundred pounds 
per day for the first five days and 
four cents per day for the sixth 
and all succeeding days, according 
to H. M. Nicholson, traffic director. 


Trunk Line Mileage 
Increased by N. H. 

CONCORD, N. H.—(UTPS)—Re- 
cent transfers of highways of other 
classifications have increased New 
Hampshire’s trunk line highway 
mileage to a total of 1,647 miles, 
the State Highway department re- 
ported last week. 

Other classifications are: second- 
ary highway system, 2,273 miles; 
city streets, 731; town roads, 8,003; 
town highways not maintained, 
1,003; Forestry division highways, 
107. 
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(Continued from Page 23) 


for the guests, which included quite 
a liberal sprinkling of wives of 


you love good music 
—and a full rich tenor voice, don’t 
miss hearing this boy Gary if he 
ever is billed where you happen 
to be. He’s the nearest to Caruso 
of all the warblers I have ever 
heard. I think he’s better than his 
teacher, John Charles Thomas. His 
rendition of the Lord’s Prayer still 
haunts me. 


The Fruehauf boys and Trailmo- 
bile ran an air-taxi service to and 
from Detroit for the boys of the 
Motor City who couldn’t stay for 
all of the events—both have their 
own four-place planes and each 
made at least one round trip each 
day. Me—I flew Transcontinental 
Western. 


DAVE FENNER of Mack was 
telling me of a ringside seat he had 
to the Army plane crash—his office 
is on the 20th floor of the Empire 
State building and he was just go- 
ing to leave his desk that Saturday 
morning when the Army bomber 
went through the tower. He heard 
the double crash, when it hit and 
when one engine and part of the 
plane came out the other side. His 
office window looked down across 
38rd St. where this flaming engine 
came to rest in a sculptor’s studio. 


As Dave tells it, when he first 
looked over into the studio there 
was the flaming engine in the mid- 
dle of the room, surrounded by a 
number of full length statues, and 
as the flames ate their way through 
the floor the figures tilted slowly 
over and fell into the blaze, one by 
one. Must have been some sight to 
witness—particularly if you were 
across the street. 

zr * - 

DALE VREDENBURG told me 
Trailmobile is building a new Ca- 
nadian plant just across the river 
from the Great Lakes Steel plant 
down Ecorse (Mich.) way to take 
care of its Canadian customers. 
That’s getting to be quite the thing, 
I notice; four of our passenger car 
makers are planning the same 
thing—Canadian plants I mean— 
Nash, Studebaker, Willys and Kais- 

er-Frazer. 


This same Vredenburg—he’s De- 
troit manager for Trailmobile — 
took “our own” Jake Goldstein and 
me out to the plant from whence 
I got my early “larnin” about trail- 
ers when I, too, was Trailmobile’s 
Detroit branch manager. Boy I 
wouldn’t have known the place. Ex- 
Reoite Al Struble, now VP in 
charge of sales, gave us a gracious 
welcome as did prexy Childers, and 
the two of them sent me on that 
bane of all newsmen — a trip 
through the plant. I was glad I 
went though—sore dogs and all— 
for I got visual evidence that trail- 
er building has left the “black- 
smith” stage—in the modern plant 
at least—and gone a long way into 
the intricacies of mass production 
along auto lines. They stamp ’em 
out with dies now and weld them 
—no more cut and fit. 

* * ” 


Also TOOK ANOTHER plant 
trip while in Cincy — out to 
Powell Crosley’s two plants. Went 
to the engineering works first be- 
cause Paul Klotsch, the chief engi- 





. 


HOPE 


All Metal 
Parts Bin 
for 
Automotive 
Dealers 
Patented, Ad- 


rators — no 
bolts, screws, 
clips, etc. to 
bother with. 





Immediate Delivery 
Hope Metal Products, Inc. 


1505 Rockwell Ave., Cleveland, Ohio 


neer, insisted that we come out 
and see his etchings and engine 
before we got mixed up with the 
sales department. 


He put that little camera-sized, 
sheet metal formed, peanut roaster 
on the dynamometer and boy did 
I get the surprise of my life. That 
little engine went up to 6,500 revs 
and hung on the needle with no 
effort at all. Then when he took 
Jake and me for a ride in an ex- 
perimental car—yea, I got in, all 
240 pounds of me, without a shoe- 
horn — and when we drew away 
from Ford cars on the hills I gave 
up any idea I might have had that 
the coming Crosley is any play toy. 
That buggy has got stuff. Paul 
says it will do around 60 and get 
50 miles to the gallon. God help the 
dogs and chickens when the farmer 
boys start to buy ’em. 


After the ride, Paul took us down 
to the main plant—through the 
picket line—they’re on strike, too— 
to see Powell and Gus Simpson, the 
old Ford branch manager who is 
now Crosley sales manager. Simp- 
son was in the field for Ford when 
I wrote “Ford Haulage,” so we did 
the old maid act over the luncheon 
tea cups and got so interested in 
digging up dirt I plumb forgot to 
ask him a million questions about 
his sales policy. 

Did find out, however, they are 
still a little way off from signing 
up dealers. They plan to go into a 
limited number of cities first or 
until they are in large enough 
production to fill in the open spots. 
Have a nice discount basis for the 
dealers and expect to price the 
product at about one-half the price 
of the present low-priced cars. Plan 
to doll the buggy up with a good 
radio and other “findings” and 
have a good line of accessories for 
the dealer to sell with the cars. 
That much doesn’t listen too bad, 
however. 

+ + * 


Wa I'm on the truck lettuce 
circuit for fair right now—a 
whole week of it last week at ATA 
—another clambake facing me next 
week when I'll mingle with the 
trailer boys again at the Truck 
Trailer Manufacturer doings at the 
Stevens in Chicago. And then an- 
other spasm with the Private Truck 
Operators at the same spot the 
week following. By the end of that, 
I should know all the answers—or 
be ready for the hospital. Anyway 
if you happen to want me during 
the next two weeks just call the 
Stevens, Chicago — I'll be some- 
where around. 
~ * 


IT MAY BE interesting to many 
of my friends in the truck business 
to learn that Howard Pile, once 
editorial director of Chek-Chart, is 
now even more deeply embedded 
in the truck business — he’s now 
business manager of Fleet Own- 
er. Seems Howard has come to the 
point in life that faces most of us 
grey hairs when our girls grow up, 
get married and move away from 
us. I haven’t reached that point 


‘lyet, but Howard’s girls married 


boys who decided to locate in the 
East when they got out of the 
Army: Howard and his wife faced 
living alqne—sans houseful of girls 
and grandchildren—and so took his 
personal bull by the horns and de- 
cided that life was worth more to 
him and the Mrs. if they followed 
the trek of the youngsters back 
to his original stamping ground 
around the mouth of the Hudson. 
Ray Shaw hated to see Howard go, 
but thus is life. We’re all glad that 
Howard found a niche where he 
can continue serving the industry 
and still get that enjoyment out 
of life that he holds so dear. 


Montana Highway Fund 
Receives $4,000,000 


HELENA, Mont.—Montana’s gas- 
oline tax collections during. 1945 
totaled $6,212,449, up 14 percent 
over 1944, the State Board of 
Equalization reported last week. 

More than $4,000,000 went into 
the state highway fund, an increase 
of more than 16 percent over that 
received in the previous year, the 
board said. More than $1,700,000 of 
the total collection was refunded 
to non-highway users. 


' At Reckless Drivers 
HARRISBURG, To 


the alarming increase in serious 
traffic accidents, Gov. Edward 
Martin last week ordered four 
state agencies to “crack down 
hard” on reckless and speed- 
mad drivers. 

He directed state police, the 
Public Utility commission, the 
Department of Revenue and the 
Liquor Control board to join in 
an all-out campaign against law 
violators. 





Firestone Leases 


Big Plant in Pa. 

POTTSTOWN, Pa. — (UTPS) — 
Expansion of the tire manufactur- 
ing industry in Pennsylvania is in- 
dicated by the leasing of a $10 
million plant here by Firestone Tire 
& Rubber. 

The plant will employ about 3,000 
persons in the production of tires 
and other rubber products, accord- 
ing to plans. The company will use 
about two-thirds of the plan’s 900,- 
000 square feet of floor space, the 
RFC retaining the remainder for 
storage purposes. 





needs of truck owners everywhere, 


New... 


Truck. Headquarters 
in South Texas 


TEXAS WHITE MOTORS, of Corpus 
Christi, is recognized as Truck Head- 
quarters in South Texas. Lee Lundy 
and Wm. J. Graf—both former White 
executives—knew the unusual oppor- 
tunities for building a sound business 
with the White distributorship fran- 


chise. They say: 


“We were in position to know the 
advantages of White Super Power 
trucks and the soundness of White’s 
plan for Distributor success. Our oper- 
ation has been profitable from the start 
and we are now occupying a new, en- 






Pennsylvania to Strike 


ANOTHER TYPICAL EXAMPLE of the modern facilities 
White Distributors are providing to meet the service 


‘Ability to Pay’ 
Peril to Public, 


Teetor Warns 


HAGERSTOWN, Ind.—Condemn- 
ing President Truman’s proposal 
for legislation to back up factfind- 
ing committees with specific au- 
thority to investigate ability of 
employers to pay higher wages to 
striking employes, Lothair Teetor, 
president of the Perfect Circle Co. 
and a regional vice-president of 
the National Assn. of Manufactur- 
ers, warned last week that any 
huge pay increase granted union 
workers would be paid, in the long 
run, primarily by the public. 

“The public should realize that 
all wages must come out of the 
‘sales dollar,’ the dollar paid by 
the consumer,” Teetor declared. 


“In other words, when a man- 
ufacturer produces anything, he 
must sell it for enough to pay 
raw materials costs, the wages of 
his workers, taxes, and the cost 
of machinery. All this must come 
out of the consumer's dollar. 


“Whenever improved machinery 
or production methods reduce the 


WM. J. GRAF 


cost of manufacture, it is cus- 
tomary to divide the benefits of 
the cost savings between the work- 
ers, who thus receive higher wages, 
the customers, who generally get 
the same goods at lower prices or 
better goods at the same prices, 
and the investor, who helped pro- 
vide the cost-saving machinery or 
finance the improved production 
methods. 

“Tf all these savings are to go 
to the workers on the theory of 
employers’ ‘ability to pay,’ it will 
cause radical changes in this. sys- 
tem. Under this ‘ability to pay’ 
theory, it will no longer be possible 
to widen markets by reducing 
prices to make goods. available to 
consumers in the lower income 
brackets, because wage adjust- 
ments will use up all the benefits 
of reduced production costs. 

“I believe that if the public un- 
derstood all the implications of Mr. 
Truman’s ‘ability -to-pay’ theory, 
there would be such a storm of 
protest that Congress would reject 
it by a landslide.” 


Elledge Remodels 
T. R. Elledge will remodel the 
Davis building on Main street, 
Stamps, Ark., for occupancy by the 
Dodge and Plymouth dealership. 





LEE LUNDY 


larged building with complete modern 
service facilities and factory trained 
mechanics, enabling us to capitalize 
to the full on the advantages of the 
White franchise.” 


All through the nation . .. White Truck 


Distributors—confident that they have 


the product and the plan for success 
—are engaged in new building and 
remodeling activities. Each a unit in 
a nation-wide network to provide 
every facility for a complete truck 
owner's service. 


THE WHITE MOTOR COMPANY « Cleveland 


FOR MORE THAN 45 YEARS THE GREATEST NAME IN TRUCKS 
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New Delivery 


Trucks 


Vanette in Detroit Announces Three Models, 
Built on Ford Chassis 


DETROIT.—Combining the fea-| base and 134-inch load space; Van- 


tures of a van, in cubic content, 
with the maneuverability and driv- 
ing ease of a light pickup, three 
new models of delivery trucks 
called Vanettes are announced by 
Howard Perkins, president of Van- 
ette Inc., here. As designed by Carl 
Reynolds, industrial stylist, the new 
Vanettes feature increased load 
space, driver convenience improve- 
ments, and ease of maintenance. 


Built exclusively on Ford chassis, 
the three models are: the Vanette 
Wholesaler, having 134-inch wheel- 
base and 150-inch load space; Van- 
ette Senior, having 122-inch wheel- 


Suit Attacks 
Validity of Mont. 
Debenture Act 


HELENA, Mont.—A suit attack- 
ing the validity of Montana’s 1945 
highway debenture act, which au- 
thorizes the highway commission 
to issue $12 million in treasury de- 
benture bonds for postwar high- 
way construction and improvement 
was filed here last week with the 
State Supreme court. 

The petition was brought by 
Pioneer Motors, Inc., and Ford 
Johnson, both. of Helena. One of 
their contentions was that increas- 
ed gasoline taxes to repay the bond 
issues would be “excessive, unrea- 
sonable, confiscatory and oppres- 
sive.” 

The legislation was passed by 
the 1945 legislature as a means of 
providing Montana’s share in the 
$40 million postwar federal aid road 
building program, and was ap- 
proved by taxpaying voters in a 
special election June 5. Under the 
program some 700 miles of primary 
and 1,100 miles of secondary roads 
would be constructed or improved. 


Gas Retailers 
In Milwaukee 
To Aid Vets 


MILWAUKEE. — Because many 
war veterans and others have 
“gone broke” in gasoline stations 
opened since V-J Day, the Mil- 
waukee Retail Gasoline Dealers’ 
Assn. has appointed a committee 
to advise prospective buyers on 
their chances of success at a con- 
templated location, it was an- 
nounced last week by Louis M. 
Faber, executive secretary. He said 
all veterans’ organizations were 
being notified of the plan. 

The trade committee plans to 
counsel prospective station buyers 
on whether a station they are con- 
sidering has been profitable, wheth- 
er the rent is proper, the lease 
fair, the equipment in good condi- 
tion and the stock adequate. The 
association pointed out that many 
stations were closed during the war 
because they could not “pay out” 
and it is that sort of place that is 
dominating the market. 


“We know from experience,” Fa- 
ber said, “that many filling stations 
are sold to uninformed persons who 
have no experience in the business. 
This committee can warn returning 
veterans against buying places that 
are known to be unprofitable and 
that within a short time will dissi- 
pate the purchaser’s investment. 
We estimate that without counsel 
in buying, 60 percent of the stations 
opened since the war ended will 
change hands once or more often. 
Every new station operator faces 
tough competition, for stations that 
kept going during the war are 
finding their customers loyal, par- 
ticularly since there continues to 
be shortages in some items that 
-_ station operators find hard 
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Knox to Build 
Plant in Ga. 


WAYNESBORO, Ga.—Knox Corp. 
plans to construct a $2,500,000 
plant here, it was announced last 
week, Production will include cargo 
trailers, open flat beds, lumber 
haulers and tractors and stack 
trailers, 





ette Close Coupled, having 103-inch 
wheelbase and 96-inch load space. 
Inside width has been increased to 
70 inches and the height to 70 
inches which permits the average 
man to work without stooping. 


All models are available with 
either six or eight-cylinder Ford 
engine. Bodies are of all-steel con- 
struction, with top and side walls 
lined and insulated. 


Engineering improvements _in- 
clude new steering and pedal ar- 
rangements, crossed sills that are 
reportedly 50 percent stronger than 
before the war, wider and more 
comfortable driver seating, unob- 
structed vision, and smooth riding 
qualities resulting from scientific 
distribution of weight. 

With enlarged plant facilities 
utilizing modern production tech- 
niques developed during the war, 
1946 production schedules for Van- 
ette have been set to manufacture 
five times the number of units pro- 
duced in any prewar year. 
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Two Arrested in Thefts 


Of Surplus Property 

EDMONTON, Alta.—Thefts along 
the Alaska highway of material 
declared surplus by the United 
States Army and stored at Army 
posts before being taken over by 
War Assets Corp., are causing a 
“desperate situation,” it was re- 
vealed last week when two men 
were arrested and charged with 
theft. 

The suspects were released on 
bail to allow them to obtain coun- 
sel. They were charged with theft 
of the rear ends of seven trucks 
at Fort St. John. Three shots were 
fired into their truck by a guard 
at the U. S. camp. He was reported 
to be under orders to “shoot to 


kill” following a series of thefts. 


Bush Moves 


Bush Motor Co., Bainbridge, Ga., 
has announced its movement into 
a new building located on N. Broad 
street. The new building is con- 
structed of concrete blocks and is 
equipped with fluorescent lighting 





Predicts Boom 
For Low-Cost 


House Trailers 


LOS ANGELES.—One out of 
every four automobiles may be 
pulling a house trailer during the 
next few years. This prediction was 
made last week by Sterling Glea- 
son, of Civilian Production Admin- 
istration here. He feels that there 
will soon be a boom in trailer use 
that will put 8,000,000 of the rolling 
homes in the hands of the U. S. 
public. 

Basing his statements on surveys 
of public opinion made before the 
war, plus wartime studies of trailer 
housing, Gleason estimates that ap- 
proximately 20,000,000 Americans 
will eventually use house trailers 
either for vacations or for perma- 
nent homes. 


The job of producing 8,000,000, 
twice as many units as Detroit’s 
auto industry turned out in a nor- 
mal prewar year, is so huge for the 
infant trailer industry that many 
months will be required to catch 


and other modern fixtures. The|up with public demand, he said. 


concern handles Packards 


Hudsons. 


and | With many factories closed down 
early in the war and others strug-! interestin 
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gling with reconversion problems, 
the industry is virtually starting 
from scratch. 

Mass production, Gleason says, 
will bring trailer prices so low that 
nearly any American family can 
afford one. 


Trailmobile Plans 
Factory Branch, 


Plant in Denver 


DEN V ER.—Trailmobile Co. is 
establishing a factory branch in 
Denver for trailer sales and ser- 
vice, it was announced last week. 

The company, headed by Wade 
T. Childress, president, and A. L. 
Struble, vice-president in charge of 
sales, has leased the office building 
and garage of the Gordon Con- 
struction Co., 1900 3ist St., until it 
can obtain a permanent site and 
construct its own plant. 

The sales and service unit will 
employ 50 men, all of whom will be 
drawn from Denver, Childress said. 
When a plant to manufacture tank 
units for petroleum tank trailers is 
constructed, the company will em- 
ploy between 300 and 400 workers. 


Jack Weed’s Truckin’ will give you some 
g views. 
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Good products...shaped by drop hammer * 
and upsetter... born of painstaking engineer- 
ing research and long intimacy with the 
actual work to be done...Good products, 
possessing that built-in reliability you take 


for granted. 


Ceeclt by the Men of Clark 
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Brunnier Predicts Early Passage wack 


Goodyear Takes 3 Steps 
To Realize Chemical Gains 


AKRON. -—— Three steps designed 
to translate into reality the “post- 
war wonders” talked about during 
the years of battle were announced 
last week by P. W. Litchfield, 
chairman of the board of Goodyear. 

The moves which will bring to 
the American public new products 
and materials growing out of scien- 
tific researches during World War 
II are: 


Creation of the Chemical Prod- 
ucts division of Goodyear with 
C. P. Joslyn as manager. 


9 Construction of a $1 million 
Chemical Products Development 
laboratory. 


3 Construction of a $3 million 
plant for the conversion of 
vinyl chloride copolymers and other 
resins into films, sheets, etc. 


Ground has already been broken 
here for the construction of the 
new laboratory and sales offices. 
The $3 million conversion plant to 
be located in Akron near the sales 
office and laboratory is now in the 
design stage with a prospect of 
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being under construction within a 
few months. 

The Goodyear Research labora- 
tory, built in 1943, will confine itself 
to the creation of new materials 
in the field of natural rubber, syn- 
thetic rubber and plastics. ° 


trial world will be turned over 
to the new Chemical Products 
laboratory, Litchfield said. 


Dr. C. W. Walton of the Good- 
year staff has been named manager 
of the new laboratory. During 
World War II Dr. Walton directed 
the transition to production of the 
method for converting the poly- 
merization of GR-S rubber from a 
batch operation to a continuous 
process. This had the effect of 
increasing by 50 percent the poten- 
tial capacity of the government’s 
synthetic rubber plants. 

The new laboratory is a two- 
story U-shaped structure of brick 
and stone. It has laboratory space 


for about 75 scientists as well as 
necessary space for clerical work, 
etc. 


In addition it will house the sales 
force of the Chemical Products di- 
vision and the engineers of the 
Goodyear Chemical Engineering 
division, a group concerned with 
pilot plant design and operation. 

The new laboratory is concerned 
with four major functions, accord- 
ing to Dr. R. P. Dinsmore, vice- 
president in charge of Goodyear 
research. 

“The first is product development. 
The scientists of the laboratory will 
in many cases work in cooperation 
with representatives of the com- 
panies which plan to use the new 
Goodyear products,” he said. 

“The second activity is that of 
sales development. The third field 
will be that of technical sales serv- 
ice and the fourth that of produc- 
tion technical service.” 

The sales development program 
has been split into four chief 
fields, Joslyn said. These are 
Pliofilm; plastics and coatings; 
Airfoam, and builders’ supplies 
and floorings. 

Airfoam is a sponge-like material 
of great lightness made from froth- 
ed rubber latex. It is used to up- 
holster furniture, railroad car and 
bus seats, airplane seats, etc. 
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Uniform Road Laws Seen 
As Pan-American Aid 


WASHINGTON. — A prediction 
that the Senate would soon ratify 
the convention providing for uni- 
form traffic regulations through- 
out all American nations was made 
here last week by AAA President 
H. J. Brunnier. 


Brunnier’s statement was made 
at a Pan-American luncheon held 
on the eve of his departure on a 
trip to a number of South Ameri- 
can countries, to be made primarily 
for the purpose of attending the 
annual assembly of the Inter- 
American Federation of Automo- 
bile Clubs at Montevideo Jan. 26-27. 


will act promptly on this matter 
and there is every reason to be- 
lieve that there will be similar 
favorable action both by the full 
committee and by the Senate. 


“Adherence by the United States 
to the terms of the agreement un- 
doubtedly will encourage many 
other American republics to take 
prompt action on it. Universal 
adoption of the terms of the con- 
vention will greatly facilitate over- 
the-border travel where highways 
now are available and will be of 
paramount importance when the 
Pan-American Highway is com- 
pleted. Prospects now are that this 


The convention now under study | iong-dreamed-of route may be open 


by a subcommittee of the Senate 
Foreign Relations committee pro- 
vides for passage of automobiles 
across all international boundaries 
of the Western Hemisphere with a 
minimum of delay and red tape. 


“We have been assured,” said 
Brunnier, “that the subcommittee 


You can say this: Any product that meets Clark’s own standards of “Acceptability” 


will satisfy anybody. Frost Gears and Forgings satisfy those standards. They 


have to. Their design and dimensions, their inner grain structure, must be such 


that their faithful, efficient performance shall be beyond question. For the men 


.of Clark themselves are a large customer for gears and forgings—and most exacting; 


which makes them good consultants on your own engineering problems. 
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BERRIEN SPRINGS, 


Alseo 
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as far as Panama by the close of 
1947.” 

He also announced that the na- 
tional motoring body, in coopera- 
tion with the inter-American motor 
club federation, as dispatching a 
special representative, Dr. Fran- 
cisco C, to the Central 
American countries for the pur- 
pose of establishing motor clubs 
and touring organizations in order 
that a complete network of motor 
club facilities will be available to 
motorists throughout the length of 
the Pan American highway when it 
is opened for traffic. 

“No greater contribution can be 
made to hemisphere solidarity than 
the opening up of every available 
lane of travel to the end that we 
may have a maximum interchange 
and intermingling among the peo- 
ple of our respective nations,” he 
declared. 


3-Day Meeting 
Set by Canadian 
Wholesalers 


MONTREAL.—An estimated 1,000 
delegates will attend the three-day 
convention of Canadian Automo- 
tive Wholesalers Assn. opening in 
the Mount Royal hotel Feb. 27. 

Several important officials of the 
United States automotive industry 
will attend. 


Stressing the importance of the 
meeting, officials said they expected 
to inaugurate their three-year plan, 
whereby ean entrench 
themselves in a strong position in 
the automotive industry. 


Fleet Operators 
Offered Course 


TUCSON, Ariz—The University 
of Arizona will sponsor a motor 
vehicle fleet supervisors training 
course here Mar. 25-29, G. M. But- 
ler, dean of the college of engineer- 
ing, announced last week. 

The course will be designed to 
train supervisors of companies em- 
ploying a number of drivers, so 
they in turn can train the drivers. 


Park Chemical Starts 


Expansion am 

DETROIT. — Park Chemical Co., 
manufacturer of automotive chem- 
icals and polishing products, last 
week announced a modernization 
and expansion program which in- 
cludes a 9,500 square foot addition 
to present facilities. Completion is 
expected about June 1. 

The 35 by 136-foot two-story unit, 
comprising a mixing and packag- 
ing plant and five new offices, will 
increase present capacity approxi- 
mately five times, according to F. 


Lloyd Woodside, president. Also un- 
der construction are six new under- 
ground bulk tanks for raw material 
storage, with a total capacity of 
72,000 gallons. R. W. Kinzie, for- 
merly with J. R. Watkins Co., has 
been appointed production engi- 
neer. 


Buses for Minneapolis 
LIS. — Twin City Rapid 
urchased 40 new 


tcars, 
$41,800,000, and a new turbo- 
other plant fixtures 
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New Financing Program 
Eases Truck Purchases 


(Continued from Page 23) 


supply it,” Cravens declared. “The 
problem is simply to bring about a 
better understanding of trucking 
with bankers and of banking with 
truckers. 

“Let’s begin with the essential 
points that account for the pro- 
nounced differences in the credit 
upon which your industry was pri- 
marily built and the type of credit 
the industry requires today—name- 
ly ‘vendor credit’ and ‘bank credit.’ 
I refer to credit for equipment 
financing and not credit for cur- 
rent needs or terminal financing. 
It should be noted that equipment 
loans are ‘per se’ term credit. It is 
the characteristics of such credit 
that are the essence of this dis- 
cussion. 

“Vendor credit, then is credit 
supplied or arranged for directly 
by the seller. It is primarily ex- 
tended on a collateral value basis 


predicated on the value and life 
of the equipment in anyone’s 
hands used under average condi- 
tions under average management. 
They are, by necessity, worked 
out on 2 statistical average re- 
sulting in relatively standard 
down payments and maturities. 
Interest rates, too, are average 
and are comparatively rather 
high.” 

He pointed out that “Vendor 
credit is limited exclusively to 
equipment replacements. It is 
granted solely to sell equipment. It 
is intended to expedite mass selling 
with minimum credit losses, often 
to the complete disregard of the 
long run financial position of the 
purchaser. 

“Bank credit, on the other hand, 
is selective. It is not based on aver- 
ages determined primarily on col- 
lateral values, but rather on the 
credit worthiness of each individual 


a4 


ONE OF THE new Vanette 


Vanette, 
Senior and Vanette 


borrower. The integrity of the man- 
agement and its ability to put the 
equipment to profitable productive 
use are the determining factors 
which eliminate the need for any 
standardization of terms. These will 
vary with individual risk and the 
borrower’s needs. 

“But before we delve too far into 
the subject of bank credit we 
might well consider the importance 
of how to seek it and how to han- 


models of delive 
Reynolds, industrial stylist, and announced by 
Inc., Detroit. The three models called Vanette Wholesa 
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permitted. As a result the man- 
agement is skilled in operations, 
but not in finance.” 

Cravens granted that the need 
for competent financial and ac- 
counting management varies great- 


| |ly between businesses, but asserted 


that in the trucking business “it is 


*|a major requirement. Internal con- 


trols and external needs require it. 


| |The credit needs of the industry 


are so great—often total debt is 
many times net worth—that it must 
be prepared to supply complete 


nS financial and operating data. Ad- 


Carl 
mt of 
Vanette 


trucks, designed b 
oward Perkins, presi 
r, 


Close Coupled are built exclusively on Ford chassis. 


dle it. Candidly, your industry is 
woefully lacking in this regard. 
One has only to review its history 
to understand why so many oper- 
ators need financial training and 
guidance.” 

“In keeping with American 
business tradition a high percent- 
age of your industry started with 
little or nothing—generally in the 
cabs of trucks—subsequently add- 
ing units one by one as capital 


jj TO HAVE 
WLERS YOU SELL/ 
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mittedly your business requires 
that you be good bargainers, but 
cheap financial service is no bar- 
gain. 

“Some bankers are more progres- 
sive than others, some more famil- 
iar with and interested in your in- 
dustry, so select with care a banker 
in which you can have utmost con- 
fidence. Next, keep him fully in- 
formed—educate and interest him 
in your business—keep him abreast 
of your future plans—and most im- 
portant, take him into your full 
confidence. 

“If you feel uneasy in going this 
far, or if you are reluctant to have 
him ‘know too much,’ when you 
have nothing to hide, then you are 
with the wrong bank.” 

Your business especially needs 
this cultivating program, since, 
as your association so aptly puts 
it, “Currently he (your banker) 
is more interested than  in- 
formed,” he said. 

To understand better the bank’s 
point of view let’s carefully exam- 
ine the processes of selective credit 
—of bank credit. American Truck- 
ing Assns., Inc. has: greatly sim- 
plified my task with respect to the 
information banks need. Their fol- 
lowup leaflet released with the 
booklet “Motor Carrier Equipment 
Financing” contains a complete 
outline of the information the bank 
needs, he said. 

“The important thing for you to 
know is how the banks use all of 

this information—to know the 
basis of their credit analysis. Un- 
derstanding this the information 
required will make some sense and 
help your own financial planning. 

“In your business the ability and 
integrity of management make up 

the number one credit requirement. 
A proven record of honesty and of 
knowing your business overshad- 
ows all other considerations. For 
example, we have granted credit to 
companies in such amounts as to 
bring their total debts to more 
than four times their real net 
worth—and on long maturities. 

“Why? Primarily because we 
had every confidence in the man- 
agement’s ability to operate profit- 
ably under reasonable economic 
conditions. And, most important, 
we were confident their integrity 
was such as to keep us fully in- 
formed at all times as to good and 
bad developments and particularly 
to respect our interest in their 
assets—to protect our position. By 
this I mean we had no fears con- 
cerning the improper disposition 
of any assets or of excessive sal- 
aries, withdrawals, dividends, -or 
other milking processes.” 

Next in importance in a bank’s 
credit analysis, he added, is the 
adequacy of the coverage of all 
charges. The essential elements of 
coverage are, of course, net profits 
and allowable depreciation. These 
are often supplemented by the ex- 
cess margin of large management 
salaries (assuming the business is 
owner operated) decreased main- 
tenance and increased revenue 
accruing from more efficient new 
equipment, replacements of rents 
and other similar items. 

“A guide to the adequacy of cov- 
erage is past performance. It is on 
the known factors of past perform- 
ance that accurate forecasts are 
predicated. A record of stability 
eases the problem of estimating the 
future probabilities. 

“Now please notice that this 
credit analysis places balance sheet 
proportions—capital and debt struc- 
ture, working capital position, etc. 
—last in order of importance. 
Those less familiar with your busi- 
ness will generally consider these 
factors of much greater importance 
and likewise place much more 
weight on the collateral value of 
the equipment.” 

Pointing out that while working 


(Continued on Page 85, Col. 1) 
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New Financing Program 
Eases Truck Purchases 


(Continued from Page 34) 


fully with a working capital deficit. 
If necessary, remind your banker 
that you jhave only moderate sea- 
sonal fluctuations, that those of you 
who are common carriers must 
collect freight bills, other than gov- 
ernment and interline accounts, 
within 14 days, and that you have 
no merchandise inventories to fi- 
nance, he advised. 

“Obviously I do not advocate op- 
erating with a working capital 
deficit—but its existence should not 
be an insurmountable deterrent to 
adequate term equipment credit, 
particularly if you have unencum- 
bered saleable operating property 
or other factors of reserve strength. 

“Next in any consideration of 
balance sheet proportions is the re- 
lationship of capital and debt. It 
already has been indicated that 
there are no set standards—that it 
must be correlated with other fac- 
tors, especially coverage. The aver- 
age motor carrier’s normal debt 
ratio is more than 1 to 1 and the 
abnormal replacements required 
properly to rehabilitate truck fleets 
in the next year or two will prob- 
ably raise the average debt ratios 
substantially. 

“While heavy debt itself is not 
unduly significant, it sometimes 
proves dangerous. For example, one 
of our customers, a common car- 
rier, lacked any comprehension of 
its importance and concluded that 
additional equipment added to an 
already topheavy debt structure 
would cure his problem. 

“Last in these considerations is 
the debt structure itself. Profit 
budgeting of deferred debt is 

most difficult if uniform borrow- 
ing policies are not adhered to. 
The problem is further compli- 
cated if the debt is with several 
different credit agencies.” 

He advised carriers to “schedule 
term equipment debt maturities 
with care in keeping with the re- 
quirements of your business. If 
your program is soundly conceived, 
it should be satisfactory to your 
bank. Then uniformly follow this 
debt pattern, preferably concentrat- 
ing the debt with one bank. 

“To this point this discussion has 
bulked heavily on what informa- 
tion the banks need and how thy 
use it in equipment term lending. 
What you are anxious to know, I 
am sure, is can banks safely extend 
longer maturities with smaller 
down payments. On a selective 
basis the answer is definitely ‘Yes.’ 

“The bank credit each borrower 
merits, according to the credit 
analysis just discussed, determines 
the length of the maturities. Longer 
maturities would have to be based 
solely on the collateral value of 
the equipment. Putting it another 
way, selective credit term lending 
begins where vendor credit ends. 


“For example, let’s assume we 
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have a dozen motor carriers which 
qualify for average vendor credit, 
short maturities which permit the 
lender to look solely to the col- 
lateral value of the equipment for 
the margin of safety. 

“The amount then of bank credit 
each of the 12 should enjoy will 
depend on the management, cov- 
erage and other credit analysis fac- 
tors, according to the speaker. 
Hence some may only warrant two 
or three years maturities, while 
others may warrant four or five 
years. It should be apparent there- 
fore from the foregoing that the 
industry cannot expect and will not 
receive a blank check from banks 
for equipment financing on three to 
six year terms. 

“It is conceded that as the pro- 
ductivity, durability, and stability 
of equipment improves, its col- 
lateral value increases, thereby jus- 
tifying longer maturities, but any 
extension of these maturities falls 
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the Texas a ee otors, _ 
over to Lee H. Lundy and 
president in charge of sales, 


in the area of selective bank 
credit,” Craven claimed. 

“As in the case of any long term 
credit, you may well expect the 
bank to require certain warranties, 
affirmative and negative covenants. 
They should cover such conditions 
as: 


1. “Maintenance of financial con- 
dition. 

“2. Recapture of excess profits. 

“3. Subordination of debt to own- 


ers. 
“4. Restrictions on additional bor- 
rowings 
“5. Limitations on salaries, divi- 
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dends, withdrawals. 

“Appropriate conditions are eas- 
ily justified by the fact that the 
lender is looking beyond the equip- 
ment to the earnings and other net 
assets for protection. 

“You will notice that this entire 
equipment term financing discus- 
sion is based on the premise that 
such credit should uniformly be 
granted on a secured basis. This 
is highly desirable because the 
credits are repaid out of revenue, 
not by liquidation of assets as in 
other businesses with reasonably 
high accounts receivable and inven- 


Stake Bodies of 





tory. Moreover, there is usually lit- 
tle or no working capital cushion 
and debt ratios are high. 

“Smaller down payments and 
lower interest rates are not pur- 
posely omitted from this discus- 
sion—quite the contrary. There is 
no delicacy about the subject—they 
simply go hand in hand with ma- 
turities. That is everything said 
concerning the justification of long- 
er maturities applies with equal 
force to smaller down payments 
and lower interest rates. In our 
own shop we frequently accommo- 
date our motor carrier customers 
with 100 percent financing by tak- 
ing a lien on some of their debt- 
free equipment in lieu of a down 
payment. 

“Lending policies sufficiently lib- 
eral to meet your needs fully would 
seem more important to your in- 
dustry than the interest savings 
accruing: from a more restricted 
policy which inevitably results from 
undue pressure on interest rates. 
An interest rate over-consciousness 
might readily produce a type of 
credit which could be harmful 
to your business and infinitely 
more expensive in the long run.” 


‘Dealers Tell Me,’’ ‘on John O. Munn, is 
an open forum for the expression of deal- 
ers’ opinions. 
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Coast or California. He served as|ling Edwards of Birmingham, Ala. 


NADA president for 1986-7-8. 
” + 


J. W. Rosy (retired), Shreve- 
port, La—born July 14, 1892, in 
Cotton Valley, La. He started in 
this field in 1921 as distributor for 
Reo and Franklin. Later on he 
changed to DeSoto distributor- 
ship. He liquidated his automo- 
bile business during the latter 
part of 1939 to enter wholesale 
and retail furniture business. He 
served as NADA president in 1939. 

* + * 

Harry Sommers (Chrysler - Plym- 

outh), Atlanta—born Aug. 6, 1890, 


Sommers has had a very success- 
ful administration in the five 
Southeastern states. This year they 
wound up in a tie for first place 
in organization membership cam- 
paign. He has taken on a lot of re- 
sponsibility in his own community. 
He will promote a finance cam- 
paign for Oglethorpe university, of 
which he is chairman of the board 
of trustees. He will also have a lot 
to do as president of the Atlanta 
chamber of commerce. 

+ * * 


Davw E. Casties (Buick), St. 
Louis —born Now. 27, 1893, at 


council and the Municipal Opera 
Assn. of that city. 
* * 


ArtHur H. Jones (Chrysler), 
Hastings, Neb.—born 1879 in Illi- 
nois. He has been a dealer since 
1905. He has been a strong support- 
er of civic activities, local, state 
and national. He is past president 
of the local Rotary and is president 
of the board of trustees of Hastings 
college. He is now serving his third 
term as Nebraska director of 
NADA. 

- + * 

Georcz B. Wauiace (Stude- 
baker), Portland, Ore.—born Feb. 
3, 1899, in Iowa. He started in this 
field as an errand boy im 1917. 
In 1919 he himself became a deal- 
er with the Studebaker distribu- 
torship. He has been president of 
the Portland Automobile Dealers 
Assn., Oregon Automobile Dealers 


At Denver Showing : 


a 


Sia 


NEW INTERNATIONAL West 


Coast 


TRUCK SECTION 






in Philadelphia. He began in this 
field as a special representative for 
the Packard Motor Car Truck di- 
vision in 1920. He took on the Pack- 


Assn., Portland Kiwanis club and or ate a in 


the parts department of the | is now an NADA director for 
Buick branch in Dallas. He has | Oregon. 
had a Buick dealership in St. a ee 


‘ trucks 
Kansas City. He was originally in Denver. The trucks are for both hway and off-hichway operation, ran 

,000 to 90,000 pounds G.V.W. rating, and will be manufactured at Interna- 
gy eid ry plant at Eme — ae Subsequent — showings will 
mento, San Francisco, Portland, Sea’ : : in =~ oe, a ‘ 


ard lines in Atlanta in 1924, and 
latér changed to Chrysler-Plym- 
outh distributorship. He is a past 
president of the Atlanta, Georgia 
and NADA associations. In fact, he 
has just resigned as regional vice- 
president of the national associa- 
tion, this post being taken by Ster- 





Collecto Garbage Units 


Louis since 1921. He is past pres- 
ident of the Greater St. Louis, 
the Missouri state and NADA. He 
has served for a number of years 
as treasurer of the national group. 
For years he has been on the 
board of the St. Louis safety 


Rock Bodies — Telescopic Hoists 


For long life . . . modern 
design...and dependable 


operation, recommend 


‘fo your customers... 














Heavy-duty Dump Bodies 


Milk Tanks 


When the question arises as to 
which body and hoist will do 
the most dependable job for a 
specific application, it 1s good 
business to review the features 
of Heil units. 


Consider the weight- saving 
construction that gives your cus- 
tomers greater payloads and big- 
ger profits — the 45 years of 
experience in design and fabri- 
cation — the smooth operation 
of the host — plus dozens of 
other reasons that assure out- 
standing service and satisfaction. 


Heil Bodies and Hoists sub- 
stantiate your claims for thorough 
dependability — your customers 
thank youfor recommending them, 

BH-11 

twuz HEIL co. 
General Offices 

MILWAUKEE 1, WISCONSIN 


Georce F. Zmsmer (Ford), Man- 
kato, Minn.—born July 15, 1895; in 
Marshall, Minn. He started directly 
in the automotive business with the 
Ford account in 1924. He served 
two terms as president of Minne- 
sota Automobile Dealers Assn., and 
is now NADA director for the state. 
He is a post commander of the 
local American Legion and has 
been active with the Chamber of 
Commerce and on war bond drives. 
In addition to extensive service fa- 
cilities for Ford, Mercury and Lin- 
coln lines, he operates a motor re- 
building assembly line. 

of a * 


Enowiw L. Benninae (DeSoto), 
Kenosha, Wis.—born May 14, 1900, 
in Milwaukee. His initial appear- 
ance in business was as a me- 
chanic. In 1929 he took on the De 
Soto line. He was state president 
of the Wisconsin association in 
1943, and is now NADA director 
for Wisconsin. He is a past presi- 
dent of the Kenosha Automobile 
Dealers Assn. and the Lions club. 
He was an officer during wartime 
in ODT. He was active in recruit- 
ing the Ordnance battalion and in 
war bond drives. 

* * * 

E. R. Euuorr (Ford), Coeur 
D'Alene, Ida.—born Jan. 25, 1898 ,in 
Ft. Morgan, Colo. Like many deal- 
ers, his first assignment to this 
trade was as a salesman in 1923. In 
1925 he became manager of a deal- 
ership, and in 1930 he took on the 
Ford line both in Coeur D’Alene 
and St. Marie, Ida. He has been a 
member of the Selective Service 
board in this area, as well as the 
Coast Guard reserve. He is past 
president of the Idaho Automobile 
Dealers Assn., and has just finished 
a term as Idaho director of NADA. 

—Joun O. MuNN 


Hamilton Named 
To Presidenc 


Of MEMA 


CHICAGO.—C. E. Hamilton, Au- 
tomotive Gear Works, Inc., Rich- 
mond, Ind., was elected president 
of the Motor & Equipment Manu- 
facturers Assn. last week. 


Other officers are R. D. Black, 
Black & Decker Mfg. Co., Towson, 
Md., vice-president; L. E. Russell, 
Peters & Russell, Inc., Springfield, 
O., secretary; C. P. Brewster, K-D 
Mfg. Co., Lancaster, Pa., treasurer. 

Directors for 1946 are W. M. Al- 
baugh, Thompson Products, Inc., 
Cleveland; R. A. Bell, Rajah Co., 
Bloomfield, N. J.; R. D. Black, 
Black & Decker Mfg. Co., Towson, 


C. E. Hamilton, Automotive Gear 
Works, Inc.; Richmond, Ind.; C. F. 
Hodgson, Weaver Mfg. Co., Spring- 
field, Ill.. 

A; E. Keogh, John T. Stanley Co., 
Inc., New York; H. S. Powell, Pow- 
ell Muffler Co., Inc., Utica, N. Y.; 
L. E. Russell, Peters & Russell, Inc., 
Springfield, O.; G. W. Sherin, E. I. 
du Pont de Nemours & Co., Wilm- 


le, Spokane and Billings. 


INTERNATIONAL EXECUTIVES and truck operator discuss International’s 


new West 
and 
cussing the six models in 
showing in Denver last week. 


Goodrich Offers Booklet 


For New Retailers 
AKRON.— A comprehensive dis- 
cussion of present opportunities in 
the retail tire business for the inde- 
pendent merchant, including an ap- 
praisal of many of the most impor- 
tant factors, is contained in a 56- 
page booklet “Guide to Success in 
the Tire Business,” published by 
the Associated Tire Lines division 
of B. F. Goodrich Co. This division 
merchandises the Diamond, Miller, 
Brunswick and Hood tires. 
Designed for use by its contract 
distributors and salesmen as part 
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M. V. Lingenfelter, Denver manager, Pacific Intermountain Express, dis- 
International’s new West Coast line at rst 
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AUTOMOTIVE MATERIALS 


Coast trucks. Clyde P. Wells . 3 
W. K. Porkine, acel . eae aaa manager, Denver motor truck branch; 


of International Harvester Co., 
public 


of their presentation to new dealer 
prospects, the booklet presents the 
advantages of a successful tire 
dealership to returning veterans. 


Dealership Planned 
John Donald of Johnson City, 
Tenn., is planning to operate an 


-automobile dealership in Columbus, 


N. C. The new dealership will be 
located in the brick garage building 
formerly owned and operated by 
C. E. Blanton. 


Need a Service Man—Want a Job—try 
@ want ad in Automotive News. They get 
quick results! 


oy - duty oil that 
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RUBBER AND SYNTHETIC RUBBER 


if Del.; S. B. Wilson, Fram 
ee yen De 2 apes, Molded (hard or soft) and Extruded Parts 
ws) i pm Medd Rave Property RUBBER-TO-METAL ADHESION PARTS 
4 ae —— Russell M. Horner, owner of R. Detroit Office 
7 a M. Horner Co. (Euick - Pontiac), 


fs Plane Refvelers 


Petroleum Truck Tanks 


Crawfordsville, Ind., has bought 
two additional business properties 
here for future expansion and an 
anticipated increased automobile 
business. 






C. J. EDWARDS ° VICE PRESIDENT 
2210 PISHER BLDG. 
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TRUCK SECTION 


STUDEBAKER’S PLANS for 
were outlined recently when a 


factory officials. At one of the sessions ( 
Boston; 8. 
pene R. G. Hudson, manager, oe 

8 


ham, Cleveland; J. B. + = 
Joseph Swanson, Omaha; H. K. Hayes, 
division; M. G. Barne 


and Cleary 

South Bend; F. T. Coreo 
stader, Philadelphia; T. F. 
G. BR. Jordan, 

and V. E. Jensen, South Bend. 


an aggressive bid for the 1 
greatly ded truck field 


. G. s, Kansas City; K. 
J. W. Frye, Atianta;; and J. M. Clea 

Inc. (Standing, clockwise) P. D. 
ran, Chicago; J. A. 
Kilcommons . ds 
uth Bend; C. V. Shively, assistant general service manager; 
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Another With 3 Wheels 


Buffalo Firm Produces Auxiliary Vehicle 
To Sell for $375 





truck market 
expan staff met with 
seated, clockwise) were T. A. Cunning- 
A. Jeffries, chief truck engineer; 


lliett, vice-president in cha 
vice- voshhon » Roche, William 
ith Bend Hartz 


New York; Cpl. M. Jd 





Steel Strike Begins to Close 
Automotive Plants 


‘(Continued from Page 1) 


to-mouth basis ever since new-car 
production started, inventories on 
many essentials are very thin. 

So when the suppliers start go- 
ing down in crippling volume, as 
they are expected to this week, the 
auto makers’ day will follow quick- 


ly. 

That fact, however, is expected 
here to force the federal govern- 
ment to step in before the sujipli- 
ers start closing in volume. ie 
Administration is aware of the 
danger of widespread secondary 
unemployment that would set in 
at that point. 

Action to end the steel strike 
awaits only a method to do so. As 
soon as the government decides on 
the best course to proceed, it will 
step in. 

Frank Rising, of the Automotive 
& Aviation Parts Manufacturers 
Assn., pointed out that the physical 
size of the part the manufacturer 
makes will determine when the 
company goes down, since obvious- 
ly such a company will use up its 
inventory much faster. 


Makers of smaller parts can con- 


Committees Selected 


For Ohio Dealers 

COLUMBUS, O. — A. E. White, 
president of Ohio Automobile Deal- 
ers Assn., announced last week the 
appointment of the following com- 
mittees: Membership, Ray Bran- 
denburg, Washington Court House, 
chairman; John C. Kramer, Can- 
ton; John L. Hanley, Toledo. 

Finance, A. F. Schatz, Defiance, 
chairman; L. F. Donnell, Youngs- 
town; E. H. Hawisher, Lima; C. 
B. Nye, Athens; Scott A. Rogers, 
Cleveland. 


A St.Paul 


“light duty” unit... 


but look at 
the way it’s 


BUILT 


Whether for handling iron ore, 
asphalt or ashes all St.Paul dump 
units are built with an extra measure 


of emergency strength. 





tinue longer, but, Rising indicated, 
closings in the first group will force 
auto manufacturers to close shortly 
thereafter. 

In addition, some 700 fabrica- 
tors who operate under contracts 
with the United Steel Workers- 
CIO have been closed by the steel 
strike. Many of these supply 
components to auto manufactur- 
ers. 

Bundy Tubing, which supplies 
fuel-line tubing for most of the 
manufacturers, closed its doors last 
week. 

Here are reports on the individ- 
ual manufacturers: ‘ 

PACKARD — Has enough steel 
for several more weeks, but assem- 
bly line shut down last Thursday 
for lack of crankshafts and con- 
necting rod bearings. Entire plant 
expected to be idle by Feb. 1. 

HUDSON — Spokesman says no 
immediate worries. 

WILLYS-OVERLAND — Thirty- 
day supply of steel. 

STUDEBAKER — While no of- 
ficial comment, it can be assumed 
that Studebaker built up banks of 
supplies because of long delay in 
starting. In fair shape, but sup- 
pliers may not be able to carry out 
commitments. 


Ford to Build 
In St. Louis 


ST. LOUIS.—Application for a 
permit to build a $3 million plant 
was filed last week by Ford Motor. 

It will be constructed near Lam- 
bert — St. Louis Municipal Airport 
on a 100-acre tract. 

Completion is expected in Octo- 





BUFFALO.—A new-type, three- 
wheel auxiliary vehicle for family 
use is being manufactured here by 
a company organized by three for- 
mer Curtiss-Wright workers. The 
vehicle is being well received in 
sections of the country where it 
is being marketed, principally the 
South. 

The vehicle, combining the fea- 
tures of a scooter and small car, 
is called the Motorette and is be- 
ing made by the Motorette Corp. 
in the old Sloan Vocational High 
School building, 1560 Harlem Rd. 


. | It is the brainchild of Stephen A. 


Bucholtz, president and general 
manager; W. Kenneth Brecken- 
ridge, secretary and sales manager, 
and John C. Parkin, vice-president 
and chief engineer. 


Bucholtz formerly was manager 
of experimental shops at Curtiss; 
Breckenridge was on the factory 
manager’s staff three years and 
Parkin was assistant project engi- 
neer. Joseph H. Lampka, furniture 
store operator, is treasurer. 

While working for Curtiss, the 
three met after hours, pored over 
blueprints and tested materials for 
their “baby.” 

Last September they incorpo- 
rated and leased the vacant 
school. On Dec. 26 the first pro- 
duction model rolled off the 
plant’s assembly line and now 
more than 30 have been made. 

The Motorette is powered by a 

1-cylinder, 4-cycle, 4.1-hp air-cooled 
engine and has a maximum speed 
of 30 mph. It has three wheels, 
using 4.00 by 8 balloon-type tires. 
Its overall length is 90 inches and 
it is 44 inches wide. It weighs 
about 375 pounds, has a chain drive 
and self-starter. 


The seat accommodates two per- 
sons. The vehicle has total carry- 
ing capacity and other items of 
6 cubic feet. 

It has an automobile clutch, 
parking and driving brake as one 
pedal. The only other pedal is the 
accelerator. Executives said it is 
simpler to operate than a motor- 
cycle. There are no doors. The 
chassis is chrome-steel and the 
body aluminum. The vehicle has 
no reverse gear but can turn with- 
in its own radius. 


The first models don’t have 
windshields or tops, but the com- 
pany plans to make models on 
which such equipment could be 
installed. It is said to get 380 
to 100 miles on a gallon of gaso- 
line and has a one-gallon tank. 
The new vehicle is not designed 


ber. Capacity will be 500 cars daily. | to replace the conventional car but 


To the 






Ya cab shield 


operator this extra strength 
means more productive time with 
greater profits . . . and to the dealer 


it means repeat business from more 
and better satisfied customers. 














ST.PAUL HYDRAULIC HOIST COMPANY 





to serve as auxiliary transportation 
for shopping and for light-package 
delivery for drug stores, liquor 
stores and the like,” Bucholtz said. 
“We are producing four daily and 
will get to eight before the end 
of January and 16 by May.” 

The company is employing many 
veterans and soon will add a sec- 
ond shift. Bucholtz said inquiries 
are being received from all over 
the country and from export out- 
lets. It has set up distributor out- 
lets in several states and plans 
others. The car sells for $375, f.o.b. 
Buffalo. 
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46 Ceilings Set 
By Canada on 
Six Makes 


MONTREAL.—Ceiling prices for 
complete ranges of six makes of 
passenger cars are established at 
1941 prices with “minor adjust- 
ments to cover certain improve- 
ments incorporated in the 1946 
models,” the Wartime Prices and 
Trade Board announced last week. 


Increases in the case of lower- 
priced cars averaged $15 to $25. 

The ceiling prices covered Plym- 
outh deluxe, Dodge deluxe, Chevro- 
let Stylemaster, Pontiac Fleetlead- 
er, Chrysler Royal and De Soto 
custom. These are the only makes 
for which applications had been 
made for price ceilings. 





” Maite Cli 





AND [MONTERREY 


American Airlines provides swift, daily service for Pas- 
sengers, Air Mail and Air Express to these important 
Mexican cities with connections beyond to Central and 
South America. For reservations or information call your 
travel agent or the nearest American Airlines Office. 


AMERICAN AIRLINES 


THE NATIONAL AND INTERNATIONAL ROUTE OP THE PLAGSHIPS 








ever built!” 


POWEL CROSLEY, JR. 
President, Crosley Motors, Inc. 


Mr. Powel Crosley, Jr., 
auto pioneer, holds com- 
plete new Crosley engine 
oan. Weighs only 59 


“Here is without doubt 
the most efficient 
Automobile Engine 


Revolutionary Engine 
to Power New 


=ERASLEY=- 


a@ FINE car 


Imagine a 4-cylinder, water-cooled, 26.5 h.p. en- 
gine that weighs only 59 Ibs! That's the revolu- 
tionary Crosley engine that will power the fine 
new Crosley. This beautifully balanced power 
plant turns up 5300 rpm (at 60 m.p.h.) and has 
sensational 71/,-to-1 compression ratio, thanks to 
uniform steel compression chamber walls. Block 
made of steel tubing and stampings, copper- 
brazed. From bumper to bumper, inside and out, 
the new Crosley is different—a fine cat every 


family can own! Watch for it soon. 


Address: POWEL CROSLEY, 
CROSLEY MOTORS, Inc., Cincinnati 14, Obio 


DEALERS — ATTENTION! 


Add to your volume and profits 
in 1946! Valuable Crosley fran- 
chise now open to aggressive, 
established franchise dealers. 
Write in detail on your letter- 
head; give experience, facili- 
ties, bank reference. Fine new 
Crosley in production early in 
46, so write immediately. 


Je., President 
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Ford, Chrysler Talk Pay . 


Early Steel Seizure 
Hinted by Truman 


(Continued from Page 1) 
with Chrysler Corp. were resumed , steel’s wage offer of a 15-cent hour- 


last week after a six-week adjourn- 
ment, 


©. E. Wilson, GM president, as- 


In testimony before the Senate 
Labor committee, Wilson attacked 
proposals for factfinding, compul- 
sory arbitration or extension of 
wartime government seizure pow- 
ers in labor disputes. 
Other developments on the labor 
front during the week: 
l President Truman invoked his 
War emergency powers to seize 
the struck meat plants Saturday, 
thus setting a precedent for a sim- 
ilar move in steel. 
2 The Chief Executive served an 
ultimatum on Benjamin F. Fair- 
less, president of U. 8S. Steel, to 
accept his compromise pay offer of 
18% cents an hour. Truman said 
he was reluctant to. seize the mills 
now, but hinted such a step was 
definitely on the agenda. 
3 Fairless, contending that hun- 
dreds of small steel plants could 
not afford the 18%-cent raise, pro- 
posed that Truman convoke a con- 
ference of executives of strike- 
bound plants to fix a national wage 
policy. 
4 Philip Murray, CIO boss, urged 
the government to resume oper- 
ations at U. S.-owned steel mills; 


“plotting to overthrow” the unions. 
He reaffiirmed acceptance of the 
18%-cent compromise. 
5 Henry J. Kaiser, after accepting 
18%-cent figure for his own steel 
plant, posed a bonus - 
plan Pg somal for settlement in 
all strikes. Kaiser loomed as steel 
~ in government seizure. 
-International Harvester farm 
s equipment plants struck by CIO, 
nut truck plants continue to ope- 
rate. 


7 UAW resumed wage and con- 
tract negotiations with Chrysler 
Corp. Ford talks continue; no GM 
parleys. 

a= Economic pinch tightened on 


90 percent < idle workers. 
Glass strike ended after three- 


asking 25 cents (see Page 1 story). 
Sets Seizure Precedent 
In ordering the Agriculture de- 


. Steel could pay 18% cents, 
many smaller plants whom he rep- 
resented at the White House nego- 
tiations, couldn’t. He defended 








ly hike. 

The President expressed his feel- 
ing that there was too much power 
on both sides in the steel clash, 
When that is the case, he added, 
the government must assert the 
power of the people. 

Union Boosts Kaiser 

Murray and the CIO, heartened 
by Kaiser’s agreement to the 18%- 
cent raise, recommended that the 
government resume operation of 
its steel plants under the direction 
of the Kaiser-Frazer chairman. 

Charging that industry is con- 
spiring “to deprive American work- 
ers of their fundamental rights 
guaranteed by the Wagner act,” 
the union announced that it will 
call off the strike for any plant 
which approves an 18%-cent raise. 

The Farm Equipment Work- 
ers-CIO struck the tractor plants 
of International Harvester after 
the company refused a demand 
for union shop. The truck plants, 
whose workers are UAW - CIO 
members, were unaffected. 

Time remained the big factor in 
the two-month old GM strike. Zero 
weather in Michigan and fast-eb- 
bing funds were beginning to tell 
on the strikers. 

The Michigan Citizens’ Committee 
to Aid GM Strikers reported that 
90 percent of the idle workers had 
exhausted their savings and bonds. 


Strikers Lose Zest 

While the UAW leaders professed 
continuing zeal for the strike, many 
strikers, faced with privation, were 
losing their enthusiasm. Back-to- 
work pressure was mounting 
among the idle workers. 

But both GM and the UAW were 
stolid in their previous positions. 
Neither side made an open move 
to renew negotiations last week, 
and the union returned to the 30 
percent demand following corpora- 
tion refusal of the factfinding 
board’s 19%-cent recommendation. 

This was paradoxical in view 
of the union’s insistence on a 

19%-cent raise at Ford. Two pen- 
nies continued to separate the 

Ford negotiators, but reports per- 
sisted that the UAW was weigh- 
ing a compromise offer of 18% 
cents. 

Chrysler and the union reopened 
their wage talks for the first time 
in six weeks. The 51,000 UAW 
members at Chrysler have been 
working since Dec. 4 without a 
contract, which was allowed to ex- 
pire at that time when the two 
parties failed to agree on wages. 

* * 


12 Buffalo Parts Plants 


Shut hat by S Steel Tieu 

ALO.—Because of the steel 
sane at least a dozen auto parts 
plants along the Niagara frontier 
were forced to suspend operations 
last week. 

Among the idle producers are 
Wickwire Spencer, wire maker; 
Fedders Mfg. Co., radiators; Spring 
Perch Co. springs; American 


Brake Shoe, and Marsh Valve. 





1945 SAFETY AWARD WINNERS. The safety awards rack 
Electric Auto on oo, in cooperation with the American 


made last week in 
from left to right, si are Chester C. 
Alger, Geor, S. a" < Detroit; 
be xr Creek, Mo.; ‘ 

ur M. Korn, 
a Wills-Jones Milk Co., Philadelphia. 


Cincinnati ——s the yearly meeting 


Grumme, Silver Fleet 
Ouchenan aioe Delive 


Ho ae 


resented annually by 
king Assns., were 
ATA. The winners, 


ving. seene Oil Co, Toaisville; Everett J 
4 B. Suddarth, 


Motor Express, pert Cs.» 
0; and Robert I. Gayley, —. 
tional awards also were ma 





GM Attacks NLRB 


Claims It Has Bargained in Good Faith 
While UAW-CIO Has Failed 


DETROIT. — General Motors 
Corp. last week denied NLRB 
charges that it had failed to bar- 
gain in good faith with the UAW- 
CIO, stated on the other hand that 
the union “had failed to bargain in 
good faith with the corporation,” 
and asked that the board’s com- 
plaint be dismissed. 

The statement was contained in 
an answer to the NLRB complaint 
against the corporation which was 
made Jan. 13. The board had acted 
on a charge of the UAW-CIO. A 
hearing on the board’s complaint 
is to begin in Detroit today (Jan. 
28) before Gerard D. Reilly, board 
member and trial examiner. The 
eorporation’s answer was filed by 
Henry .M. Hogan, corporation at- 
torney. 

“The UAW-CIO has sought to 


Labor Scarcity 
Eased by Vets 
At Goodrich 


AKRON.— The manpower situa- 
tion, No. 1 headache in the rubber 
industry since large-scale synthetic 
rubber production solved its war- 
time raw material crisis, is seén 
here as being greatly improved by 
the reemployment of servicemen, 
now reaching substantial propor- 
tions. 

B. F. Goodrich reported last week 
that in November plants here had 
the biggest employment month in 
10 years; that about 75 percent of 
those employed during the month 
were ex-servicemen; and that by 
Dec. 31 more than 25 percent of 
the 11,000 who went into the ser- 
vices from the company’s plants 
and offices throughout the country 
had been reemployed. 

In addition to its “own” reem- 
ployed servicemen, numbering 
slightly over 2,800, the company 
had employed over 6,300 veterans 
for the first time. 


Tractor Firm Opens 
Motors & Tractors, Inc., occupy- 
ing temporary quarters at 200 Ezell 
St., Spartanburg, S. C., has opened 
for business. The new firm will fea- 
ture Allis-Chalmers tractors, har- 
vesters and machinery, etc. 








maintain a procedure for collective 
bargaining while ignoring and 
avoiding the substance and essen- 
tials of collective bargaining,” said 
the GM reply. “It has destroyed or 
frustrated the mutuality necessary 
for collective bargaining and nego- 
tiating the union’s proposals.” 


At the same time, GM filed a re- 
quest for a bill of particulars from 
the board. In this request the cor- 
poration asked NLRB to specify 
“the acts, words or deeds” of the 
corporation which “frustrated and 
avoided bona fide bargaining.” 


GM also asks that the board 
“specify the books or records ‘con- 
taining information relevant to the 
question of ability to pay the pro- 
posed wages’ which the union re- 
quested the corporation to ‘produce 
or disclose’.” 


The corporation’s answer to 
NLRB cited nine specific instances 
in which the union “destroyed or 
frustrated the mutuality necessary 
for collective bargaining” by adopt- 
ing a labor blockade policy of strik- 
ing one automotive company at a 
time; by making unreasonable de- 
mands anticipating that the com- 
pany would reject them; by predi- 
cating its demands on positions 
which were abandoned or were not 
properly the subject of collective 
bargaining; by attaching conditions 
to its wage demands which re- 
quired the corporation to surrender 
authority and responsibility solely 
within its jurisdiction; by assum- 
ing to itself the functions of gov- 
ernment agencies; by misrepresent- 
ing the facts in negotiations and in 
public statements; by demanding 
confidential information not useful 
in the settlement of the issues in- 
volved; by proposing arbitration 
subject to impossible and unreason- 
able conditions and by rejecting 
the corporation’s counter-proposals 
and reiterating its own “original 
unreasonable demands, without 
reasonable counter-proposals.” 

GM’s answer set forth that the 
union’s demands had been met by 
the corporation with counter-pro- 
posals, the most recent of which 
was the proposal for a 13%-cent in- 
crease, and that negotiating ses- 
sions have been held with the 
union before and during the strike, 
the last of which was on Jan. 7 

With respect to a new collective 
bargaining agreement, to replace 
the agreement cancelled Dec. 10, 
1945, “the corporation’s proposals 
have not been collectively bar- 
gained or negotiated by the union, 
and no counter-proposals have been 
received from the union,” the an- 
swer states. 





Socony, Standard OK 


18 Percent Poy Hike 

NEW YORK. 0 af seen oil 
companies accepted the govern- 
ment’s formula for settlement 
of the CIO wage dispute last 
week when Socony-Vacuum and 
Standard Oil of Indiana offered 
the union an 18 percent wage 
increase. 

The union has agreed to the 
18 percent So proposed by a 


proved the 18 percent recom- 
mendation. 





Steel Processors 
Are Victims 
In Strike 


DETROIT.—Out of 57 Michigan 
plants closed last week because of 
the steel strike, only two firms are 
steel manufacturers. Moreover, only 
the employes of the makers will 
share directly in any final wage 
settlement, according to a manage- 
ment spokesman. 

E. S. Evans jr., president of 
Evans Products Co., said the other 
55 firms involved in the steel tieup 
fabricate or process steel. “Th 
I no individual disputes,” he 


“Whatever wage increase is ne- 
. | gotiated will be paid only to steel 
production workers, numbering 
about 7,800 of the 23,000 Michigan 
workers idle due to the strike,” 
Evans said. 

He admitted, however, that the 
basic steel wage settlement would 
be the union yardstick for negotiat- 
ing with the processors. “Many 
fabricators already pay a higher 
minimum wage than do steel plants 
in this area,” Evans added. 

If they are required to pay in- 
creases of 15 to 18% percent it will 
cost them more per worker than 
the steel corporations, according to 
Evans. 

“In addition, the steel producers 
may be awarded a price increase of 
$4 a ton to compensate for in- 
creased labor costs,” he said. “This 
will be passed on to the processor 
who will be caught in a double cost 
squeeze.” 

Evans claimed that such a two- 
way hike would cost his company 
nearly $1 million annually, which 
he said is twice its present net 
income. 

Evans is national chairman of 
the Non-Basic Steel Coordinating 
committee, which represents more 
than 700 companies. Their employes 
total more than 50 percent of the 
striking United Steel Workers-CIO, 
he reported. 


Broyles Elected 


In Okla. City 


OKLAHOMA CITY. — George 
Broyles, Hudson distributor, has 
been elected president of the Okla- 
homa City Motor Car Dealers Assn. 
M. E. Lane (Chevrolet) was chosen 
vice-president, and F. E. Northway 
(Ford), secretary-treasurer. 

Directors of the association are 
as follows: W. K. Dennison 
(Dodge), A. L. Christy (Buick), 
Charles Smith (Nash), John Rein- 
auer (Studebaker) and the Officers: 

A. R. Christie was reelected as 
manager and executive secretary 
for 1946. 


6 Truckers in Denver 


Reach Accord with AFL 

DENVER.—An eight-week truck- 
ing strike was partially settled here 
last week with the signing of an 
agreement between six trucking 
firms and the AFL Teamsters 
union. 

The six firms which signed the 
agreement are Pacific Intermoun- 
tain Express, Interstate Co., Den- 
ver-Chicago Trucking Co., Hall 
Motor Freight Co., Foster Truck 
and Denver - Loveland. Pioneer 
Truck and Riss & Co. had signed 
with the union previously. 

The union said it hopes to con- 
tinue conferences with approxi- 
mately 20 other operators this 
week. Terms of the settlement, as 
announced by the union, include an 
increase of from 3.7 cents a mile 
for over-the-road operation to 4 
cents, 4.1 cents and 4.2 cents, de- 
pending upon the size of the truck. 


N. Y. State Dealers 


To Meet Feb. 2-3 

ALBANY, N. Y.—A special meet- 
ing of the State Dealers Assn. will 
be held here Saturday and Sunday, 
Feb. 2-3, to vote on amendments 
to the bylaws and to transact other 
business, the organization an- 
nounced last week. 

At the same time, a meeting is 
scheduled for the directors and 
county vice-presidents, and’ a meet- 
ing of the legislative committee. An- 
nouneements concerning the time 
and place of the meetings have 
been mailed to members of the 
association. 
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Perfected With 
New Principles 


DEARBORN. — A new hydraulic | 
pump with possible widespread use 
in the automotive industry and rep- 
resenting revolutionary features in | 
the increasingly important field of 
hydraulic power was introduced 
here last week by Superdraulic 
Corp. 

One major car manufacturer is 
said to have become interested re- 
cently in the principle and design 
with a view to further refinements 
and other developments to make 
the pump suitable for passenger 
car application. Another adaptation 
would be advantageous for buses 
and multi-stop trucks. 

Approximately 200 models are in 
process of production, an official 
disclosed. The model displayed last 
week was for industrial application. 

The pump develops 5,000 PSI, 
doubling pressures now available. 
It is of simple compact design, in 
models light enough for a man to 
handle, developing 40 hp, 0 to 17 
gpm at 1,200 rpm. 

Among the outstanding features 
claimed for the unit are: It gener- 
ates the desired tonnage for hy- 
draulic presses and cylinder actu- 
ated machinery without the aid of 
prohibitively large and expensive 
cylinder assemblies. It provides a 
single source of high pressure and 
high volume which in many circuits 
eliminates the cost and complica- 
tion of a double pump arrangement. 

It does away with the necessity 
of using costly and cumbersome in- 
tensifiers and accumulators in hy- 


draulic circuits up to 5,000 PSI. 


The new development will result 
in numerous new hydraulic prod- 
ucts dependent upon a compact hy- 
draulic generator of extreme pres- 
sure and high volume such as full 
hydraulic drives for the automo- 
tive, railroad and marine fields, it 
is predicted. These high pressures 
are also said to be particularly sig- 
nificant to the petroleum, diesel 
and plastic fields. 

The Superdraulic is a radial type 
plunger pump arranged so that 
centrifugal force maintains the 
plunger rollers in contact with an 
eliptical reaction ring. The plung- 
ers are fitted to cylinders in a rotor 
in one or more banks of 11 plung- 
ers per bank. 

The rotor turns on a fixed pintle 
which has suitable ducts and ports 
for directing the oil inlet into these 
cylinders passing through two op- 
posite quadrants and also for di- 
recting the oil delivery out of those 
cylinders passing through the other 
two opposite quadrants. 


Introducing: 
DEALERS IN THE NEWS 


JoHN D. Casey, new president of 
the New York City Automobile 
Merchants Assn., has been in the 
automobile busi- 
ness in the New 
York metropoli- 
tan area since 
1910. He started 
with Pierce-Ar- 
row and remained 
with that firm un- 
til 1935, at which 
time he was vice- 
president and gen- 
eral manager of 
Pierce - Arrow 
Sales Corp. Now 
Casey is president 
of Royal Motors, Inc., White Plains. 
: “We earnestly hope,”. Casey said 
in assuming his duties with AMA, 
“that the labor situation that is 
now confronting the automobile in- 
dustry will soon be settled, and 
this industry again, as in the past, 
will lead the United States back to 
&@ peacetime prosperity. It is my 
opinion that the dealers in the New 
York metropolitan territory alone 
could sell between 500,000 to 750,000 
cars in 1946.” 

After leaving Pierce-Arrow, Casey 
was a Packard dealer in Mt. Ver- 
non, N. Y., and later in Jamaica, 
Long Island. In 1941 he became a 
General Motors dealer in White 
Plains, and is at present Cadillac- 
Oldsmobile dealer in that city. 


Fire Destroys 24 Cars 


FREMONT, O.—Twenty-four passen- 

oy cars and two trucks were destroyed 

n a fire which swept the Dewey Dun- 
mire Chevrolet Garage. Loss is esti- 
mated at $100,000. 








John D. 





HELP WANTED 
WANTED: MAINTENANCE SHOP FORE- 








SERVICE MANAGERS, ATTENTION— 
Established Chevrolet Dealer, midwest 
city of 200,000 with Service Department 
doing $15,000 a month customer labor 
and employing forty men is in need of 
a Service Manager of high ability. We 
don’t need a mechanic; need good 


Box 1158, c/o Automotive News, 
troit 26. 


FRONT END MAN’S PARADISE — We 
have the last word tn a heavy-duty front 
end and frame machine—plenty of work. 
The right man can make plenty of money 
and at the same time enjoy the world’s 
best climate, good churches, schools and 
all kinds of amusement. The 
growing town in the U.S.A. Right on the 
ocean. King Motor Company, Ft. Lauder- 
dale, Florida. 


WANTED—GENERAL MANAGER. Large 
dealership in important midwestern mar- 
ket requires the services of competent 
General Manager. Excellent salary and 
bonus proposition. If you feel you can 
qualify, address full particulars to Box 








1167, c/o Automotive News, Detroit 26. 


PARTS MANAGER for Chevrolet dealer. 
Must be capable of taking over a fast 


POSITION WANTED 


MR. CAR DEALER—Let’s get our heads 
version 





increased service and parts volume. Wish 
permanent connection any territory. What 
have you to offer for immediate connec- 
tion. Box 1155, ¢/o Automotive News, 
Detroit 26. 


SSS 

SERVICE MANAGER—Outstanding awards 
from Chevrolet Motor Co. and Pontiac 
Motor Co. for “Service Management.”’ 
Age 39, married, M.I.T. graduate. Abil- 
ity for complete management of entire 
dealership far above average. Interested 
only in an exceptional long term oppor- 
tunity. Address Box 1160, c/o Automo- 
tive News, Detroit 26. 


WANT CONNECTION AS MANAGER 
and/or sales manager with large volume 
dealership. Sales potential must be suffi- 
cient to warrant earnings in excess of 
$15.000, yearly salary and bonus. 16 
years’ experience in all phases of busi- 
ness with G.M. and Chevrolet. Dis- 
charged Army Major, married, age 41, 
ambitious, excellent references. Box 1161, 
c/o Automotive News, Detroit 26. 


A MAN WITH WIDE EXPERIENCE in 
the Automotive Industry is desirous of 
making a permanent and pleasant con- 
nection—personality, appearance, health 
all good. Compensation not as important 
as future opportunity. Experienced in 
retail and factory wholesale operations, 
also export. Although have had many 
years experience this has been confined 
to only two successful companies in vari- 
ous capacities. Therefore well qualified 
for any sales, managerial or administra- 
tive position in the business. Results and 
profits—can prove this with references in 
almost any important town in the coun- 
try. Ready, start immediately. Please 
write or wire. Box 1159, c/o Automotive 
News, Detroit 26. 


NOW EMPLOYED AS FACTORY SERV- 
ICE MANAGER. Want connection with 
large dealer as general manager or sales 
manager, including used car dept. Any 
location except Gulf Coast. Excellent 

reference. Address 1306 St. Mary, New 

Orleans 13, La. 


SERVICE MANAGER with more than 
twenty years’ experience with Cadillac 
distributors and Cadillac factory. Have 
training and experience in complete op- 
eration of service and parts departments. 
Leonard B. Sohn, 701-22 St., N.W., Can- 
ton, Ohio. 














AUCTION 


BEN FISHEL AUTOMOBILE 
AUCTION COMPANY 
At 10:30 A.M. 
Every Tuesday — Rain er Shine 
Used Cars and Trucks on Hand 


At All Times 


FOR DEALERS ONLY 


WE WE SELL WE SWAP 


COME BUY COME SELL 
Phones 127-128-591 
2112-14-16 Sycamore St. 
Cairo, Illinois 





POSITION WANTED 


POSITION WANTED. Office manager, 
thoroughly experienced all General Mo- 
tors system. Go anywhere Eastern area. 
Box 1169, c/o Automotive News, Detroit 
26. 





approval rep 
kept confidential. Box 1149, ¢/o Auto- 


motive News, Detroit 26 
DEALERSHIP WANTED. Experienced au- 
tomobile 





quota of 350-600 cars. Consider any 
good location. J. H. Goodman, 1004 
Darrow Road, Akron 5, Ohio. 








MANUFACTURERS REPRESENTATIVE 


_ Manufacturers’ 


Representative 


Two partners with years of successful busi- 
ness and selling experience, resuming busi- 
ness upon officers’ release from Army, de- 
sire to represent manufacturer of general 
industrial and automotive production items. 
Box 1170, c/o Automotive News, Detroit 26 


MANUFACTURERS REPRESENTATIVE 
wants line. Traveling Ohio calling on 
automotive jobbers. Box 1168, c/o Auto- 
motive News, Detroit 26. 


USED CARS WANTED 


EXCLUS. SED D needs 
clean used cars in lots of eight (8) or 
more. If your prices are reasonable, and 
the stock is clean, write, wire or phone 
(collect) to Victor Motor Co., 1011 Front 
St., Lake Charles, La. Phone 5877. 


8 PASSENG. 


fives; cars must be clean. Prices 
reasonable. M - CADILLAC, 
Lansing, Mich. 
AU 


Hage-Master, Laurel, Miss., and Mem- 
phis 8, Tenn. 

"USED CARS FOR SALE — 

HEARSE 1931 REO ROYALE. 1500 miles. 
All equipment intact, 6 wheels, six tires 
pre-war, like new. Paint, interior like 
new. Side and rear loader. $1200. Box 
1152, c/o Automotive News, Detroit 26. 


OS ES EN I ee Ee ee ee 


USED OARS FOR SALE 
1939 


CADILLAC—7 PASSENGER. Model 
75-33, a low mileage 


PLACE YOUR ORDER TODAY 
Improved Automatic 
TOW PILOT—17%.,, 


Bumper to Bumper Tow Bar 


TOW BAR SALES CO. 
FACTORY DISTRIBUTORS: 


100 S. Clinton St. Chicago 6, Ill. 
ANDover 8888 


IMMEDIATE DELIVERY 
Write or Wire for FREE Literature 





TRUCKS WANTED 











WANTED TO BUY 


All Makes and Models of New 
Trucks 
Also New Bus Chassis 


BEN FISHEL AUTO COMPANY 
2114 Sycamore Street, Cairo, Mlinois 











TRUCKS FOR SALE 


NEW STAKE BODIES—Factory built, oak 
and hickory, well ironed, 42-inch stakes, 
6% to 16 feet long to fit all trucks. 
Prompt shipment or immediate installa- 
tion. The Queen City Chevrolet Co., Cars, 
Trucks, Buses, 6th and Sycamore, Cin- 
cinnati, Ohio. Parkway 4880. 


—————— 
FIVE NEW CHEVROLET ten wheel trucks 

equipped with Thornton four rear wheel 
ten eight twenty five X 
twenty ten ply tires. Immediate delivery. 
Doan-Calhoun, Inc., 4605 N. 5th St., 
Philadelphia, Pa. 


STATION WAGONS FOR SALE 
14 1940-41-42 Ford, Chevrolet, Plymouth 
and Mercury station agons (with brand 
new custom bodies). Will sell one or all 
or trade for used cars. Sam Greenfield 
Co., 6700 Euclid Ave., Cleveland 3, 
Ohio. Phone HE-0232. 


PARTS WANTED 


WANTED COMPLETE COWL ASSEM- 
BLY, New or used, excellent condition 
1941 Chevrolet, five passenger, special 
deluxe coupe. Alden MacLellan, 
718 No. 7th 8St., Allentown, Penna. 











touring 
Chevrolet. Honkey Garner Motor Co., 
issouri. 


Poplar Bluff, M 


WANTED FOR CADILLACS — 1941-61 
hood, grille, air deflector, transmission, 
main shaft, instrument panel. 1941-62 
hood, right front fender. 1941-62 conv. 
coupe, windshield, superstructure, right 
door, door-trim. 1941 Plymouth conv. 
coupe, doors and trim. 1941 .Buick Super 
conv. coupe, windshield ee ee) 
doors. Landis Garage, Landis, N. C. 


WANTED—Rear wheel shields, '42 Cadil- 
lac 62 Coupe, ’41 60 Special Sedan. Lib- 
erty Dormont Company, 3101 West Lib- 
erty Ave., Dormont. Pa. Lehi 


INT FENDER, radiator 
complete grille, knee action complete or 
parts for left side, hood and left side 
panel for 1939-40 series Buick. New or 
used. J. A. Schaffter Garage, 206 EB. 
Market Street, Lima, Ohio. 
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Kindly insert the following 


word Want Advertisement, under proper heading in the next i 
(1) or (8) editions of Auromotive News, for which find enclosed $ 
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“ PARTS WANTED 
Hydraulic Pump : WANT RIGHT REAR WHERL SHIELD, 
Garage, 


Oldsmobile. Perry Motor Company, 1210 
Minnesota, Kansas City, Kansas. 


SHOP EQUIPMENT WANTED 


EX GI, OPENING DEALERSHIP, urgent- 
ly needs complete automotive eg 














4605 N. 5th 8t., Philadelphia, 

FOR SALE Model YORP Kerrich cane 
below OPA ceiling. Dale Chevrolet Co., 
Waukesha, Wisconsin. 


FOR SALE: Steel part bins, 40 unit stand- 
ard size. H. T. Flinn Motor Co., Larch 
mont, N. Y¥. 


BUSES WANTED 


WE WILL BUY BUSES not older than 
1938, in school, intercity and city types. 
Condition important. Queen City Chevro- 
let Co., The Bus People, 6th and Syca- 
more, Cincinnati, Ohio. Parkway 4880. 














Wayne ° buses 
are in excellent condition; new an 
fully equipped with heaters and 


safety equipment. MOSBY-MACK uo. 
i COMPANY, 7th and Van Buren, 
Phone 4121. 


TWO 45 PASSENGER S- BUs- 
Es and 1945. condition— 








both appearance 
id mechanically. Priced for sale. 
Fietcher Motors, ine. Jeckoavite 2. 





FOUR LATE MODEL CHEVROLET BUS- 
ES, One GMC, ail 


K5, one 
1941 International K5. Steel bodies on 
all models. All tires good recaps. 
are offered at the ‘‘as is’? OPA 
eee and photographs furnished 

juest. Badger Body Mfg. Co., Omaha 
2 Nebraska. 
BUS A 0: 
Model 733 Yellow Coaches. 50 1942 In- 
ternationals K-5, K-6 and K-7, 
passenger. 20 1938-1939 Yellow Coach 36- 
passenger Cruisers. All below “‘as is’ 


: 


ton Avenue, New York City 
ACCESSORIES WANTED 
WANTED: HEATERS for 1942 Fords, 21A- 
18455A. Blaine C. Watson, 
ACCESSORIES FOR SALE 














ATTENTION CAR DEALERS—Auto seat 
covers custom-tailored and universal, in 
fiber and sailcloth. Perfect Fit Cover 
Company, 1776 Broadway, New York. 


AUTO SEAT COVERS, pangs green twill. 











Imm shipment. Bay Auto Sales, 
374 Bay St., Rochester 5, N. Y. 
MISCELLANEOUS 
ENGINE REBUILD) grind- 
ing and metallizing. John P. Hughes Mo- 
tor Co., Inc., 800 » Lynch- 
burg, Virginia. 
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American Airlines places 
| order for 100 revolutionary new 
| Consolidated Vultee airliners! 


New type airliner, Convair 240, 
utilizes jet-exhaust propulsion to 
attain cruising speed of 300 m.p.h. 


_ AIRLINES has just ordered 100 new 
‘Flagship airliners of a most revolutionary 
type. . . the largest order of its kind ever placed 
by any airline. 


Known as the Convair 240, this novel and 
spéedy new airliner is being built by Consolidated 
Vultee, designers and builders of the famed, de- 
pendable Liberator bomber. 


The Convair 240 is no ordinary aircraft. For the 
first time in history in a commercial airplane, jet- 
exhaust propulsion, (as an auxiliary to the conven- 
tional propeller drive), will enable you to cruise at 
an easy 300 m.p.h., with a maximum speed of 
850 m.p.h. (In the past, you’ve traveled on the air- 
lines at a mere 180 m.p.h.) 


The Convair 240 has dual-tricycle landing gear 


and scores of other safety features which will 
appeal to new, as well as seasoned, air travelers. 


In addition, its windows—larger than those of 
any plane now in operation—will afford you full Jet-exhaust propulsion, used for the first time in a commercial transport plane, gives this new American 
visibility . . . and its power-plant installation has Airlines Flagship a maximum speed of 350 m.p.h. 
been especially designed to eliminate exhaust 
noises and vibration. 


American Airlines announces that the 40-pas- | _ 
geriger Convair 240 will be used for swift economi- a ee QUICK FACTS ABOUT THE 


cal flights of less than 1000 miles, in the United in CONVAIR 240 
States, Mexico, and Canada . . . supplementing z . 
the larger 4-engine planes. : 

Look forward to the day when you can “Fly is oo x aa ae 
American!” in this wonderful new plane! It will - 
be an experience you’ll want to repeat . . . over 
and over again! 


LENGTH 
70 feet 


- ENGINES 
No spot on earth is now more than 40 i = Two 2100-h.p. Pratt & Whitney 


hours’ fiying time from your local airport. ail se R-2800 engines 
| MAXIMUM SPEED 


. 5 miles a minute! This cross-section drawing of the Convair 350 m.p.h. 
* 240 shows how you will relax in solid comfort as this new ee CRUISING SPEED 
American Airlines plane speeds you through the air at a cruis- i 300 m.p.h 
« ing speed of 300 m.p.h. For speed and convenience in loading — When the Convair re 
240 lands at the airport, the pilot taxis it right under the CRUISING RANGE 
loading canopy. (No need for you to expose yourself to 500 miles with full load and reserve fuel 
bad weather at any time.) Down comes the front loading 
door, with its built-in steps! (No waiting for airport NUMBER OF PASSENGERS 
attendants to roll out a ramp.) Then, using the reversible- 40, plus baggage 
pitch propellers, the pilot backs the plane away — and 
taxis to the runway. Stopover time is cut in half! 


CONSOLIDATED VULTEE AIRCRAFT CORPORATION 


San Diego, California + Downey, Califomia +» Wayne, Michigan (Stinson Division) 
Fort Worth, Texas + Nashville, Tennessee 
Consolidated Vultee also builds other types of planes: Light personal planes such as 
the Stinson Voyager 150. . . corporation executive planes... giant long-range 
transports such as the 6-engine Convair 37’. . . and planes for the Army and Navy. 





